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Insurance Section of 
' Bar Association Issues 


Program Of Meeting 


Three-Day Convention at Atlantic 
City Next Week; Wide Range 
of Discussions Scheduled 


WENDELL BERGE A SPEAKER 


Will Talk on Insurance and Anti- 
Trust Laws; Commissioner 
Garrison on Supervision 














An outstanding program for the an- 
nual meeting of the Section of Insur- 
ance Law of the American Bar Asso- 
ciation, to be held at Convention Hall in 
Ailantic City from Monday, October 28, 
through Wednesday, October 30, has 
just been issued. A wide variety of im- 
portant subjects will be considered at 
the group sessions and the general ses- 
sions and round table meetings will 
have as speakers Insurance Superin- 
tendent Robert E. Dineen of New 
York; Wendell Berge, U. S. Assistant 
Attorney General; Manual Gorman, 
special assistant to the Attorney Gen- 
eral of the United States; Lawrence B. 
Carey, Commissioner of Banking and 
Insurance of New Jersey; Insurance 
Commissioner Maynard Garrison of 
California; Edward C. Stone, United 
States general manager and counsel of 
the Employers Group, and others. 

Chairman of the Insurance Section is 
V. J. Skutt, vice president and general 
counsel of the United Benefit Life In- 
surance Co. of Omaha, who will preside. 
At the first general session on Monday 
alternoon, October 28, Arthur T. Van- 
derbilt of Newark, first chairman of the 
section, will welcome the members, with 
Henry S. Moser of Chicago, last retir- 
ing chairman, making the response. Ad- 
ministrative reports will be made by 
Secretary John F. Handy, Springfield. 
Mass.; on membership by Chairman 
Grover Middlebrooks, Atlanta, and on 
publications by Chairman Lionel P. 
Kristeller, Newark, N. J. 

Details of the program for the re- 
mainder of Monday afternoon and other 
sessions of the convention are as fol- 


lows: 


Greetings and Reports 


nternational Association of Insur- 


ance Counsel, by Paul J. McGough, 
Minneapolis, president. 
‘ational Association of Insurance 


' Commissioners, by Robert E. Dineen, 


(Continued on Page 26) 
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Education and Future 


A survey of the school records of the Philadelphia Board of 
Education reveals that ten times the nudadber of students who 
completed their education in 1932 are being graduated from the 
city’s public high schools today. The Board revealed that in 1909 
twenty-five thousand students entered the first grade and half of 
them left school before completing the eighth grade and only 
three percent of the original enrollment completed the high 


There are various factors contributing to the great increase 
in graduation—improvement of regularity of school attendance, 
public opinion for broadening the educational program, counsel- 
ling programs to try to hold the interest of the students, and the 
addition of vocational technical courses and school work pro- 
Apparently the same thing is happening all over the 


Its significance in life insurance is that the increase of edu- 
cation, broadening the opportunities of youth, is something which 
should have a noticeable influence in markets for life insurance 
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Paul Revere Absorbs 
Mass. Protective, Its 
Life Running Mate 


Having Largely Same Agency 
Force, Merger Makes for Econ- 
omy in Operation 


IN FORCE $140 MILLIONS 
Oldest of Three Affiliated Com- 


panies, Massachusetts Protective 
Association Continues Intact 


Merger of the Paul Revere Life and 
the Massachusetts Protective Life was 
announced in Worcester this week as 
having taken place officially October 17. 
The continuing company will be the 
Paul Revere Life. 

These two companies were companion 
companies in the group known as the 
Massachusetts Protective Companies of 
which the third and oldest company is 
the Massachusetts Protective Associa- 
tion, Inc. The Massachusetts Protective 
Life was organized in 1924 and has 
written life insurance only. The Paul 
Revere Life was organized in 1930 and 
is engaged in the business of life in- 
surance and non-cancellable accident 
and health insurance. 











Economies Effected by Merger 


President of all three companies is 
Frank L. Harrington. Executive vice 
president of all is J. Harry Wood. 

At the end of 1945 the Paul Revere 
Life had $65,731,455 of life insurance in 
force, and the Massachusetts Protective 
Life had $52,359,769 of life insurance in 
force. During 1945 the Paul Revere Life 
wrote $18,236,777 of new insurance and 
the. Massachusetts Protective Life wrote 
$5,874,069. 

In general, the agency forces of the 
two companies have been the same; 
hence the merger results in no change 
in that respect but does, however, pro- 
vide opportunities for economy of oper- 
ation as well as even more efficient 
service. 

As of the date of the merger the life 


(Continued on Page 6) 





Agency Management Ass’n 
Meeting Plans Nov. 12-14 


When the Agency Management Asso- 
ciation meets at Edgewater Beach Hotel, 
Chicago, November 12 to 14 for its an- 
nual meeting, the principal address will 
be delivered by Wendell F. Hanselman, 
its president. He is vice president and 
superintendent of agencies of Union Cen- 
tral Life. Among other speakers at the 
meeting will be Claude L. Benner, vice 
president Continental American Life; 
Patrick M. Monahan, president Life 
Underwriters Association of Canada; 
Philip B. Hobbs, president National As- 
sociation of Life Underwriters; Harry 
J. Syphus, general agent Salt Lake City 
for Beneficial Life. Presiding at the 
annual dinner will be Richard B. Evans, 
president of Colonial Life. 
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Henry I. B. Rice and Vincent B. Coffin Advanced to Vice 
Leslie R. Martin Made Vice President and Actuary; George F. B. Smith 


; Continental by R. M. G., Inc. 
? HENRY I. B. RICE 
The Connecticut Mutual Life has 
made the following promotions: Henry 
I. B. Rice and Vincent B. Coffin were 


each advanced to vice president; Leslie 
Kk. Martin to vice president and actu- 
George F. B. Smith to vice presi- 
dent in charge of agencies; Douglas A. 
to assistant secretary, and John 
L. Von Deck to assistant cashier. 


Careers of Rice, Coffin and Martin 


Mr. with the Connecticut Mu- 
tual since graduating from Yale in 1905, 
been engaged in actuarial 
and was first made an officer of 
the company in 1913 when he assumed 


ary; 


Blease 


Rice, 


has always 
work 


the post of assistant actuary. He has 
been associate actuary, actuary and 
vice president and “a, the latter 
post being assumed in 1930. Mr. Rice 


will continue to have supervision over 
ul actuarial matters: of the cocpany. 


\ Fellow of the Actuarial Society of 
America since 1915 he is one of the 
Neorporators of the Connecticut Insti- 


tute for the Blind. 

Mr. Coffin has been with Connecticut 
Mutual since 1931 when he came as 
superintendent of agencies. In 1940 he 
Was named vice president and super- 
intendent of agencies, and more re- 
tently vice president in charge of 
agencies. A graduate of Wesleyan and 
lle Carnegie Tech insurance eourse Mr. 
‘ofin has spent his entire business 
— in life insurance, having served 
oth in home office and field capacities. 
He will continue to take an active part 
n the agency phase of the company’s 


operations, but in addition will have 
roader executive duties. 

_ Mr. Coffin is a director of the Life 
‘surance Agency Management Asso- 


“ation and is a former director of the 
'€ insurance training course at New 
ork University. A trustee of Wes- 
1, he also is a director of the Hart- 
Travelers Aid Society and_ the 
‘eiropsychiatric Institute. 
’ 110 R. Martin joined the company 
? 


ford 


Hi upon graduation from Enfield 
“gh School. In 1923 he was elected 
“sistant actuary and has_ successively 





Now Vice President in Charge of Agencies; 





B. COFFIN 


VINCENT 
served as assistant secretary, secretary 
and second vice president and associate 
actuary. He is a fellow of the Actuarial 
Society of America and the American 
Institute of Actuaries, and in 1927 was 
a delegate to the Intern: itional Congress 
of Actuaries held in London. He is a 
director of the Connecticut Institute 
for the Blind and a member of Lafay- 
ette Lodge, A. F. & A. M. 

Careers of Smith, Blease and Von Deck 


George F. B. Smith came with the 
company in 1925 following graduation 
from Amherst. His first position was 


with the Pittsburgh agency of the com- 


pany and in 1930 was called to the 
home office agency department. He has 
served as agency assistant, assistant 
superintendent of agencies, assistant 





Fidelity Mutual 


Fidelity Mutual Life 
field force a letter containing its avia- 
tion ratings for cases involving aviation 


has sent to its 


hazards as follows: 

Passengers—An applicant who takes 
flights as a passenger in licensed air- 
craft is, in general, acceptable at stand- 
ard rates provided he is not past, pres- 
ent or potential pilot or crew member. 
Limitation in amount only will usually 
be sufficient restriction in the rare case 
where there is present an abnormal fly- 
ing hazard, 


Pilots and Crew Members—Civilian: 
A. Scheduled airline pilots and crew 
members (American and Canadian 


Lines)—Limit $12,500, annual extra $3.00 
per thousand. B. Non-scheduled com- 
gg ee pilots and crew members: 
. Company owned planes, business fly- 
ing only, pilot qualification and mainte- 
nance of aircraft comparable with 
scheduled airlines—Limit $12,500, an- 
nual extra $3.00 per thousand. 2. Other 
professional pilots except stunt fliers, 
crop dusters or test pilots—Limit $10,- 
000, annual extra $5,000 per thousand. 
3. Testing. Crop Dusting and Stunt 
Flying—Individual consideration. 


GEORGE F. B. SMITH 
vice president and second vice presi- 
dent. A Chartered Life Underwriter he 


has played an important part in com- 
pany agency management matters since 
coming to the home office. Mr. Smith 
is a member of the West Hartford 
board of education and a director of 
the YMCA and Community Chest. In 
1944 he was chairman of the Chest 
campaign which was the most success- 
ful campaign the iity has ever held. 
Douglas A. Blease, an alumnus of 
Trinity College, joined the Connecticut 
Mutual in 1920 after serving in the 
26th Yankee Division, first World War. 
His initial position with the company 
was in the policy loan department where 
he served until he became a member of 
the claim depariment as an investigator 
of claims in 1924. In 1936 Mr. Blease 


Mactan Ratings 


Private—A. Student Pilots and pilots 
with less than 100 hours solo experience 
—Limit $10,000, annual extra $10.00 per 
thousand. B. Pilots with over 100 hours 
experience—Limit $10,000, annual 
extra $5.00 per thousand. Student pilots 
and private pilots rated $10.00 per thou- 
sand may apply for reduction in rating 
on policy anniversary after they have 
qualified for a lower rating. 

Disability and Accidental Death—Dis- 
ability and accidental death will be in- 
cluded at standard rates if applicant is 
otherwise qualified. It should be re- 
membered that the disability and acci- 
dental death provisions exclude aviation 


solo 


coverage except as a passenger on 
scheduled airlines. 
Military Pilots—A. Qualified pilots 


with 800 hours experience under insur- 
ance age 35—Limit $10,000, with annual 
extra premium $10.00 per thousand! 
($.88 per month) B. Qualified pilots 
with 800 hours experience, insurance ave 
35 and over—Limit $10,000, extra annual 
premium $5.75 per thousand ($.50 per 
month) C. Qualified pilots with less than 
800 hours experience—Limit $10,000, ex- 
tra annual premium $20.00 per thousand* 
($1.75 per month) D. Student pilots 


Lite Promotions 


President; 


Douglas A. Blease to 
Assistant Secretary; John L. Von Deck Assistant Cashier 





LESLIE R. 


MARTIN 
was made manager of the disability 
division and four years later assumed 
the position of manager of the claim 
department. In his new capacity as as- 
sistant secretary he will continue to 
supervise the company’s claim work. 


John L. Von Deck has served as 
assistant to the cashier since 1930. He 
came with the company in 1923 as a 
member of the mailing room. staff. 
Within several months he was. trans- 
ferred to the dividend division of the 
accounting department where he re- 
mained until starting aashier duties. He 


lives in Manchester and is a member 
of the Manchester Lodge No. 73, A. F. 
& A. M., and is active in Boy Scout 
activities of his community. He is an 
associate of the Life Office Manage- 


ment Institute. 





\viation exclusion clause only. E. Re- 
serve officers in the Air Corps, not on 
active duty, will usually be rated as 


civilian or private pilots. 

*Annual extra reduces to $5.75 on an- 
niversary date of policy nearest age 
35. 

Military Personnel Other than Pilots— 
A. Observers, Bombardiers, Navigators, 
Flight Surgeons and Crew Members— 
Limit $10,000, extra annual premium $5.75 
per thousand ($.50 per month) B. Others 

Individual consideration. 


Plans of Insurance 


Where an extra premium is required, 
neither term insurance, family mainte- 
nance nor Low Rate Life will be granted. 

The company prefers to give full cov- 
erage to aviation risks on basis of an 
extra premium. However, restricted cov- 
erage by use of aviation exclusion clause 


may be granted where that arrangement 
is desired. When issued with the ex- 
clusion clause, an amendment to the 
application accepting the limitation in 
coverage (aviation exclusion § clause) 
must be signed by the applicant prior 


to delivery of policy. The present avia- 


tion clause provides that the death of 

the insured as the result of travel or 

flight in or descent from any kind of 
(Continued on Page 12) 








Page 4 








October 25, 1946 








F. W. Dedman to Oakland 
For New England Mutual 


W. S. FLEENOR KNOXVILLE MGR. 





E. C. Sparver Associate General Agent 
At Oakland; G. E. Crosby, Jr. To 
Be Agency Supervisor 


New England Mutual Life, Boston, 
announces two changes in its general 
agency organization, effective Novem- 
ber 1. Frank W. Dedman, CLU, gen- 
eral agent in Knoxville for the past five 
years, will succeed E. Chester Sparver 
in Oakland, Cal., and Walter S. Fleenor 








W. S. Fleenor 


F. W. Dedman 


will become agency manager at Knox- 
ville. 

30rn in the West and educated on 
the Pacific Coast, Mr. Dedman goes to 
Oakland after a record of accomplish- 
ment at Knoxville, where he organized 
and built an agency that was runner- 
up for the President’s Trophy in 1945. 
He was president of the Knoxville As- 
sociation of Life Underwriters, and 
this year is vice president of the Ten- 
nessee Association. 

With a background of 
perience prior to entering life insur-- 
ance, Mr. Fleenor has been with New 
England Mutual fourteen years. He 
served as Knox County chairman of the 
life insurance group promoting the pay- 
roll savings Dt: in in four bond drives. 

Gordon E. Crosby, Jr., Knoxville, will 
accompany Mr. Dedman to the Pacific 
coast as agency supervisor. A former 
naval officer in the submarine service he 
was educated at the University of Mis- 


souri. 

Mr. Sparver, New England Mutual 
veneral agent in Oakland for the past 
decade, becomes associate general agent 
in the reorganization. He has been a 
life insurance man for three decades, 
and has held office in many California 
insurance associations. 


business ex- 


GEORGE HARSH DEAD 


Stricken While diintine Convention 
of Mutual Benefit Life Last 
Week in Chicago 
Harsh, general agent, Mutual 
Life, Kansas City, died while 
the company convention in 


George 
Benefit 
attending 


Chicago last week of coronary throm- 
bosis. Mr. Harsh had been associated 
with the company for almost twenty 
years, having started as an agent in 
the St. Louis agency in March 1927. 
He was appointed general agent at Kan- 
sas City in 1935. He is survived by his 
widow, two atest and three sons. 


REJOINS ST. LOUIS AGENCY 

W. Scott Smith, who recently resigned 
as general agent at Louisville for Massa- 
chusetts Mutual Life, after having 
served in that capacity since 1938, has 
rejoined the agency as a personal writer. 
Ralph D. Lowenstein is the company’s 
St. Louis general agent. 

PACIFIC MUTUAL CLUB 

Pacific Mutual Life’s Million Dollar 
Club now numbers sixty-one members, 
each of whom has $1,000,000 or more in 
force, with Fred L. Hirsch of the Swin- 
ney Agency topping the list with $7,- 
000,006 in force. Twelve of the com- 
fany’s general agents are members. 


Zimmerman in Charge 
Management Assn. 


HOLCOMBE TEMPORARILY AWAY 


Latter Told by Physician to Rest Until 
December; 168 Companies 
in Association 








Charles J. Zimmerman, director of in- 
stitutional relations, Agency Manage- 
ment Association, Hartford, an organ- 
ization of 168 life insurance companies, 
has been appointed acting managing 
director during the absence from that 
post of John Marshall Holcombe, Jr., 
who has been ordered by his physician 
to take a six weeks’ rest from office 
responsibilities. 

Former president of the National As- 


sociation of Life Underwriters (1939) 
Mr. Zimmerman joined the Agency 
Management Association after four 


years in the Navy where he was chief 
assistant to Gerald A. Eubank in charge 
of War Savings for the Navy. While 
in the service Mr. Zimmerman, who re- 
tired with rank of captain, traveled 
many thousands of miles, including the 
far Pacific. 

Mr. Holcombe will be unable to at- 
tend the annual meeting of AMA in 
Chicago, but is expected back at his 
desk in December. President of AMA 
is Wendell F. Hanselman, vice president, 
Union Central Life. 


NEW HOME OFFICE BUILDING 

Clearing the site for construction of 
the new home office building of the 
North American Life & Casualty Co. in 
Minneapolis has begun and construction 
will proceed as rapidly as the material 
situation will permit. 





AIME GEOFFRION DIES 
Aime Geoffrion, a director of the 
Canada Life since 1929, died recently 
in his seventy-fourth year. 





LIFE INSURANCE 





RENEWAL 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 








APPOINTED BY OCCIDENTAL 





Harold N. Logan Made General Agent 
Mobile; Former Special Agent 
for Aetna Life 
Harold N. Logan, a veteran of World 
War II, serving with General Eisen- 
hower’s staff in Italy, has been ap- 
pointed general agent for Occidental 
Life of California in Mobile, Ala., ac- 
cording to V. H. Jenkins, senior vice 
president. A native of Mobile, Mr. 
Logan entered the life insurance busi- 
ness as an agent for the Equitable Life 
Assurance Society. In 1934 he became 
a special agent for Aetna, leaving that 

position to join Occidental. 

Mr. Logan is a past president of the 
Mobile Master Singers, a member of 
the Mobile Yacht Club, member of the 
board of directors of the Junior Cham- 
ber of Commerce and a member of the 
Mobile Life Underwriters Association. 





HEAR DR. L. H. LEE 
Long Beach, Cal., Life Underwriters 
Association recently heard Dr. LL. H. 
Lee. medical director, Pacific Mutual 
Life, discuss “Some Aspects of Under- 
writing.” 





The Imperial Life of Canada, Toronto, 
announces the appointment of F. R. 
Colquhoun as assistant actuary. He has 
his AASA and AATA. 





“SMALL ENOUGH 


TO BE 





insurance companies. 
either. But, somehow, 


Our men in the field —they’re 


prosperous gang — have summed it up in the 


words: ‘‘Small enough to be big!"’ 
Factually, we're 
American life companies. But we 


Ours is not the largest of American life 
It is not the oldest, 
even without those 
firsts, we think it has much to offer. 


ninth oldest 


a happy, 


among 
enter our 


99th year driven by a young, progressive 
spirit that belies our age. This year, as last, 


our business forges forward . . 
important, 
friendly service! 


U N MU 
heusiice 


. and most 
our biggest gains are still in 


UAL 


PORTLAND MAINE HOME OFFICE 


Rolland E. Irish, President 


Harland L. Knight, Agency Vice President 


eee LIFE e SICKNESS e ACCIDENT ¢ GROUP eee 








E. J. Moorhead Now Actuary 
Agency Management Ass’n 


E. J. MOORHEAD 


E. J. Moorhead, a consultant in the 
company relations division of Agency 
Management Association, Hartford, has 
been named association actuary. 

Formerly assistant actuary of Great- 
West Life. Mr. Moorhead joined the 
association staff in March, 1945, In his 
new capacity he will direct the actuarial 
activities of the association. 

Born in Winnipeg, Mr. Moorhead at- 
tended the University of Liverpool, re- 
ceiving a Bachelor of Science degree in 
1929. He joined Great-West after 
graduation, becoming assistant actuary 
in 1938. He is a member of the ex- 
amination committee of the Life Office 
Management Association. 





Pays Memorial Tribute 
To Carl Heye, Guardian 


The board of directors, Life Insur- 
ance Association of America, has unan- 
imously adopted a memorial resolution 
to Carl Heye, former president of the 
Guardian, Life, reading in part: 

“Carl Heye, whose death occurred on 
June 22, devoted fifty-seven years to 
life insurance. During all of that time 
he was connected continuously with the 
Guardian Life. His length of service to 
the business, his rise from a_ clerical 
position to the presidency of his com- 
pany, and the constructive influence he 
exerted upon its growth and progress 
form a notable record in life insurance 
atinals: ... 

“The Lenox Hill Hospital, in New 
York, enjoyed his interest and support 
during a large part of his business life. 
He was associated with its activities 
for almost four decades during which 
he acted as secretary and was a mien 


ber of its board of trustees. By this 
memorial, the association seeks to re- 
cord its respect and esteem for Carl 


Heye, and to pay tribute to his careet. 
It extends to his family and to his 
coinpany associates its sincerest sym 
pathy.” 


NAMED BY CORWIN AGENCY 

Rohlff L. Darnstaedt, of Cedar Grove, 
N. J., has recently been appointed spe- 
cial agent by the New York-Corwin 
agency of the New England Mutual Life. 
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—— Francis L. Merritt With 
Central of Des Moines 





Ni yp. AND DIRECTOR OF AGENCIES 
Ss Long in New England Field; Has 


Been National Life of Vermont 
Superintendent of Agencies 





Francis L. Merritt has been made 
vice president and director of agencies, 
Central Life of Des Moines, it is an- 
nounced by President E. H. Mulock. 
He lias had a broad background of 
training, practical business management, 
executive and sales experience. Before 
entering life insur- 
ance he was a trained 
accountant and for a 
*number of years was 
engaged -in factory 
accounting, cost and 
piece work install- 
ments as well as be- 
ing manager of man- 
ufacturing plants. 

In 1927 Mr. Mer- 
ritt joined the Wal- 
ter J. Stoessel agen- 
cy of Connecticut 
Mutual in Spring- 
Francis L. Merritt field, Mass., and be- 

came a leader in 
both lives and volume, also being active 
in recruiting and training of agents. 
He then went to Monarch Life as a 
supervisor, superintendent of agencies 
and vice president and manager of 
agencies. For five years he has been 
assistant superintendent of agencies, 
National Life of Vermont, in charge of 
research, development and administra- 
tion of post-war plan for sales. 






















Attended Life Agency Management 
Schools 





Mr... Merritt attended Life Agency 
Management Schools in 1929 and 1936 
and served for a number of years on 


in the 
\ gency Life Agency Officers’ Association’s 


board of directors. He has long been 
an advocate of the principle of home 
Great- ffofice functional training schools for 
ed the selected agents, and is considered an 
In his authority on personnel selection, train- 
tuarial Ming and supervision. In civic affairs he 
is at present time president of Mont- 
sad at- Mipclicr’s Community Chest. He has been 
ol, re- Mprominent in the Community Concerts 
sree in Association there, in Rotary and as a 
after lay leader in church activities. 
ctuary — H. E. Whitely will continue with 
he ex- Central Life in his present capacity as 
Office Bsuperintendent of agents, and will assist 
Mr. Merritt in agency affairs. 


‘d, has 





Move to Reduce Oklahoma 


rdian § Premium Tax on Companies 


Insur- The Oklahoma joint legislative tax 
bas ‘ommittee has recommended that the 
et the Mees legislature reduce the state’s gross 
ifemium tax on insurance companies 
‘ed on om a maximum of 4% to 3% after 
ars to Me OPPIng an earlier proposal to reduce 
t time et? 2.5%. 
th the lhe tax now is graduated up to 4% 
nee With reductions granted on the basis of 
Jerical "estments made in Oklahoma property, 
“com- [Plan which favors domestic companies. 
ice he hile voting to retain the exemption 
aroual features, the committee recommended 
nrance feeat domestic companies be required 
‘o pay not less than one-half of 1% 
New @'emiums. Also eliminated by the latter 
upport #FCon was a recommendation to remove 
ss life /P"COme and intangibles tax exemptions 
ivities "0M the domestic insurance companies. 
which Bihe premium tax is in lieu of other 
mem- exes. The 4% tax nets the state slight- 
y this BY More than $2,000,000 a year. 
to re 
Call BBOSTON MUTUAL’S LARGE GAIN 


oo The Boston Mutual Life . combined 
com: eu” Of insurance in force for the first 

we 1onths of 1946 was over $11 million, 

€ largest in the history of the com- 
CY pany for any entire year and 74% 
Gs: Teater than the gain for a_ similar 
dpe etiod in 1945. Of the 11 million, 58% 
“ovwin 2s Ordinary insurance and 42% was 
1 Life Mdustrial insurance. 













John H. Lane Advanced 
By the New York Life 


WELL KNOWN IN AGENCY FIELD 





Becomes Director of Branch Administra- 
tion in Agency Department; Began 
Career in Winnipeg 





John H. Lane director of branch office 


administration 
He has had long experience in 
branch office administration and in his 
new position will supervise operations of 
nearly 1,900 employes of the company’s 
127 branch offices located in the United 
States and Canada. 

Mr. Lane’s entire business career has 
been spent with the New York Life. 
In 1918 he. went with the company as a 


has appointed 


agency depart- 


branch office, 


pr in 1924 he ican cashier of that Le 
Three years later he was made JOHN H. LANE 


assistant manager of the Minneapolis 








he was made cashier §T, LOUIS ASS’N SECRETARY 

of the company’s Superior branch in Ann L. Rankin has been named ex- 
His record was so good in ecutive secretary of the St. 
that position that he was called to the 
home office in July, 1932 and was ap- 
pointed agency assistant in 1942. the Ambassador Building. 


Underwriters Association. Miss Rankin 
conducts the Rankin Letter Service in 


ASSIST VETERANS ON NSLI 

Final figures on a week’s activities of 
Minneapolis insurance men in assisting 
veterans to reinstate their National 
Service Life Insurance reveal that 1,132 
veterans reinstated $7,547,500 in insur- 
ance. It is estimated that fully 5,000 
veterans visited the various booths main- 
tained in Minneapolis banks and manned 
by life insurance men. C. G. Liemandt. 
general agent, Penn Mutual, was in 
charge as chairman, public relations 
committee, Minneapolis Life Under- 
writers Association. 

HAMMOND AGENCY CASHIER 

Evarts H. Goodrich, formerly cashier 
in the William Street, New York, and 
a North Carolina general agency of 
Aetna Life, has been appointed cashier 
for the Wilmer M. Hammond agency of 
the company, Los Angeles. Mr. Good- 
rich has been with the Aetna Life since 
1030 


HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 























“The office? Or are you picking up the family 


at the cabin?” 


We'll see more of these owner-piloted planes in the future. And while 
he’s up there in the “wild blue yonder” he'll still be protected by the 
waiver of premium benefit in his Prudential contract. For policies issued 
to private pilots with a reasonable premium to cover the aviation hazard 


give disability coverage while flying! 


Progressive underwriting? It has to be! Prudential representatives and 
brokers have a big job to do in keeping pace with America. But they're 
doing it, and we're going to continue to help them in every way! 




















~ A MUTUAL LIFE INSURANCE COMPANY 


GIBRALTAR* 


Ny. 


























Page 6 


T-SPACE DE 
$i 


RS! ETAT TAIT 





U 






< UNDERWRITER 





October 25. 1946 








Mutual Life Sponsors 
Housing on East Side 


TO BE COOPERATIVELY OWNED 





Company to Make Construction Loan 
on Project to Cost $7,000,000; New 
York Authorities Cooperating 





Mutual Life of New York will -ad- 
vance a construction loan on a $7,000,- 
000 housing project on 625 acres on 
the Lower East Side of New York, plans 
for which have been worked out with 
a cooperative group headed by Amal- 

gamated Housing Corp., assisted by 
Robert Moses, construction coordinator 
and other city officials. The project 
which will house 796 families, will go 
before the city board of estimate for 
approval. The location is bounded by 
Lewis and Willet Streets, between 
Grand and Delancey Streets, a sub- 
standard area designated by the City 
Planning Commission for clearance. 

President Lewis W. Douglas of Mu- 


tual Life said the company was “proud 
to participate in this joint effort. We 
are, moreover, presently undertaking 
other studies with a view to further 


investment in housing.” The tenements 
occupying the seta cover 80% of the 
land whereas buildings of the new de- 
velopment will occupy slightly more 
than 20%. Prospective tenants will ini- 
tially put up about $500 a room, then 
pay a charge not to exceed $15 a month 
for maintenance costs. 





LIFE COUNSEL PROGRAM 
Those Who Will Address Meeting at 
Waldorf-Astoria December 10-11; 
Three Business Sessions 
Association of Life Insurance 
Counsel, Harry Cole Bates, president, 
and Charles G. Dougherty, secretary, 
will meet at Waldorf-Astoria, Decem- 
ber 10-11. Formal papers which were 
to have been presented by members at 
the May meeting, (canceled on account 
of the railroad strike) will be presented. 
Three business sessions are scheduled. 

Those on the program with their pa- 
pers follow: Pinckney L. Canin, Colum- 
bia, S. C., “The South Carolina Life In- 
surance Law”; Jack Chambliss, Provident 
. & A. “Histrionics of Defense”; 
\bram T. Collier, John Hancock, “Ter- 
mination of Employment Under Group 
Policies”; Powell B. McHaney, General 
American, “Problems of Conflicts of 
Law in Relation to ‘Binding Re- 
ceipts’ ”. F. H. Pease, New York Life, 
“Ownership Policies Permitting Desig- 
nation of Beneficiaries’; “Investment 
Laws, Changes in Last Decade.” 


NEW HONOR FOR TIERNEY 

Paul E. Tierney, assistant auditor, 
Tohn Hancock, has been re-elected a 
director of the Boston chapter, Na- 
tional Association of Cost Accountants. 
In 1934 he was appointed special con- 
sultant on accounting in the comptrol- 
ler’s office of Chase National Bank, 
New York. Subsequently, he was for 
two years traveling auditor for National 
Dairy Products Co. He then ‘joined 
Tohn Hancock. He attended Boston 
High School of Commerce, Bentley 
School of Accounting and Finance and 
Suffolk University Law School, later 
taking courses at Staley College and 
Life Insurance Research Bureau. He is 
a director of Institute of Internal Au- 
ditors of which he was formerly presi- 
dent, New England chapter. 


The 





Wm. Elliott President 
Of Philadelphia Life 


New president of the Philadelphia 
Life is William Elliott who has been 
vice president. His picture and career 
will appear in next issue of The Eastern 
Underwriter. 





Home Life Makes Pearson 


Field Agency Assistant 
Home Life of New York has ap- 
pointed as agency field assistant at the 
home office Harold G. Pearson for the 
past year an assistant manager in the 
Washington agency under Manager 
Vernon W. Holleman. Entering the 
business in July, 1944, Mr. Pearson be- 
came one of the company’s leading pro- 
ducefs in 1945. He was made assistant 
manager in October, 1945. He will now 
assist managers throughout the country 
in new organization in connection with 
Home Life’s Planned Estate program. 
Ray Rouse of Manager Holleman’s 
agency has been appointed assistant 
manager succeeding Mr. Pearson. He 
entered the agency in 1944 with no 
previous experience and paid for $323,- 
285 his first year. 


Harry Phillips Addresses 


New Jersey Association 


Harry Phillips, Jr., general agent, Penn 
Mutual, New York, addressed the mem- 
bers of the Life Underwriters Associa- 
tion of Northern New Jersey last week 
on “How to Write A Million A Year.” 
Mr. Phillips stressed the importance of 
prospecting in the higher brackets and 
the need of writing a large number of 
cases a year. “If you want to be a mil- 
lion dollar producer,” he said, “you have 
to act like one. You can’t have $10,000 
of insurance on your own life and ex- 
pect to sell $50,000 or $100,000 to a cli- 
ent. You have to know your business, 
particularly regarding taxes, business in- 
surance, and pension trusts.” 


A. & H. CLUB MEETING 











New Yorkers Hear Group A. & H. Talk 
by F. R. Whelan; Set Dec. 10 as 
Date for Christmas Party 

The Accident & Health Club of New 
York at its dinner meeting, October 22, 
held in Fraunces Tavern, had as guest 
speaker Frank R. Whelan, regional su- 


pervisor, group division, Metropolitan 
Life. Mr. Whelan talked on “The Fu- 
ture of Group A. & H. Insurance.” 


President F. T. Curran introduced spe- 
cial guests including James E. Powell, 
vice president, Provident L. & A. of 
Chattanooga; Harold R. Gordon, man- 
aging director, Health & Accident Com- 
panies; Max Gersch, complaint bureau, 
New York Insurance Department, and 
John Oakley, Union Mutual of Port- 
land, ; 
William F. Casey, Accident & Cas- 
ualty, chairman of the club’s Christmas 
party, announced that it will be held 
Tuesday, December 10, at Henry Hud- 
son Hotel, 353 West 57th Street, N. Y. 
An attendance of 250-300 is anticipated. 
Thomas E. McGrath, Connecticut 
General, immediate past president, was 
named nominating committee chairman 
for 1947 and his committeemen are J. J. 


Farrell, Metropolitan Life; W. L. Kick, 
Fireman’s Fund Indemnity ; ‘Julius i. 
Ullman, W. L. Perrin & Son, Inc., and 


J. J. Donohue, U. S. Casualty. 











OPPORTUNITY 
in Westchester County 


A’ New York City life insurance agency 
expanding its territory desires to add 
a supervisor to cover Westchester 
County. Write us in complete detail. 
and tell us why you think you could fill 
the position. 


Box 1672, The Eastern Underwriter 
41 Maiden Lane, New York 7, N. Y. 




















LIVE MID-TOWN AGENCY 


requires the services of life insurance 
underwriter to assist in general agency 
work. Salary. and commission. Box 1274, 
The Eastern Underwriter, 41 Maiden Lane, 
New York 7, N. Y. 











NEW YORK CLU MEETING 





Diplomas Presented to New CLU’s; 
Chapter to Sponsor Six-week 
Lecture Course 
The first luncheon meeting-of the 1946- 
47 season of the New York CLU chap- 
ter was held Tuesday at the Hotel Mar- 
tinique. James Elton Bragg, Guardian 
Life, presented diplomas to the new 
1946 CLU’s from the Greater New York 

area, 


The regular November meeting of the - 


chapter will be omitted as a special six- 
week lecture course on “Problems in 
Advanced Estate Planning” will be run- 
ning during that time. The course is 
open to members of the chapter, mem- 
bers of the bar, company counsel and 
accountants. The course will begin No- 
vember 1. Registrations close October 28. 





TRAVELERS SALARY INCREASE 
More for Employes Drawing 
$7,500 Less Per Year and 

Some Others 

A 10% “cost of living” salary increase 
to all employes of Travelers Insurance 
Companies drawing $7,500 or less per 
year and for those employed on an 
hourly basis has been authorized by the 
board of directors. The increase be- 
comes effective October 27. In no case, 
however, will the increase exceed $500 
per annum, 

Employes on leave of absence or those 
not on the active payroll will receive 
the incerase effective as of the date of 
reinstatement to the active payroll. 





10% 





MUTUAL LIFE LEADERS 


Herman Lasker of the St. Paul agency, 
Mutual Life of New York, led all com- 
pany field representatives in the coun- 
try in volume of insurance sold during 
September, Roger Hull, vice president 
and manager of agencies, announced. 
The St. Paul agency is managed by H 
W. Moore. In the number of paid ap- 
plications T. Justin Myers, Scranton 
agency, managed by John H. Blackman 
Jz., headed all company representatives 
for the month. 





HODGKINSON’S NEW POST 


Ray R. Hodgkinson, assistant mana- 
ger, Los Angeles agency, Mutual Life, 
has been appointed an assistant to 
Ward Phelps, director of training. 


MOe 
VOOD 


Desk Name Plate: No. 900—Face siz: 2” 
high, 10” long. Reversed bevelled cdge, 
polished to high lustre. Engraved with your 
copy. $3.75 ea. 


Also — Perpetual Calendars and 
combination calendar and Memo 
Pads—Cigarette and Music Boxes, 


We invite your igquiry on indivi- 
dualized units to meet your speci- 
fic needs. Catalog on request. 














LUSTRA-CITE 
= INDUSTRIES, INC. | 
225 WEST 28th STREET 
New York 1, N. Y. PEnn. 6-6803 














Paul Revere Merger 
(Continued from Page 1) 


insurance in force in the two compa- 
nies will aggregate $140,000,000 and new 
business paid for during the first nine 
months of the year by these companies 
was approximately $25,000,000. - 





P. B. McHANEY’S FATHER DEAD 

J. R. McHaney, 73, of White Oak, 
Mo., father of Powell B. McHaney, vice 
president: and general counsel of Gen- 
eral American Life of St. Louis, died 
October 14. 





A Correction 
In the story published by The Eastern 
Underwriter about the National Guard- 
ian’s new interest rates on policy loans 
the word “not” was inadvertently left 
out, giving the implication that these 
are collateral loans similar to a bank 


loan. The policy loans of the National 
Guardian Life are not subject to call. 





A special thirty-week course in_ thc 
fundamentals of life insurance will be 
gtven at Bergen College, Teaneck, }) 
Albert Schick, CLU, senior training as- 
sistant in the field training division o! 
The Prudential. 





Russell L. Hoghe, CLU, general agent, 
Equitable Life of Iowa, Los Angeles, 
addressed the Life Supervisors Associa- 
tion of Los Angeles this week on “ Main‘ 
taining Agency Morale.” 
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To the 2,384 members of the New 
York Life Insurance Company’s field 
organization who qualified for the 
1946 Nylic Clubs, the Company 
pays this special tribute in the in- 
surance press, To achieve Club 
membership, an agent must measure 
up to high standards under Club 
rules, not only in volume of paid for 
production but also in_ personal 
earnings and the type of business 
produced. Club membership indi- 
cates that an agent is a career life 
underwriter. 


The 1946 Nylic Top Club has 662 
members, which is an increase of 49 
per cent over last year. The 1946 
$200,000 Club has 642 members, 
which is a gain of 67 per cent; and 
the 1946 $100,000 Club, with 1,080 
members, registered an increase of 
Al per cent. 


The total paid business of all Club 


NEW 


THE 1946 NYLIC CLUBS 





members in the past Club year was 
$547,545,688. The average paid 
volume of Club business per 
Top Club member was $427,331; 
per $200,000 member, $215,950; 
and per $100,000 Club member, 
$131,115. Club records are rock- 
bottom figures of the business pro- 
duced by these successful agents. 


Among the 662 Top Club mem- 
bers, 66 are veterans of World War 
II. Twelve members of the Top 
Club paid for more than $1,000,000 
of new business in the New York 
Life, under Club rules during the 
Club year. 


It is with great pride that the 
New York Life Insurance Company 
salutes and congratulates the entire 
membership of the 1946 N ylic Clubs. 
Their records indicate the high 
measure of success being achieved 
by the New York Life Field Force. 


YORK LIFE 


INSURANCE COMPANY 
51 MADISON AVENUE, NEW YORK 10, N. Y. 



























































































THE 1946 NYLIC TOP CLUB PRESIDENT 





Fr 














ROBERT A. DAVIES, C.L.U. 


President of the 1946 Nylic Top Club 
is Robert A. Davies of the New York 
Life’s Golden Gate Branch Office in San 
Francisco. During the past Club year 
Mr. Davies led the entire New York Life 
Field Force with a paid for Club record of 
563 applications for $2,773,830. A highly 
skilled life underwriter, he has developed 


a large clientele among young professional — 


and business men. 


Mr. Davies became a New York Life 
agent in March of 1932, and he has been 
a Top Club member each year since 1936. 
He is a Second Degree Nylic. 


During the war Mr. Davies was active 


in the Coast Guard Auxiliary, and was in 
command of a 50-foot Coast Guard patrol 
boat on regular picket duty in San 
Francisco Bay. He is a member of the 
St. Francis Yacht Club and the Golden 
Gate Yacht Club, of which he was 
Commodore. He is also a member of the 
Lakeside Golf Club and the Olympic 
Club, and during the past summer he won 
the Directors Cup Tournament of the 
Olympic Club. Mr. Davies has also been 
active in the San Francisco Life Under- 
writers Association and in his local 
chapter of Chartered Life Underwriters. 
He is a member of the Million Dollar 
Round Table. 


New York Life Insurance Company, 51 Madison Avenue, New York 10, N. Y. 
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The Officers of the 1946 Nylic Top Club 
are the President, Robert A. Davies, the 
Chairman and Vice-Chairman of the 
Advisory Board of Directors of the Top 
Club, eight Vice-Presidents-at-Large, and 
15 Departmental and Divisional Vice- 
Presidents. 


The Chairman and Vice-Chairman of 
the Advisory Board of Directors are for- 
mer Top Club Presidents. Chairman 
McColl was president in 1945, Vice- 
Chairman Woodbury in 1943 and Vice 
Chairman Freed in 1942. 


Each of the Vice-Presidents-at-Large, 
as well as the President, and the Chair- 
man and Vice Chairman of the Advisory 
Board of Directors, paid for over 
$1,000,000 of new business under Club 
rules during the past Club year. 


Vice - President - at- Large Reed W. 
Brinton, C.L.U., was the second highest 
ranking Top Club member of 1946, with 
$1,901,963 paid for in the New York Life 
under Club rules during the Club year. 
Mr. Brinton, a First Degree Nylic of the 
New York Life’s Intermountain Branch 
Office in Salt Lake City, is 31 years old. 


The New York Life Insurance Com- 
pany is especially proud of the outstand- 
ing records made by its Top Club Officers 
during the past year, and as a tribute to 
them and their accomplishments, the 
Company is publishing their photographs 
on these and the two following pages. 


New York Life Insurance Company, 51 Madison Avenue, New York 10, N. Y. 




















HARRY A. McCOLL 
Senior N ylic 
Colorado Springs 
Chairman, Advisory Board 


BROWN C. WOODBURY 
Third Degree N ylic 
San Francisco 
Vice-Chairman, Advisory Board 


IRVING FREED 
Senior Nylic 
New York City 
Vice-Chairman, Advisory Board 
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EDWIN T. GOLDEN 
Second Degree Nylic 
San Francisco 
Vice-President-at-Large 


REED W. BRINTON 
First Degree Nylic 
Salt Lake City 
Vice-President-at-Large 





JOHN R. ROUTSONG 
Second Degree Nylic 
Los Angeles 
Vice-President-at-Large 





CHARLES E. HORN 
Second Degree Nylic 
Oakland, Calif. 


Vice-President-at-Large 


LOUIS K. SIMS 
Senior Nylic 
Los Angeles 
Vice-President-at-Large 


A. EVERETT RILEY 
Third Degree Nylic 
Kansas City, Mo. 
Vice-President-at-Large 








J. LELAND ANDERSON 
First Degree Nylic 
Los Angeles 
Vice-President-at-Large 


HERMAN H. OXMAN 
Second Degree Nylic 
New York City 
Vice-President-at-Large 











New York Life Insurance Company, 51 Madison Avenue, New York 10, N. Y. 
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omer 





Long Beach, Calif. 





Senior Nylic 
Sioux Falls, 8. D. 





LOUIS KOHN 
First Degree Nylic 
Trenton, N. J. 


IRVING WOOL 
First Degree Nylic 
Boston, Mass. 


Freshman Nylic 
Salt Lake City 











EDWARD A. STEPHENS 
First Degree Nylic 








GEORGE J. LUCAS 





ORSON D. SPENDER 





BEN FELDMAN 
Freshman Nylic 
Youngstown, Ohio 


JACOB D. COHEN 
First Degree Nylic 
New York City 


D. MARSDEN AUSTIN 
Third Degree Nylic 
Oklahoma City, Okla. 


HOMER E, ANDERSON 
Second Degree Nylic 
San Francisco 


E. ROY VAN LEUVEN 
Second Degree N ylic 
Spokane, Wash, 


New Vouk Life Insurance Company, 51 Madison Avenue, New York 10, N. Y. 

















DON C. KITE 
Third Degree Nylic 
Morgantown, W. Va. 


I. M. KANARISH 
Third Degree Nylic 
Chicago, Ill. 


THEODORE KRAEMER 
Third Degree N ylic 
Minneapolis, Minn. 


D. LEE BALLARD 
Third Degree Nylic 
Savannah, Ga. 


PETER PALMER 
Third Degree Nylic 
Toronto, Can. 
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Manhattan Club Has 
Bermuda Convention 


DOWN AND BACK BY PLANES 
Two Days’ Sessions of Manhattan Life 
Leaders; James G. Ranni Wins 
Trophy and Cup 





Members of the Manhattan Club, the 
production club of the Manhattan Life, 
the annual agency con- 
club which was held at 
Bermuda, on October 
17 and 18 Including officers of the 
company, general agents, members of 
the club and trophy winners there were 
123 in the party. The journey down and 
back was made on Pan-American Air- 
ways planes. 

Officers present were President James 
P. Fordyce, Thomas E,. Lovejoy, Jr., 
first vice president and treasurer; Vin- 
cent Edmondson, agency vice president; 
Samuel H. Ackerman, first assistant 
secretary and chief underwriter ; James 
P. Shubert, assistant secretary in charge 
of policyholders’ service; and Hermine 
R. ced first field assistant. 

High spot of tue meeting was presen- 
tation of various cups. James G. Ranni, 
general agent, 521 Fifth Avenue, New 
York, ? the President’s Trophy, Divi- 
sion No. 1, and also the general agent’s 
personal Diner obo cup. Herman E. 
Reinis, Brooklyn, won the Division No. 
2 President’s Trophy, and Cecil Schil- 
Burbank, was Division No. 3 win- 


returned from 
ference of the 


St. George Hotel, 


ling, 





Manhattan Life Trophy Winners With Company President 





Left to right: William J. Schloen, Jr.; J. P. Fordyce, James G. Ranni, Herman E. 
Reinis, Cecil M. Schilling and John S. LeGath. 


ber of lives, paying for 155. William J. 
Schloen, Jr., Burbank, won the cup for 
combined volume and number of lives. 

Mr. Edmondson presided at the ses- 
sions. 


ner. The personal producer’s cup for 
volume was won by Morris L. Harmelin, 
Newark, who paid for more than $500,- 
000. John S. LeGath, Green agency, 
Westwood, N. J., won the cup for num- 





Penn Mutual Breaking 


Its Production Records 
largest September 
ever paid for in the ninety- 
Penn Mutual Life 
is announced by John A. 
Stevenson. The unprecedented total of 
approximately $20,000,000 of new _ busi- 
ness topped a thirty-year average of 
$11,000,000 for September. The present 
September total also exceeded the Sep- 
tember monthly average of $15,000,000 
reached during the insurance “boom” 
years of 1928, 1929 and 1930. Total of 
new paid business for the last nine 
months is approximately $184,000,000— 
a gain of 79% over the corresponding 
period in 1945. 

A phenomenal increase of 
employe benefit and retirement plans 
also is reported by Penn Mutual. In the 
past nine months, employe salary allot- 
nent and pension trust plans exceeded 
$21,000,000 and accounted for 12% of 
the company’s total production. During 
the last month the company also marked 
up a gain of more than $14,000,000 for 
insurance in force, bringing the total 
to $2,337,105,626 since the start of the 
year, 


The volume of 
business 
nine-year history of 


President 


162% in 





PACIFIC ACTUARIAL CLUB 

Actuarial Club of the Pacific will hold 
its fall meeting at the Arrowhead 
Springs Hotel, in the San Bernardino 
Mountains, November 20, 21 and 22. 
The meeting will include one full day 
devoted to underwriting. The program 
will be announced shortly, 





Aviation Ratings 
(Continued from Page 3) 


aircraft is a risk not 
insured were acting as pilot, co-pilot or 
member of the crew or if the aircraft 
were being operated for any training, 
testing or experimental purpose. 

While certain limits have been estab- 
lished, additional amounts can usually be 
covered through reinsurance, 

No commission will be paid on the 
extra premium charge to cover an avia- 
tion risk. 

Complete 


assumed if the 


aviation blank, Form 2014, 
required if aviation questions in Part 
One of application are answered in the 
affirmative. 


BANKERS LIFE SALES SCHOOL LOS ANGELES MANAGERS MEET 


Fourteen representatives from eleven William CC. Mullendore, president, 
agencies of the Bankers Life of Des Southern California Edison Co. and a 
Moines attended a district sales training ~ : pga ; 

member of the Mutual Life board of 


school in Denver, October 14 through 18. 
The school was under the direction of 
T. H. Tomlinson, manager of sales pro- 
motion, assisted by Roy A. Frowick, 
educational supervisor. 


trustees, talked before the Los Angeles 
Life Insurance Managers Association 
recently on “Present Day Business Con- 
ditions and the Immediate Outlook.” 





A THREE-FOLD 
RESPONSIBILITY 


Today’s career life underwriters are faced 
with a three-fold responsibility. 


1. To bring to as many American homes 
as possible the benefits of adequate life 
insurance protection; 


2. To cooperate as a part of the institution 
of life insurance to combat inflationary talk 
and tendencies; 


3. To counsel with all war veterans and 
urge that they retain their National Service 
Life insurance. 


Upon the execution of this three-fold 
responsibility today depends, to a_ great 
extent, the prestige and increased usefulness 
of tomorrow’s career life underwriters. 


Equitable Life of lowa 


Seanded 0b? 


HOME OFFICE DES MOINES 

















P. yramids 
of P. rogress 


Forty-seven years of steady progress and in. 
creasing rank among the Nation’s leading life 
insurance companies; 

Financial strength, sound management, sery. 
ice to policyholders, agency development and 
field expansion; 

Modern protection at guaranteed low cost 
for every eligible member of the family from 
birth to age 64 years; 


Agents equipped with modern policies for 
every purse and purpose, with premiums pay. 
able weekly, monthly, quarterly, semi-annually 
or annually to suit the policyholders’ con. 
venience. 


THE HOME LIFE 
INSURANCE COMPANY 


OF AMERICA 


President: DANIEL J. WALSH 
Secretary: BERNARD L. CONNOR 
Treasurer: CHARLES T. CHASE 
Executive Offices Philadelphia, Pa. 


SECURITY AND SERVICE SINCE 1899 








HEARD On The WAY 











Miss Georgie M. Miller of Arcata, 
Calif., took out a fifty-seven-year En- 
dowment with New England Mutual in 
1889. Two years later the policy lapsed 
and became paid-up for $1 

For fifty-seven years that $1 remained 
on New England Mutual’s books to be 
paid to Miss Miller or her beneficiary 
in 1946, It was recently returned to her 
with accumulated dividends of $14.84, 
outweighing the principal sum fourteen 
to one. 

Some difficulty was encountered in 
finding the insured. David Kamp, gen- 
eral agent, San Francisco, asked H. R. 
MacDonald of Eureka, Calif., to try 
to locate her. “Mr. MacDonald wrote 
back 

“The insured was Mrs. MacDonald's 
teacher in Arcata when she was in the 
second grade—and that ain’t yesterday. 
She is married and lives at Pacific 
Palisades, Calif. I understand Pacific 
Palisades is part of Los Angeles and 
is located somewhere this side of South 
America. You, being a former southern 
Californian, will probably know where 


Mr. Kamp located the _ policyholder 
who, much to her surprise, received 
the matured endowment plus $148} 
interest. 





Albert FitzRandolph, director of na- 
tional advertising and sales promotion, 
Penn Mutual Life, and Helene Ledig, 
for many years receptionist for the 
Penn Mutual’s underwriting department, 
were married on October 12. In 194 
when the National Association of Life 
Underwriters held_ its annual conven 
tion in Philadelphia a jury outside of 
the company selected Mrs. Randolph 
as queen of the president’s dance. Mr. 
Randolph has long been active in the 
Life Insurance Advertisers Association. 





The initials LIAMA proved too diff- 
cult for people to remember when they 
had under review or discussion the 
Life Insurance Agency Management 
Association and* so the organization is 
now being called Agency Management 
Association or AMA. People also go 
LIAMA mixed up with LOMA (Life 


Office Management Association) an¢ 
sometimes with LAA, which is Life 
Advertising Association. To say noth- 


ing of LIAA, which is Life Insurance 
Association of America. 


Uncle Francis. 











Octob 
— 


Lint 


TO B 


Presid 
pany’ 
Bont 


Stoc 
of Io 
meetin 
recom 
the ca 
000. ir 
for th 
divider 
surplu: 
the fu 
crease 
that tl 
in Jan 
$l a 
compa 
creasit 
000. to 

The 
bonus 
ployes 
month 
Emplo 
proved 
an eal 

Pres 
is the 
compa 
posed 
sequer 
the lo 
ageme 
policy 
portiot 
busine 
tal re 
the @r 
and u 











and in- 
ing life 


it, Sery. 
nt and 


W Cost 
y from 


ies for 
418 Pay- 


nnually 
, 
+ «con. 


NY 


g 
>HASE 
ia, Pa. 








\rcata, 
r En- 
ual in 
lapsed 


nained 

to be 
ficiary 
to her 
$14.84, 


urteen 


ed in 
, eee 
H.. B 
o try 
wrote 


mnald’s 
in the 
erday. 
Pacific 
Pacific 
s and 
South 
ithern 
where 


1older 
-eived 


$14.84 


f na- 
otion, 
Ledig, 

the 
ment, 
1940) 
Life 
nven- 
le of 
dolph 
| Mr. 
the 
ation. 


diffi- 
they 

the 
ment 
mn iS 
ment 

got 
(Life 
and 
Life 
ioth- 
ince 





NCIS. 






October 25, 1946 











Page 13 








Lincoln National to 
Increase Its Capita! 


TO BE RAISED TO $5 MILLION 


President McAndless Reviews Com- 
pany’s Growth; Employes Get Salary 
Bonus and Retirement Increase 








Stockholders of Lincoln National Life 
Wayne will hold a_ special 

meeting November 25 to vote on a 
recommendation of the directors that 
the capital stock be increased to $5,000,- 
000 from $3,500,000, the increase being 
for the purpose of declaring a_ stock 
dividend and transferring $1,500,000 from 
surplus account to capital. Considering 
the future dividend policy on the in- 
creased shares, the directors indicated 
that the annual dividend to be declared 
in January, 1947 will be at the rate of 
$1 a share. In December, 1943, the 
company voted a stock dividend 
creasing the capital stock from $2,500,- 
000 to $3,500,000. 

The directors also approved a salary 
bonus for all full time home office em- 
ployes except executive officers of one 
month’s salary. Amendments to the 
Employes Retirement Plan were ap- 
proved making the plan available at 
an earlier age. 

President A. J. McAndless stated it 
is the opinion of the management the 
company’s progress justifies the pro- 
posed stock increase and that the con- 
sequent dividend will be consistent with 
the long-established policy of the man- 
agement for a conservative dividend 
policy and for the retention of a large 
portion of the company earnings in the 
business by adding to reserve and capi- 
tal resources, thereby contributing to 
the rowth and stability of the company 
and ultimately to its earnings. 


of Fort 


in- 


National Program for 
Training of Agents 


ALSO FOR THEIR EDUCATION 





Joint Committee of Major Life Asso- 
ciations to Engage Director with 
Headquarters in New York 





A committee representing four major 
life insurance organizations decided last 
week to engage a director of education 
and training and set up headquarters 
in New York to administer a nation- 
wide intermediate training program for 
life insurance agents. This committee, 
known as the joint committee on edu- 
cation and training, jointly represented 


the Life Insurance Association of 
America, American Life Convention, 
National Association. of Life Under- 


writers and Agency Management As- 
sociation, 

Candidates will be interviewed for the 
position of director which it is expected 
will be filled before end of the year. He 
will have responsibility of outlining 
{raining courses, arrange for text ma- 
terial and administer such courses 
throughout the U. S. in cooperation with 
local and state underwriters’ association 
groups. Headquarters will be in New 
York and next meeting of committee 
will be during week of December 8. 

Attending the meeting of the com- 
muttee were these insurance men: Paul 
F. Clark, James A McLain, Edward L. 
Reilly, Clifford H. Orr, Vincent B. Cof- 
fin, Roger Hull, B. N. Woodson, James 
E. Rytherford and Charles J. Zimmer- 
man, 


UNION MUTUAL GAIN 
By October 11 new paid business for 
1946 with the Union Mutual of Portland, 
Me., exceeded 1945’s total new business. 
The company will have its best year in 
its 98-year history. 





STOP 


LOOK 


LISTEN 





LIFE 





Stop ” otal - 


to think about your future. An opportunity exists in the 
life insurance business such as never existed before. Per- 
haps your future lies in this great field. 


at the record of The Minnesota Mutual Life Insur- 
ance Company. During the first eight months of 
this year our gain in Insurance in Force was ap- 
proximately 200% over the corresponding period 
last year. That means our field men’s earnings 
were correspondingly great. 


to a few words of wisdom. The same amount 
of selling effort means more when tied to the 
selling methods that account for the progres- 
sive, constant and rapid growth of a firm like 
Minnesota Mutual. 


Write for full particulars. 


he MINNESOTA MUTUAL 


INSURANCE COMPANY 
SAINT PAUL 1, MINNESOTA 


a hotel 








TRIBUTE FROM E. A. OLSON 


Mutual Trust’s Chairman Recognizes 
Outstanding Records of Lester I. 
Lester and J. H. Ehn 

Lester I. Lester, general agent, Mu- 
tual Trust Life, in New York, who is 
production leader of the company, and 
John H. Ehn, general agent in Connec- 
ticut, were paid a fine tribute by Ed- 
win A. Olson, chairman, board of direc- 
tors, in his October message to the 
field force of Mutual Trust Life. Mr. 
Olson was gratified over the fact that 
the insurance in force for the first nine 
months of 1946 had increased by $31,- 
000,000 and now stands at $297,000,000, a 
gain of 96% more than during the same 
period of 1945 and 242% more than dur- 
ing the first nine months of 1941, the 
year the war started. He credited the 
popularity of Mutual Trust’s whole life 
paid-up at 85 policy for much of this 
increase. Then, pointing to the record 
made by General Agent Lester, Chair- 
man Olson said in part: 

“Lester I. Lester started from scratch 
as our general agent on May 1, 1940, in 
New York City. He completed his sixth 
year in this capacity on May 1, 1946, 
with approximately twelve millions of 
insurance in force in his agency and 
80% of it is on life plans. He produced 
practically nothing of single premium 
life, limited payment or other life plans 
except whole life and family income. He 
has made an outstanding record, having 





SUB-STANDARD FOR DIABETICS 
Diabetics between the ages of twenty- 
five and sixty will now be considered 
for sub-standard life insurance by the 
Security Mutual Life, Binghamton. Ap- 
plicants in the higher income brackets 
having no impairments other than their 
diabetic condition are acceptable for 
consideration if they have been under 
control and supervision of a physician 
for three years and are free of sugar. 
Minimum issue is $5,000 and coverage 
available includes whole life paid up at 
eighty-five and higher premium forms 
without term or family income rider. 





increased his insurance in force an 
average of two millions for each of his 
first six years. The answer is this, 
that when you couple up ability, indus- 
try, resourcefulness and ‘know how’ 
with something competitors can’t climb 
over, tunnel under or get around, com- 
petition changes from a problem to a 
delightful opportunity. 

- John H. Ehn, our Connecticut general 
agent, also started from scratch in the 
company’s early days when it was young 
and small and had little to offer. He 
made steady progress but the going was 
tough. Then, one day, a new policy was 
born—preferred risk ordinary life mini- 
mum $5,000. That changed the whole 
picture. Mr. Ehn has millions of that 
kind of insurance in force in_ his 
agency... .” ; 





Tuere’s LIFE in tHe BERKSHIRES 





























INCORPORATED 1851 
HARRISON L. AMBER, President 





NEW ENGLAND LIME COMPANY, ADAMS, MASSACHUSETTS 


Although the lime industry was begun in Adams before 1776 and 
furnished material for munitions during the Revolutionary War, it 
was not until 1848 that L. J. Follett and G. B. Whipple chose this 
site for what is today the New England Lime Company. Their lime 
was carted by oxen to an iron foundry in Troy, where shot used 
during the Civil War was made. Today, the industry supplies material 
for tanneries and the steel, glass, rubber, construction, and pharma- 
ceutical trades. Most of the cigarette paper used in America contains 
carbonate filler originating in the New England Lime Company’s kilns. 


THE BERKSHIRE LIFE INSURANCE COMPANY, now in its 
95TH ANNIVERSARY YEAR, provides a sound Mortgage Redemp- 
tion Plan to meet the need of the home-owner who desires to leave the 
home free and clear of mortgage indebtedness, should anything happen 
to him. The Plan guarantees complete home security for the family 
—the most valued bequest any man can make to his wife and children. 


oe a | 


LIFE INSURANCE COMPANY 
PITTSFIELD, MASS. 
— 95th ANNIVERSARY YEAR — 


Courtesy of W. J. Barrett 
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Northwestern Mutual 
Reports Large Gains 


SEPTEMBER’S INCREASE 68% 





President M. J. Cleary Reviews Nine 
Months’ Operations Showing $331,- 
421,262 New Business 





Reviewing the operations of North- 
Mutual Life for the nine 
months of this year, President M. J. 
Cleary reported to the quarterly board 


western 


meeting at Milwaukee on Thursday that 
in September sales were 68% greater 
than for the same month last year. In 
the first nine months new business to- 
taled $331,421,262, an increase of 91 
million or 38%. There were also $15,- 
915,180 in additions and and 
$3,547,047 in life annuities sold. The 
increased to a 
on 1,237,942 


revivals, 


total insurance in force 
new high of $4,931,485,611 
policies. 

Assets at New High 


Assets of Northwestern Mutual also 
reached an all-time record of $1,982,046,- 
514 as of September 30, and included 
bonds of $1,633,652,238 and _ preferred 
stocks of $35,465,184, both at admitted 
asset valuation; mortgage loans, $160,- 
412,580; real estate, home office property 
and land contracts, $11,696,847; policy 
loans, $68,408,179 and, among. other 
items, cash of $29,654,475. 

All City Properties Sold 

All city properties acquired by the 
company during the depression years 
have been sold, Mr. Cleary said. The 
number of farms owned has_ been 
sharply reduced from 340 at the begin- 
ning of the year to only 147 on October 
1, and will be further reduced by the 
end of this year. Sales have been made 
at very satisfactory prices. The asset 
value of unsold farms is now just under 
$900,000. 

Total income of Northwestern Mu- 
tual was $221,439,429, and included $139,- 
025,958 in insurance premiums and $45,- 
617,528 in interest, dividends and rents. 
Disbursements of $122,802,449 included 
taxes of $3,802,737; dividends to policy- 
holders of $27,358,821, and payments of 


$39,731,604 on 9,822 death claims. All 
payments to policyholders and_ bene- 


ficiaries totaled $83,513,466, with an ad- 
ditional $18,346,705 paid to beneficiaries 
under income settlements. 





SYRACUSE AGENCY TO MOVE 


New England Mutual’s Syracuse, N. 
Y. general agency will be moved to new 
quarters at 300 Larned Building, 114 
South Warren Street, on November 1. 
The insurance agency is headed by 
Henry P. Wickes, who has been general 
agent in Syracuse for the past thirty- 
five years. 


Northwestern Mutual Life 
Meets in New York, Jan. 3-4 


Plans for the annual eastern regional 
meeting of Northwestern Mutual agen- 
cies at the Waldorf-Astoria Hotel, New 
York, January 3-4, are under way. The 
committee consists of A. C. F. Fink- 
biner, Philadelphia, general chairman; 
A. J. Johannsen, New York, arrange- 
ments chairman; E. T. Lothgren, Provi- 
dence; Albert Dill, Poughkeepsie; Her- 
bert Kluthe, Newark; Albert Phillipson, 
New York; James Runk, Harrisburg, 
Held, Richmond, Va. and 
L. J. Evans, assistant director of agen- 
cies, Milwaukee, liaison member. 

Northwestern Mutual is holding two 
regional meetings on the Pacific Coast 
for members of the general agencies in 
that section, the first at Victoria, B. C., 


October 27-29, for the northwest agen- 
cies, and another at Santa Monica, Calif., 
November 4-5, for the southwest. Com- 
pany officials from the home office who 
will appear on identical programs for 
both meetings are Edmund Fitzgerald, 
vice president; Grant L. Hill, vice presi- 
dent and director of agencies; Elgin 
Fassel, actuary; L. J. Evans and Ralph 
Emerson, assistant agency directors, and 
John P. McDonald, agency secretary. 


Lewis 





A. J. Cranwill Joins Agency 
Dep’t of Mutual Benefit 


Alfred J. Cranwill has joined the 
agency department of the Mutual Bene- 
fit Life, Newark, to assist in sales and 
management training. Since 1943 Mr. 
Cranwill has been associated with the 
company’s agency in Flint, Mich., where, 
in addition to a substantial production 
record, he assisted in agency develop- 
ment and training. During September and 
October, he was one of the instructors 
in the home office analgraph school. 

Prior to his association with the 
Mutual Benefit Mr. Cranwill had de- 
voted thirteen years to teaching and 
training the deaf. He taught in Newark 
and in Kansas and Michigan state 
schools for the deaf, holding positions 
as principal and superintendent until 
1943, when he became an agent for the 
Mutual Benefit at Flint. 





Des Moines Managers Elect 


W. K. Nieman, Des Moines agency 
manager for Bankers Life of Iowa, has 
been elected president of the Des 
Moines General Agents and Managers 
Club. He succeeds Everett Graber of 
Travelers. E. H. Snow, general agent 
Aetna Life, was named vice president 
and Roy Secor was reelected secretary- 
treasurer. 





Bergstresser With U. S. Life 


BERGSTRESSER 


ROBERT L. 

Robert L. Bergstresser has been made 
assistant actuary of United States Life. 
He will be in charge of calculation of 
premium rates and cash and non-for- 
feiture values. 

Mr. Bergstresser joins the United 
States Life after thirteen years with the 
Metropolitan Life where he was a re- 
search associate in the actuarial divi- 
sion. He is a fellow of the Actuarial 
Society of America and of the American 
Institute of Actuaries. For five years he 
has served on the study group commit- 
tee of the Actuaries’ Club of New York, 
of which he is a member. He is the 
author of a paper entitled “Formulas for 
Continuous Income Policies.” 

A native of Harrisburg, Pa., Mr. 
3ergstresser took his B. S. degree at 
Drexel Institute of Technology in 1933, 


R. G. Hicks Home Office 


Supervisor for Occidental 


Richard G. Hicks, former supervisor 
of agencies for Employers Life of Bir- 
mingham, Ala., has been appointed home 
office supervisor for Occidental Life of 
California, according to V. H. Jenkins, 
senior vice president. Mr. Hicks’ head- 
quarters will be in Birmingham. A 
resident of Alabama he entered the life 
insurance business in 1936 as an In- 
dustrial agent for The Prudential. Four 
years later he joined Employers Life as 
supervisor of agencies, leaving the posi- 
tion to join Occidental. 
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FRANKLIN SALES UP 113% 
New sales for the first nine months 
of this year of Franklin Life, Spring- 
field, Ill, totaled $112,000,000 as com- 
pared with $52,600,000 for the same 
period of 1945, a gain of 113.3%, Chas. 
EK. Becker, president, announced. Sep- 
tember showed an increase of 
i08% over the same month last year. 
As of the end of September insurancc 
in force totaled $420,963,000, a net gain 
of $80,728,000 since September 30, 194). 
Ledger assets increased $12,244,000 over 
the nine months’ period as compared 
to $7,738,000 for the same period last 


year. Total assets are now approxi- 
mately $90,000,000. 


sales 





THE CASE OF THE MAN WHO HAD ENOUGH ..... by GUARDIAN 
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LOOK AT THIS STACK OF 
POLICIES I’VE GOT. YOU 
STILL THINK I’M A 
PROSPECT? 








YOU'VE GOT 3'l2 POUNDS OF PAPER 
THERE—BUT I'll BET YOU DON'T 
KNOW WHAT IT'S WORTH. 
















RIDICULOUS! 
® 



























































ESTAT 




















This looks like a tough one. But tough 
jobs are the kind that makes Johnny 
Graph-Estate rub his hands with glee. 
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Johnny Graph-Estate is a master of surprise. 
Prospects never know what he’ll spring on 
them next — or how he'll spring it. 














JUST MOVE THAT RULE ALONG 
AND WE'LL X-RAY YOUR 
FUTURE. THEN WE'LL KNOW 
WHAT YOU'VE GOT. 
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When Johnny turns on his winning tech- 
nique, it’s the prospect who really does the 
whole job — from that point on. 
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‘Boston CLU and Banks 

Having Forum Today 
LED BY NICHOLAS E. PETERSON 
Basil S. Collins, Old Colony Trust Co., 


Chairman of Speakers; Tool Owners’ 
Union President on Program 








The first of a series of annual forums, 
similar to those held in New York for 
the past seven years, as well as in De- 
and St. Louis, is being held in 
at the Statler ballroom today, 
under the sponsorship of the Boston 
chapter of the Chartered Life Under- 
writcrs many of whom are members of 
the Boston Life Underwriters Associa- 
tion, Inc. 

Main purpose of the forum is to pre- 
sent current developments in business, 
finance and government of importance 
to the nation and to the individual. The 
forum enables producers, business ex- 
ecutives, bankers, accountants and law- 
yers to obtain a better understanding 
of the interrelation of the many prob- 
lems in their respective fields. 

Leader of the forum will be Nicholas 


troit 
Boston, 


FE. Peterson, vice president, First Na- 
tional Bank of Boston, and the four 
speakers, obtained for the program 
through Mr. Peterson and Basil S. 


Collins, Old Colony Trust Co., are Ed- 
ward E, Chase, president, Maine Se- 
curities Co., “Preserving Free Enter- 
prise on Main Street”; Professor Rich- 
ard P. Doherty, director, employer and 
employe relations departmentg National 
Association of Broadcasters, and direc- 
tor, Industrial Relations Council of 
Metropolitan Boston, “Challenge to La- 
bor and Management”; Dr. Alfred C. 
Neal, director of research, Federal Re- 
serve Bank of Boston, “Management of 
the Public Debt and Foreign Lending”; 
and~Allen W. Rucker, president, Tool 
Owners’ Union of Lexington, Mass., and 
president the Eddy-Rucker- Nickels Co., 
management, sales and _ advertising 
counsel, Cambridge, Mass., “The Crisis 
of the Middle Class.” 

Mr. Rucker is much in the public eye 
today and was quoted directly in 
“Time” magazine on June 17, 1946; 
“Who owns the tools of production ? 
Everyone who owns a bond or a share 
of stock, an insurance policy or a bank 
account. What more natural than to 
organize a Tool Owners’ Union, to coun- 
teract such pressure groups as labor 
unions, which I feel are holding back 
production.” 

M. Luther Buchanan is chairman of 
the committee in charge of the forum's 
over-all arrangements, and Basil Collins 
iS general chairman. Other committee 
chairmen are Douglas S. Perry, Trav- 
elers; E. Graham Bates, Walcott E. 
Thompson, Massachusetts Mutual; and 
Herbert W. Florer, Aetna Life. 


Joins Doremus-Bragg 


A 
ERIC TROOP 


Eric Troop, CLU, a pioneer in estate 


planning, is now associated with the 
Guardian Life as estate planning con- 
sultant of the Doremus-Bragg agency 
located in the company’s home office 
building, 50 Union Square, New York. 
Following his return to New York from 
Canada, Mr. Troop, as trust representa- 
tive, has been in charge of the life in- 
surance division of the Chemical Bank 
& Trust Co. since July, 1944. 

Mr. Troop’s seventeen. years in the 
domestic and foreign banking, trust and 
life insurance fields were interrupted i in 
1939 by three years’ service as a staff 
officer in the Royal Canadian Air Force 
with subsequent war assignments in 
Canada and the United States. One of 
the leading producers in Toronto, Mr. 
Troop’s training and experience in co- 
ordinating life insurance and general 
estates extends over a period of years. 

An executive officer of the Toronto 
chapter of the Institute of Chartered 
Life Underwriters, Mr. Troop was a 
member of the standing committees on 


taxation and insurance of the Toronto 
Board of Trade. 


HOLD REFRESHER CONFERENCE 


A group of eight veterans attended an 
educational and refresher conference at 
the home office of the Mutual Life of 
New York last week. The three-day 
meeting was held as part of the com- 
pany’s training program, and was 
planned to bring the men up to date on 
recent company developments. 
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THAT’S INCREDIBLE! 
WHY HASN’T SOME- 

BODY SHOWN ME 
THIS BEFORE? 






























THANK YOU 
ENOUGH. 








oi GUARDIAN LIFE. 


Graph-Estate, as most insurance men know 
today, is the exclusive ally of representatives 






Graph-Estate is the No. 1 
reason why GUARDIAN 
people are going places. 





APPOINTED BY NATIONAL LIFE 





H. H. Edmiston Finance Committee 

Member; A. J. Blackmore Elected 

Assistant Secretary 

Henry H. Edmiston, former vice presi- 
dent, Federal Reserve Bank of St. Louis, 
assistant vice president of National Life 
of Vermont since April has been elected 
a member of the company’s committee 
on finance. Vice President L. Douglas 
Meredith is chairman of the finance 
committee. Andrew J. Blackmore, as- 
sistant actuary of the company since 
1937 has been elected assistant secretary 
to fill a vacancy caused by the death 
August 16 of Fred A. Keegan. 

Mr. Edmiston was graduated from 
Missouri University in 1928, completed 
requirements for a Ph.D. degree at Yale 
University where he was an instructor 
in economics. In 1934 he joined the U. 
S. Treasury’s Department as assistant 
to Marriner S. Eccles, then of the 
Treasury and in the fall of that year 
he went with Mr. Eccles to the Federal 
Reserve Board, serving for five years as 
a senior member of the board’s economic 
staff. In 1941 he joined the official staff 
of the Federal Reserve Bank at St. 
Louis and became vice president in 1943. 

Mr. Blackmore was a graduate of 
Wesleyan University in 1920, after hav- 
ing his college course interrupted by 
service in World War I in the Navy. 
He is an associate of the Actuarial So- 
ciety of America and of the: American 
Institute of Actuaries. He is secretary 
of Montpelier Board of School Commis- 
sioners, president of the Washington 
County Grammar School Corporation 
and trustee of Bethany Congregational 
Church. 





EQUITABLE SOCIETY CITED 
Contribution to Good Citizenship Qual- 
ities of Nation’s Youth on Radio 
Program Commended 


The Equitable Life Assurance Society 
has been cited by the New Jersey Edu- 
cation Association for contributing to 
the “good citizenship qualities” of the 
nation’s youth by sponsoring the official 
radio program, “This Is Your FBI,” and 
has been invited to broadcast the show 
at the ninety-second annual convention 
of the association, in Atlantic City, No- 
vember 8. 

In a letter to President Parkinson, of 
Equitable, Bertha Lawrence, president, 
New Jersey Education Association, said 
that after conducting a survey of radio 
programs “which meet standards of pro- 
duction and public service in keeping 
with the purposes of this organization, 
an invitation is being extended to you 
because your program ‘This Is Your 
FBI’ maintains a high level of good 
taste and public. usefulness. It serves 
as an example of how radio can be a 
power for good. 

“The sponsorship of this program by 
your company interests us very much. 
Your company is, in this way, and un- 
der your farsighted direction, contribut- 
ing to the good citizenship qualities of 
the youth of our nation. ‘This Is Your 
FBI’ manifests, on your part, a high 
sense of responsibility to youth.” 

“This Is Your FBI,” which has been 
presented as a public service by Equi- 
table for nearly two years, will have a 
studio audience for the first time when 
it broadcasts from Convention Hall be- 
fore 6,000 members of the New Jersey 
Education Association, 








Ww 


Joun W. Musick 


Congratulations 


to the five Mutual Benefit men who completed their 


C.L. U. examinations this year: 
pe | a ET Harrisburg, Pa. 


J. GORTON MILLIKEN cnn Fenton, Mich. 


Ww 


Norfolk, Va. 





Haroip W. Storer 


Chicago, II]. 











isda Providence, R. I. 


S. G. WitiaMson Jp... 


Your increased knowledge and prestige is sure to be 


reflected profitably in your business 


The Mutual Benefit Life Insurance Company 
Newark, New Jersey 
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Mutual’s New Division 
Of Policy Payments 


ARCHIE H. McKINLEY MANAGER 








Joined Company in 1909 as an Office 
Boy; Has Been Claims Bureau 
Supervisor 





Formation of a new operating division 
of the home office, to be known as the 
policy payment announced 
by Mutual Life. The division will be un- 
der the supervision of Archie H. Mc- 


division, is 





ARCHIE H. McKINLEY 


formerly supervisor of the 
claims bureau. 


“The major purpose of the new divi- 


Kinley, 


sion is the reduction to a minimum of 
the time required to effect the payment 
of benefits said Executive Vice President 
“This, we will be 
this the 
several operations involved in payment 
from a number of separate departments 


Patterson. believe, 


accomplished by transfer of 


to a single division which will be solely 
responsible for the performance of this 
service.” 

The division which will be a unit of 
the Law Department, will include in its 
functions the approval and payment of 
death the 


payment of and 


and disability benefits and 


matured endowments 
annuities. 

Mr. McKinley joined Mutual Life in 
June, 1909, as an office boy in the office 
of the vice president in charge of selec- 
tion. He took insurance courses at Co- 
lumbia University and obtained his li- 
cense as a broker in New York and 
New Jersey. He was appointed chief 
clerk in the bureau of disability claims 
in 1925, and in September, 1929, was 
named superintendent. 


VA Assistant Administrator Tells Mu- 
tual Life Field Men of Present 
Situation With G.I. Insurance 

Harold W. Breining, Assistant Ad- 
ministrator of Veterans Administration, 
and who heads insurance activities of VA. 
addressed a meeting a few days ago of field 
men of Mutual Life who were formerly in 
armed forces and are now being retrained 
by the company. He expressed his ap- 
preciation for the work done to con- 
serve G. TI. insurance by the Joint Com- 
mittee representing the entire insurance 
business. He declared that life agents 
have unselfishly devoted a great deal of 
time in endeavoring to persuade veterans 


to hold their G.I. insurance. He said 
the \ A hopes to have all of its thirteen 
regional offices operating smoothly 


around the first of the year. 


C. B. Moore, Agent at 84, 
Dies in Winsted, Conn. 


HALF CENTURY IN FIELD 





Brother Also an Agent; First Repre- 
sentative Appointed by Provident 
Mutual in Connecticut 
Something of a phenomenon in life 
insurance—an agent writing life insur- 
ance at the age of & after having been 
with one company for more than half 
a century—was Charles B. Moore of 
Winsted, Conn., who died a few days 
ago. He reported his business through 
the Lowell W. Davis agency of the 
company in Hartford. His brother, 
John W., Phoenix Mutual, is still in 

the business. 
Charles B. Moore the 


entered gen- 


eral insurance business with his brother 
John in 1900 after having worked in a 
factory and in a country store. When 
he joined the Provident Mutual more 
than fifty years ago he was that com- 
pany’s first agent in Connecticut and 
reported his writings to General Agent 
Goodridge in New York. Largest policy 
he ever wrote, $300,000, was on John 
H. Trumbull, who became Governor of 
Connecticut. He gave insurance cover- 
age to many families from babies to 
grandfathers. 

For some years he covered his terri- 
tory riding a bicycle. One of his sons 
held high rank in the Army. When a 
young man Charles was on a widows’ 
and orphans’ committee of the Odd 
Fellows and that’s where he got the 
arguments which sold so much insur- 
ance in later vears. A long story of 
Charles B. and John W. Moore ap- 
peared in The Gold Book, 1944 issue. 








The business of a broker is more complicated to- 


day than ever before. New situations are constantly creating new 


needs for insurance and new methods of meeting these needs. 


Connecticut General brokerage specialists know the bro- 
kers’ problems and know how to help solve them. They have at 
their fingertips the broad facilities of the Connecticut General 


organization for handling all forms of life, accident, health and 


retirement plans, both individual and group, to meet personal or 


business needs. 


They have constant access to the consultation 


services of Connecticut General’s Advisory Bureau. 


The Connecticut Genera] brokerage specialist in your com- 


munity can be an EXTRA man in your organization. 


Call him 


today at the nearest Connecticut Genera\ office. 


CONNECTICUT 
GENERAL 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


BETTER SERVICE 
THROUGH BETTER MEN 


LIFE INSURANCE, ACCIDENT AND 
HEALTH INSURANCE, SALARY 
ALLOTMENT INSURANCE AND AN- 
NUITIES. ALL FORMS OF GROUP 
INSURANCE ano GROUP ANNUITIES 





R. A. Davies, San Francisco, 
Heads Top Club of Nylic 





ROBERT A. DAVIES 


Robert A. Davies, CLU, New York 
Life’s Golden Gate branch, San Fran- 
cisco, is the new president of the 1946 


Nylic Top Club, attaining this honor 
by writing in the past club year 563 
applications for $2,773,830, with an 


average Size policy of about $5,000. He 
was vice president of the .1945 Top 
Club with a production of $1,400,000. 

A native of the state of Washington 
where he attended University of Wash- 
ington he was in the investment busi- 
ness in Chicago before joining New 
York Life. A practicer of time control 
he is at his office each morning. at 7 
o'clock so as to take care of detail 
work and leave rest of the day for 
sales interviews. During the war he was 
in command of a Coast Guard patrol 
boat on regular picket duty in San 
Francisco, Bay. He is commodore of the 
Golden Gate Yacht Club. He has al- 
ways had a large number of young men 
as clients, selling them the idea of 
thrift and of buying policies when they 
are most physically insurable. 





Named District Manager 

James W. Lantz, Jr. has been ap- 
pointed district manager for the Penn 
Mutual Life’s Frederick A. Schnell 
agency, Los Angeles. James W. Han- 


bery, who has represented the Penn 
Mutual in Long Beach since 1928, will 
work in close cooperation with Mr. 


Lantz in this new 
undertaking. Mr. 
Hanbery will con- 
tinue his personal 
representation 0! 


the company, 
maintaining his 
Long Beach ot- 
Nero Lantz fc 
cently returned to 
civilian life atter 
more than _ four 
and a half years 
in the Army Alt 
Force where. he 


logged more than 





3,500 hours an 
completed = sixty- 
sth tataitai five ocean cross- 


ings. He was com- 


missioned a second lieutenant alter 
training in the flying cadets during 
1941, and finally became a_ miajor. 
His first as#gnments were in ’alm 
Beach, Fla., and Long Beach, Calif, 
from where he ferried all types of mil 
tary aircraft throughout this country 


and overseas to Australia and England. 

Mr. Lantz began his insurance ¢a- 
reer in 1938 and qualified for the 
President’s Club. 
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lgthelbert Ide Low, 66, 
Chairman of Home, Dies 


A DISTINGUISHED NEW YORKER 





Graduate of Yale and Columbia Law; 
Ancestors Came to New England 
in Colonial Times 





Ethelbert Ide Low, 66, chairman of 
the board, Home Life, died at his home 
in W 
He was elected president of Home Life 


odmere, Long Island, on Saturday. 


in 1823 and chairman in 1929, 
One of New York’s most distinguished 


citizeas he had a notable career as a 
law) before entering the insurance 
feld His directorates included serving 
= ; —— aecaaaiccmnas 





IDE 
Photograph Taken Some Years Ago 


ETHELBERT LOW 

n boards of four insurance companies, 
including the Continental Insurance Co., 
Niagara Fire and Fidelity & Casualty. 
\lso, he Corn Ex- 
change Bank Trust Co. 


Had Yale and Columbia Degrees 


was a director of 


Ethelbert 
Mills Low and Mary Louise Ide Low, 


Born in Brooklyn, son of 


descendant of colonial an- 


cestors who settled in Salem, Mass. His 


he was a 


grandfather, Josiah O. Low, was a mem- 
ber of a firm which sailed clipper ships 
to China. His cousin, Seth Low, was 
tormer Mayor of New York and was 
also president of Columbia College. 

Mr. Low’s early schooling was in 
Brooklyn Latin School and St. Paul’s 
School, Concord, N. H. He was gradu- 
ated from Yale with an A. B. degree 
and from Columbia with a law degree. 


Mr. Low and Leroy A. Lincoln, presi- 
dent of Metropolitan Life, were mem- 
bers of the class of 1902 at Yale. 

Mr Low was active in the Young 
Men’: Christian Association and served 
on the Relief Committee for the Police 


Association of Nassau County. A past 


president of the New England Society 
of New York he was a member also of 
the Sons of the Revolution, the St. 
Nichoias Society, Sons of the War of 
812. Among his clubs were the Down- 
‘own Association, Brook, Southside 
‘portsmen’s Union, Piping Rock, Uni- 
Yersity, Church, Rockaway Hunting and 
Mer ants, : 

Mr Low’s widow, who was Miss 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 





ce: 








Gertrude Herrick and whose late father 
was for years president of the Niagara 
Fire Insurance Co., is national president 
of the council of National Society of 
Colonial Dames of America. Recently, 
she received with Mrs. Harry F. Truman 
at the White House when the Presi- 
dent’s wife gave a tea there for dele- 
gates to the twenty-sixth biennial coun- 
cil of Colonial Dames. Mrs. Low’s 
brother, Newbold, is a member of the 


insurance brokerage firm of Wey & 
Herrick. 
Another brother of Mrs. Low is 


Harold E. Herrick, a member of Affeld, 
Sowers & Herrick, well known insur- 
ance lawyers in New York City. 

Benjamin R. C. Low, who was gen- 
eral counsel of Home Life, and who 
died several years ago, was a cousin of 
Ethelbert Ide Low. 

Francis Hine Low, son of the late 
chairman of the Home Life and Mrs. 
Low, is with the agency department of 
the Home Life. Another son is Ethel- 
bert Herrick. Also surviving are a 
daughter, Mrs. Philip Lynch of Cedar- 
hurst; seven grandchildren and a_ half 
brother, F. Worthington Hine. 

The funeral was at the Church of 
the Heavenly Rest, New York City. At- 
tending from Life Insurance Association 
of America were Dave Satterfield, Jr., 


executive director; and Bruce E. Shep- 
herd, manager. Also at the funeral 
were Chairman Ecker and President 


Lincoln, Metropolitan Life. 


Fidelity Mutual Passes 
Half Billion in Force 


ROBERTS’ FIELD FORCE LETTER 





Every Contact With Policyholders 
Leaves an Imprint Which Can 


Contribute to Better Relations 





The Fidelity Mutual Life now has 
more than half a billion in force. Com- 
President E. A. 
letter to the field 


menting on the event 
Roberts said in a 
force: 

“Today Fidelity passed the $500,000,- 
000 mark of insurance in force and, as 
one who shares the responsibility for 
this continued growth and success, you 
will find some pride in the announce- 
ment. 

“Each of us here at the head office 
has had a part in this good record be- 
cause in some degree each of us does 
influence the opinion of the public. 
That influence arises in two direct ways 
and one extremely important indirect 
way. 

“Every contact we have with policy- 
holders leaves its imprint whether it is 
by word of mouth or letter, and unfail- 
ingly the work of some of us is em- 
bodied in that contact. In the same way 
an impression with respect to Fidelity, 
favorable or otherwise, is left with our 
friends and acquaintances. These are 
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(ipa NEW HORIZON 
For Dads Who Can Dream 


Tue FATHER who himself owns big policies and 
pays big premiums is quick to catch the Junior 


Estate idea for his children. 


It takes no twice-told tale to sell him $1,000 of 
endowment-like participating insurance for his 
son that becomes $5,000 of Ordinary Life at age 
21—with premiums as low as $9 per thousand 


and no new evidence of insur .bility. 


At the urging of such men—Dads who can dream 


for their children-we announce these new top 


limits of issue on the Junior Estate policy (ages 


0 to 11, inclusive): 


$15,000 of initial protection which becomes 


$75,000 at anniversary nearest 21 
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the direct ways in which your contribu- 
tion has been made, 

“The indirect way is even more im- 
portant because it is reflected by our 
managers and agents, who are the heart 
of our business. Through that heart the 
very life blood of the head office is 
pumped. The work of every one of us 
here deals, in the last analysis, with 
policyholders, past, present and future, 
and our managers and agents are the 
channels through which most of our 
efforts flow. The importance of keep- 
ing this always before us cannot be 
over-emphasized. 

“Fidelity is moving at a fast pace in 
fast company. We owe the men in the 
field who are making this fine record 
the most complete cooperation. In that, 
your work and your interest are im- 
portant.” 


Lincoln National’s 


Actuarial Promotions 

A. J. McAndless, president, Lincoln 
National, announces four actuarial pro- 
P. Adams and G, J. 
have been appointed assistant actuaries. 


motions. S. Varga 
Mary Cusic is now mathematician. R. 
C. Hughes is superintendent of valua- 
tions. 

Mr. Adams, who joined the company 
in 1935, ( 


work affecting premium rates and divi- 


will have charge of research 


dends and be responsible for preparation 
of rate books. At Williams College he 
majored in mathematics and was eradu- 


ated magna cum laude. He is a member 


of Phi Beta Kappa and is a Fellow of 
the two actuarial societies. 
Mr. Varga, with the company since 


1936, will supervise the preparation of 
special motality investigations with par- 
ticular reference to impaired lives, under 
general direction of W. O. Menge, vice 
president, and will assist Mr. Menge in 
connection with other miscellaneous 
problems. He is a graduate of Uni- 
versity of Michigan, a Phi Beta Kappa, 
and a Fellow of both acturial societies 


He served overseas with the Signal 
Corps of the U. S. Army from 1943 to 
1945. 

Miss Cusic will have charge of the 


preparation of financial statements and 
reports and the allocation of expenses. 
She received her B. A. degree at Ohio 
Wesleyan where she was graduated cum 
laude and her M. A. degree at Uni- 
versity of Michigan. She also is a 
member of Phi Beta Kappa and is an 
Associate of the two actuarial societies. 
Mr. Hughes will be in charge of re- 
search and direction of operations in 
connection with the valuation of policy 
liabilities. He joined the company in 
1924, leaving a year later to attend the 
University of Michigan where he 
majored in mathematics and economics. 
Since graduation in 1929 with a B. A. 
degree, Mr. Hughes has been connected 
with the actuarial department of the 
company. 
GREAT SOUTHERN CLUB MEETS 
The San Antonio agency of the Great 
Southern Life, headed by Jesse N. 
Fletcher, manager, was host for three 
days to the Great Southern Club, com- 
posed of the company’s outstanding pro- 
ducers. Field representatives from Okla- 


homa, Louisiana, New Mexico and 
Texas, numbering 184, together with 
their qualified wives attended. P. M. 


Greenwood, executive vice president of 
the company, presided at the President's 
Club Ball and awarded prizes to leading 
producers. 


HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 





Consulting Actuaries 
INDIANAPOLIS 


Omaha Kansas City 
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Francis E. Harper, agency super 
tendent for the Phoenix - Conn 
Group of fire insurance companies 
observing his forty-fifth anniversary, 
entered the insurance business in 18%; 
with a local agency in Chicago, On (p. 
tober 18, 1901 he entered the wester 
department of the Connecticut Fire anj 
continued with that company until Apri 
26, 1915 when he was transferred to the 
Phoenix Fire at Hartford, Conn. fy 
was made agency superintendent of the 
western underwriting department in 192] 
<— = * 
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PLANE CRASH SUIT OF VETERANS clause should be included in all policies \ 
One angle of the many crashes in regardless of where issued so that the inclu 
aviation which is attracting insurance purchaser of life insurance can be suran 
attention is naturally that of damage assured of a fund that will be safe- the ¢. 
suits which are being filed or will be guarded against creditors of the bene- Pt 
A as ide i j . : : eget) J clude 
filed as a result of these accidents which ficiary whom he seeks to protect. GERTRUDE L. FREEMAN peal 
are mounting, This feature was empha- Since this protection, generally re- & LL: 
sized last week when the Consolidated ferred to as ‘the spendthrift clause,’ Gertrude L. Freeman, general agent, mana 
Vultee Aircraft Corporation and three is largely statutory in basis revie SOOT Re, vee H. 'S. 
vas Aas ne , © y SIs, a TevleW Conn., is a life member of the Women’s Beitis 
individuals were named defendants in of the individual state laws is essential, Quarter Million Dollar Round Table, Unite 
three damage suits for $1,100,000 filed and consideration should be given by having written more than a quarter of ‘iver 
in the United States District Court by the policyholder and by the underwrit- @ wag ong nese of life wen — in ys chairt 
eer : : : year for three successive years. 4. gradu- NILLIAM S. CRAWFORD gener 
three veterans, ers who assist him to the applicable 3/0 of Connecticut College for Women, ot 
The suits are the outgrowth of an laws and to the language and effect of Miss Freeman was in the claim investi- William S. Crawford, who for a pe-fB Henr 
accident to a four-motor Army plane the beneficiary provisions under con- gating business before entering insur- riod of some months has been away from guran 
in the Pacific on November 3, 1945. sideration.” ance - aig —— ener = gp tw ee editor of the NewH Harv 
The veterans bringing the action are Mr. Barker emphasizes the fact that, 21,0" for her widowed, mother, and York Journal of Commeree as 2 reall Mt 
among eight survivors of the plane after “those having financial ability should to sell it. Before going with the Con- duties on the paper. — 4 
it was forced down in the ocean 516 care for their dependents, and both tinental Assurance, she was with the * * * ring | 
miles from Hickam Field, Hawaii, when courts and legislatures have recognized Shepard agency of the Aetna for four Philip Englehart, general agent, Sir 
enroute to Fairfield, Cal. the wisdom of encouraging the bene- ‘°*"* ragga: —— Life, —— _ 
Ti il of coment sceee the factor ar provider to melo pase fr te MG: ete ate 
agents of the company with failure to continuance of some measure of this H. T. Griffiths, Confederation Life, Central Committee and elected viceff seven 
measure properly the fuel supply before care after his death, and of allowing Edmonton, was recently elected chair- president of the Military Order of thei lege | 
the plane left Hawaii. The complaint him to stipulate for protection even "4" of the Northern Alberta board of | World Wars. Mr. Englehart is a mem-f§ Most 
rere ‘ > : ; the Canadian National Institute for the ber of the board of directors of the winni 
alleges that the individual defendants against incapacity or incompetence of Blind Mr Griffiths an active member Life Insurance Managers Associatic n of told { 
: P 3 . if . he : EIS, » é Manag ation Oigg t 

named were “inexperienced and incom- his dependent beneficiary.” of the Kiwanis Club, has been an en- Oregon. cost 
petent in the manner in which they Numerous case histories were used  thusiastic worker on behalf of the blind with 
ie ) 
conducted themselves,” and also charges throughout the article to make each for several —— eo Ms . 
that the crew failed to maintain neces- point clear. sian ‘ it ad 4 
sary radio contact with shipping during - Ray Cory, prominent life insur- ae 
‘ ; ' ance agent of Austin, Minn. who is pa 
the course of the flight. Mary Ellen Hutchins, Commonwealth district governor of Rotary Clubs, was hy 
In view of the large number of serv- Life agent in Jackson, Miss., has quali- honored at a large meeting in St. Paul eae 
ice men who have lost their lives in fied for the Women’s Quarter-Million- last week at which clubs were_repre- iia 
non-combat crashes this particular ac- Dollar Round Table. Starting with the sented from Minnesota, North Dakota, lowsl 
tion has many potentialities in the way Commonwealth in February, 1945 during Wisconsin and Ontario. Mr. Cory is Insur 
secon se fu thee fut her first six months in the business she also president of the Minnesota State Gold 
a a had over fifty lives and well over $100,- Automobile Association which held its is alv 
In the case of this particular litiga- 000 of new business to her credit. annual meeting in Minneapolis last week. Was ( 
tion one of the defendants, a flight en- » = + * * * ganiz 
gineer, only surviving member of the Jack V. Clark, Aetna Life, Texarkana, Rear Admiral Sidney W. Souers of Instit 
crew, a civilian, was charged shortly has been elected commander of Post St. Louis and a member of the board of i J 
aft tl bles by the Air T 2558, Tewarkana American Legion. Mr. directors and executive committee of that 
oer ee Seen by ne a eee 6k 6 a Vetere OF ee Wor IL. the General American Life has been buildi 
port Command with involuntary man- ek awarded the Legion of Merit for “out- stitut 
slaughter and was sentenced by court _James F. Turnbull, Jr, Aetna Life, standing services as district intelligence His ] 
martial to six months’ confinement and New Orleans, was recently elected secre- officer of the Sixth and later the Tenth 28, 16 
was fined $2,000. ae of the New Orleans Army - Navy ood =. — — resigned al 
, ; as director of central intelligence on “aad 
ate ee = fi Fe June 7 after serving some four months young 
THE SPENDTHRIFT CLAUSE Francis P. Filos, district manager in in that post. He also was naval aide to side 
The new quarterly of the Society of the R. A. Beatty agency, Security Mu- the President for a while. diver: 
Chartered Life Underwriters. called ee Life, has been appointed chairman * * lie 
ee ’ i eae of the accident prevention committee of H. L. Harvey, CLU, Equitable Life of syc 
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. - : unity Chest Fund. Dwight L. Clarke, president, Occi- - af ting of Advertis i tered 
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Queen Elizabeth Arrives With Many 


Insurance Passengers 







\ large number of insurance men, 
including three of the top British in- 





surance executives, 
the Queen Elizabeth which docked here 
Monday morning. The passengers in- 
cluded Sir Frederick Pascoe Rutter, 

governor and chairman of the London 
& Lancashire; A. E. Phelps, general 
manager, Royal Exchange Assurance; 
~t S. Milligan, general manager, North 
Brit tish & Mercantile; Frank Zeller, 
United States marine manager, Royal- 
Liverpool Group; Frederick Richardson, 
chairman, and Stanley Norie-Miller, 


were passengers on 










XD general manager, General Accident; Sir 
Eustace Pulbrook, chairman of Lloyds; 

roa pe-M Henry H. Reed, general manager, In- 
vay ITO surance Company of North America; 
he New Harold Jackson, president, William H. 
a result McGee & Co, New York; Guy C. 
his Rog ers, Leslie & Godwin, Ltd., London, 


Mr. Buckingham of the C. T. Bow- 
ine & Co. brokerage concern, London. 


agent, Sir Frederick Pascoe Rutter, as well 
ortland,# known as any insurance man in the 
memberf# world and the most widely traveled, 
publican has been with London & Lancashire 
od vice seventy-three years. At Liverpool Col- 
of the lege he won many of the chief honors. 
a mem-ff Most of his education was financed by 
of theff winning scholarship honors and he once 


told the writer that his entire education 
cost his parents only £15. He began 
with the L. & L. as an apprentice and 
by 1890 had become assistant secretary. 
In 1899 he was made general manager 
and in 1921 became governor and chair- 
man. In 1920 he made a tour of the 
world. In 1935 he visited this country 
with Arthur S. Rogers; i man- 
ager, 

For years the chief prize of the Fel- 
lowship examination of the Chartered 
Insurance Institute has been the Rutter 
weld Medal for which the competition 

always most spirited. Sir Frederick 
was one of those responsible for the or- 
ganization of the Chartered Insurance 
Institute and was its president in 1910- 
ll. It was largely due to his initiative 
that the attractive and commodious 
building of the Chartered Insurance In- 
stitute was erected. It was opened by 
His Majesty King George V on June 
28, 1934. His knighthood "hes been be- 


ation of 


wed upon him by the King only a 
hort time before the opening. In his 
younger days his interests extended out- 
side of the insurance business to such 
diverse organizations as the Liverpool 
oa lharmonic Choral Society and the 

-hiéal Research Society. He has 


“i ten a number of books. 
H. §. Milligan, general 
North British & Mercantile, 


manager, 
has made 


He 


udlong 


,f “any visits to the United States. 
t an@i® succeeded the late Sir Arthur Worley 
who as veneral manager of the N. B. & M. 
rt the Born in Birmingham Mr. Milligan en- 


vertis: 
y last 
} 
idiong, 
i riters 
onter 
A tlan- 


tered the insurance field as a surveyor 
‘or the London & Lancashire, later be- 
coming foreign inspector. Joining the 
North British, & Mercantile organiza- 
tion he became foreign superintendent. 
In 1918 he was appointed assistant fire 
Manager; and in 1920 foreign manager. 











































In 1926 he was made sub-manager; in 
1928 manager; and in 1937 general man- 
ager. 

A. E. Phelps, general manager, Royal 
Exchange Assurance, was made assist- 
ant manager of the Royal Exchange in 
1931 after being manager at Birming- 
ham and then manager of the West 
End, London. He became general man- 
ager at the end of last year, succeeding 
Alexander MacDonald when the latter 
retired. 

As the first of the giant ocean liners 
which has been completely refurbished 
since the end of the war the Queen 
Elizabeth (Cunard White Star) was 
given a great reception as she steamed 
to her pier in North River early Mon- 


day morning with 2,241 passengers 
aboard, including 150 United Nations 
representatives. She negotiated the 


journey in four days, sixteen hours and 
eighteen minutes, with an aver age speed 
of 27.99 knots. Seventy American and 
British representatives of the press 
made the journey. 

During the war the Queen Elizabeth, 
acting as a trans-Atlantic ferry, carried 
nearly 500,000 troops before New Year 
of 1945. The largest ship ever built, 
the Queen has a gross weight of 83,673 


tons. She has thirty-five public rooms 
and has thirty-five elevators. Every 
room has a private telephone. By a 


special ventilation and control systeni 
passengers can control temperature of 
their quarters. There are 21,000 pieces 
of furniture in her equipment, and in 
her building and fitting employment was 


given to an estimated 250,000 persons 
directly or indirectly. Enough elec- 
tricity is supplied by her four turbo- 
generators to fill all power and light 
demands of a city of 150,000. The 
weight of the rudder is 140 tons. Thirty 
thousand electric bulbs, supplied by 
current through 4,000 miles of wire, 
light Queen Elizabeth. Each of her 
lifeboats can hold 145 persons. 

The International Telephone & Tele- 


eraph Corp., in an advertisement in 
New York newspapers says the radio 
installation aboard the Queen Elizabeth 
includes four main radiotelephone- tele- 
eraph transmitters; all-wave receivers; 
emergency radiotelephone - telegraph 
transmitter deheatiaas of ship’s regu- 
lar power supply; radiotelephone-teie- 
graph transmitter-receiver in motor life- 
boats; portable emergency radio trans- 
mitters with rocket kite aerials; radio 
direction finders on the bridge and in 
the main control room: radio installa- 
harbor communication in dock- 


tion for 

ing ship: complete sound distribution 

and amplification system throughout 
ac ; bite 

the ship for music, news, ship’s an- 


nouncements and radio broadcast pro- 
grams originating on the ship or from 
shore stations. 

ae 2 


Late Sir Percy Bates 
Sir Percy Bates, one of the top fig- 
ures in British mercantile shipping, 
who was chairman of the Cunard White 
Star Line, died on October 16 at the 
age of 67. He had been working in his 
Liverpool office the day before on final 


plans for the first peacetime voyage of 
the Queen Elizabeth. 

Sir Percy had a large acquaintance 
with insurance men. He was on the 
Queen Mary on its initial voyage and 
every day at noon gave a press con- 
ference to sixty reporters who were on 
board. Among the insurance men on 
the initial trip of the Queen Mary were 
the late Sir Arthur Worley, general 
manager of the North British & Mer- 
cantile, and Viscount Knollys, head of 
the Employers’ Liability. 

Born on May 12, 1879, in Liverpool, 
a son of a second baronet, he studied at 
Winchester School. After a term as a 
newspaper reporter, he followed his 
father’s career by entering the shipping 
business. However, he retained his in- 
terest in newspapers and at his death 
was part owner of The London Daily 
Telepgraph and Morning Post. 

In shipping one of his first trials was 
the unloading of cargoes of sheep. Hard 
pressed to coax the animals off the 
ships, he bought a ram whose baa-ing 
on the pier led the sheep to race down 
the gangplanks. 


* ok * 


Springfield Publisher Buys Wall 
Street Building 


The stories in the New York news- 
papers Sunday that a woman (Miss 
Mary Gallagher of Springfield, Mass.) 


had purchased from the New York Life 
for $6,000,000 the  thirty-three-story 
building at 120 Wall Street, New York, 
“for the account of Valley Trust, Inc., 
of Springfield and Hartford,” launched 
me on an inquiry as to the identity 
and career of Miss Gallagher. From 
Springfield sources I learn that the real 
purchaser is Chester Bowles, publisher 
of the daily papers of Springfield, and 
that Miss Gallagher is frequently his 
representative in transactions. Valley 
Trust, Inc., is headed by Bowles. 

In talking with reporters Miss Gal- 
lagher said: “This building appealed to 
me, as it is erected at the widest por- 
tion of Wall Street, which gives the 
building plenty of light from open space 
surrounding. This results in a fine view 
for tenants of the New York water- 
front, the harbor and the East River. 
On the other side there is an excel- 
lent view of the bridges to the north 
and the panorama of downtown New 
York office buildings to the west and 
south.” 

Occupancy of the building is mostly 
steamship concerns and those engaged 
in the sugar and coffee field. Philip J. 
Lynch, legal division, New York Life, 
represented the seller of the building 
in last week’s transaction. 


* * * 


Catholic Church in Insurance 


District 
Richard A. Corroon of Corroon & 
Reynolds, Inc., New York, has been 
appointed chairman of the insurance 


of the building fund of the 
Church of Our Lady of Victory. That 
church is now under construction at 
Pine and William Streets in New York’s 
downtown financial district. Hundreds 
of executives and employes of the in- 
surance district from offices in the dis- 
trict will attend the new church. A 
committee of persons’ of every faith is 
currently conducting a drive for funds, 
the cost of the edifice being estimated 
at $900,000. Built in memory of the men 
and women of the nation’s armed forces, 
Our Lady of Victory will be the first 


committee 


permanent Roman Catholic Church in 
the Wall Street area. 
Rev. Richard J. Pigott, pastor, has 


revealed that 1,500 persons daily attend 
religious devotions in the temporary 
church at 23 William Street, an addi- 
tional 500 visiting the church for prayer 
and meditation each day, many of them 
seeking advice and spiritual consolation 
from the priests who are constantly on 
duty. On the four Holy Days of obliga- 


tion, some 20,000 persons attend the 
eighteen Masses offered. 

Francis Cardinal Spellman, Arch- 
bishop of New York, honorary chair- 
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SIR F. PASCOE 





man of the appeal, has composed the 
following inscription for a memorial 
plaque to be hung in the church: “This 
holy shrine is dedicated to Our Lady 
of Victory in thanksgiving for victory 
won by our valiant dead, our soldiers’ 
blood, our country’s tears, shed to de- 
fend men’s rights and win back men’s 
hearts to God.” 

Contributions should be made payable 
to the Church of Our Lady of Victory 
and sent to Richard A. Corroon, or 
direct to Father Pigott at 23 William 
Street, New York. 

* * * 


The Late Philip A. Benson 


Philip A. Benson, president Dime 
Savings Bank, Brooklyn, and former 
president of American Bankers Associa- 
tion, who died last week after a long 
and outstanding career in civic and 
philanthropic affairs in Brooklyn, was a 
trustee of the Atlantic Mutual and of 
the Commonwealth Insurance Co., as 
well as of many other institutions. 

At the age of 14 he became an office 
boy for a fire insurance company. A 
vear later he went with the Mutual 
Life where he remained ten years. For 
nine 


the next - years he was with the 
Realty Association of Brooklyn, and 
during that time he took courses at 


New York University where he received 
the degree of Bachelor of Commercial 
Science in 1911. Also, he acquired a 
license as a public accountant. Joining 
the Dime Savings Bank of Brooklyn in 
1917 as assistant secretary, he became 
successively secretary, treasurer and 
president. 

Mr. Benson led the Brooklyn cam- 
paign for the Greater New York Fund 
this year, and in June accepted ‘the 
chairmanship of the special gifts divi- 
sion of the campaign to raise $15,000,000 


for New York University’s section of 
the New York University-Bellevue 
Medical Center. 

x ok x 


National Air Terminal 

The Air 
organization of 
lines, has made 
over and _ operate 
Michigan, airport as its initial experi- 
ment in consolidated terminal service 
and is making an arrangement for a 
similar deal for the operation of Cin- 
cinnati’s new municipal airport. 

All airline operations into Detroit 
are expected to be transferred by Janu- 
ary 1 from the present closed-in and 
cramped Municipal Airport to Willow 
Run where Henry Ford made the big 
Consolidated Liberator B-24 bombers 
during the war. Some time ago the War 
Administration turned over this 
to the University of Michigan. 


Transport Association, trade 
the country’s major air 
arrangements to take 
the Willow Run, 


\ssets 
base 
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McLain Again to Head 
Insurance Institute 


NAT’L SURVEY NOT COMPLETED 





Enough Known However to Demon- 
strate Great Need for Study of 
Insurance Fundamentals 





At the annual meeting of the Insur- 
ance Institute of America, held at Hotel 
Pennsylvania, N.  Y., attended 
insurance execu- 
honor winners 
among the students of the Institute, 
James A McLain, president, Guardian 
Life, was nominated for a second term 


and 
prominent 
some 


by many 


tives, as well as 


JAMES A McLAIN 


Also 
were Institute vice presi- 
dents: J. A. Bogardus, president, Atlan- 
tic Mutual, and John A. Diemand, presi- 
North America Companies. Nomi- 
secretary- 
treasurer is the veteran E. R. Hardy. 
for term expiring 1949 
nominated were Harold C. Conick, U. S 
manager, Royal-Liverpool Group and 
president of casualty companies in that 
Group; G. William Crist, Jr., vice 
president, Fidelity & Deposit; Olaf Nor- 
deng, vice president, Automobile Insur- 
ance Co.; Richard V. Goodwin, first vice 
president, Fireman’s Fund Indemnity; 
John A. North, vice president, Phoenix 
of Hartford; Edward C. Stone, U. S. 
manager and attorney, Employers Lia- 
bility; and Frank H. Thomas, president, 
Fire Association Group. 
Among top executives 
Frederick . Richardson, 
Stanley Norie-Miller, 
of General Accident, 
on Queen Elizabeth, 
Grady, U. S. manager, 
Gilbert Kingan, U. S. 
& Lancashire; E. W. Elwell, U. S. man- 
ager, Royal Exchange; John J. King, 
president, Hooper-Holmes Bureau; 
President Bogardus of Atlantic Mutual. 
Some others present were William J. 
Graham, vice president, Equitable So- 
ciety; John North, vice president, Phoe- 
nix; O. C. Gleiser, assistant U. S. man- 
ager, Commercial Union; William Bern- 
hard, New York manager, General Ac- 
cident; Nils B. Frick, Swedish Insurance 
Association; and Prof. Alfred Manes, 


as president. nominated for re- 


election two 


dent, 


nated again for post of 


Governors 


present were 
chairman, and 
general manager 
who had arrived 
and John H. 
that company; 
manager, London 


(Continued on Page 30) 





Reed, Jackson Return 
On Queen Elizabeth 


OPTIMISTIC ON. MARINE UNION 





Reed Says International Gathering Was 
Successful and Constructive; Many 
.Nations Represented 
Harold Jackson, president of Wm. H. 
McGee & Co. of New York, and Henry 
H. Reed, general manager of the New 
York City office of the Insurance Co. 
of North America Group, were passen- 
gers on the peacetime “maiden” voyage 
of the liner Queen Elizabeth which 
arrived in New York this week carry- 
ing several hundred other leaders in 
international affairs. They were return- 
ing from the meeting of the Interna- 
tional Marine Insurance Union held 
September 24-26 near Zurich. Mr. Jack- 





son is vice president of the American 
Institute of Marine Underwriters and 
Mr. Reed is a past president. Both 


sailed for Europe on the Queen Mary 
last month. 

Mr. Reed termed the Marine Union 
meeting “very successful and construc- 
tive’ and he expressed himself as op- 
timistic as to its future. The two Amer- 
icans were present as observers as 
American marine insurance organiza- 
tions are not yet members of the Union. 
It is likely that the markets here will 
consider the legal possibility of joining 
the Union. 

A representative group of countries 
was represented at the gathering in 
Switzerland. These included England, 
Spain, France, Belgium, Holland, Den- 
mark, Norway, Sweden, Finland and 
Czechoslovakia. Membership is by or- 
ganizations within different countries 
rather than by individual companies. 
Recommendations adopted by the coun- 
cil of the Marine Union are referred 
back for action to the membership of 
the organizations represented in the 
Union. Thus a marine association in 
England, Holland or any other country 


has to decide for itself whether it can 
or wishes to adhere to some action of 
the Union 
becomes 
country. 


such action 
particular 


council before 
binding in that 





Group . oe 


Fire and Windstorm 
and all Allied Lines 


Aviation Insurance 


Home Office 


in es Company 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


°c AMERICAN -; 
FIRE AND CASUALTY COMPANY 


Nation-wide Claim Service 


—, 


National Board Radio Program to 
Start Sunday, Nov. 3, On MBS Chain 


Capital stock fire insurance companies 
comprising the membership of the Na- 
tional Board of Fire Underwriters will 
return to the radio at 3:30 p.m. EST, 
Sunday afternoon, November 3, over a 
national hook-up of 259 stations in 
every state in the MBS-WOR-WGN 
chain, it is announced by W. E. Malla- 
lieu, general manager. 

_The new weekly program will be a 
vivid half-hour drama based on the 
queer turns given human destinies by 
sudden catastrophies of fire or hurricane 
striking without warning. A _ wide 
variety of dramatic situations will be 
covered, including mysteries, comedies, 


heroic adventures and _ old-fashioned 
melodramas. 

The dramas will be fictional. © The 
background material of the fictional 


plots-will be based on actual fires, hurri- 


canes, or marine disasters. Authentic 
facts from real cases will be drawn 
from records of the National Board, 


member companies and archives of the 
time. Thus the program will be both 
entertaining and educational. 


Broadway Talent on Program 


A company of noted Broadway stage 
and radio talent has been recruited. All 
active in 


the members are currently 
Broadway plays or national radio pro- 
grams. 

3etween the acts of the drama, an 


outstanding public figure in the field of 
fire protection, fire prevention, or con- 
servation of national resources will talk 
briefly on special problems affecting 
the general public welfare in a time of 
searcities of housing and commodities 
of nearly every kind. 

Because of its dramatic quality, the 
new program is expected to play to a 
large audience over a forty-eight state 
network that has already attracted mil- 
lions of listeners by vivid, popular en- 
tertainment on Sunday afternoon. 

It is intended to broadcast the initial 


radio drama from a Times Square 
radio playhouse seating about 600 
guests. If possible, all ‘plays will be 


put on the air before invited groups in 
a theatre or large studio. The first 
drama, with a setting based on the Fall 
River conflagration of 1928, was re- 
corded as a sample and has already 
won wide-spread approval before small 
test audiences in New York City “° 
Hartford. Polished up and revised, 





A Stock Company 


Orlando, Florida 











will be played Sunday, November 
a notable group of performers. 
Rooten and Garde in Cast 

Heading the cast as narrator will be 
Luis Van Rooten, one of radio’s most 
popular actors, who has had parts in 
Cavalcade of America. Mr. District 
Attorney, Famous Jury Trials, Theatre 
Guild of the Air, Suspense and Molle 
Mystery Theatre. He won acclaim ip 
George Abbott’s production, The 
Dancer, and is seen currently with Alan 
Ladd in the film, “Two Years Before 
the Mast.” 

The remainder of the cast will be 
selected each week from the repertory 
company. One of the stars is Betty 
Garde, who will play the leading role 
in the opening show. Perhaps best 
know in the original New York produc- 
tion of Oklahoma, Miss Garde’s radio 
credits include Mr. District Attorney, 
the Kate Smith Show, Eddie Cantor, 
Counterspy, Orson Welles’s Mercury 
Thegtre, and Theatre Guild of the Air. 

The first program will also feature 
Mason Adams, currently appearing in 
the leading role of Pepper Young’s 
Family, and with parts in Counterspy, 
Joyce Jordan, the Aldrich Family and 
others to his credit. He has also ap- 
peared in many stage presentations. 
Playing opposite him will be talented 
June Allison, who rose to radio fame as 
Mary on the Aldrich Family, and who 
has had many leading parts. 

Others’ in the opening cast will be 
Eric Dressler, Ted Osborn, James Van 
Dyk and Steven Hill. Mr. Dressler has 
wide stage experience, and played in 
Katherine Cornell’s production of The 
Three Sisters. Both Ted Osborn and 
James Van Dyk are radio veterans with 
literally thousands of roles to their 
credit, including parts in Mr. District 
Attorney, Cavalcade of Amerjcan and 
other top shows. Steven Hill, recent 
discharged from the Marines, is now on 
Broadway in A Flag Is Born. 

These performers will ‘alternate with 
other talented ‘members of the reper- 
tory company on subsequent programs. 
Incidental music will be furnished by 
a large orchestra selected for excellence 
in this special field of entertainment. 

The new program marks the begin- 
ning of a third year on the air for the 
National Board. For the last two years, 
ending .in July, the National Board 
sponsored news commentators in a 
weekly fifteen-minute ev ening program, 
with satisfactory audience ratings. Both 
Leland Stowe, who covered the foreign 
field when the war was on, and Earl 
Godwin, who dealt with domestic news 
after peace came, attracted substantial 
audiences every week and exceptional 
audiences during many weeks when 
news was exciting. 


i& 





ROY K. HENDEE PROMOTED 





Becomes Assistant Manager of South- 
ern Department of Commercial 
Union on January 1 
Effective January 1, 1947, 
Hendee has been appointed 
manager of the Southern department 0! 
the Commercial Union Assurance at 
Atlanta. Mr. Hendee was born in De- 
catur, Ga. After completing his educa 
tion in the public schools there, he at- 
tended Georgia Tech. 
He has been associated with fir - 
surance all his business life and joine¢ 
the Commercial Union on February / 
1921. For many years he has served the 
Southern department in the capacity 0 
agency superintendent. 


Roy K. 


assistant 








GEORGE H. HAMLIN DIES 
George H. Hamlin, former chief ut 
derwriter of the New York local de- 
partment of the North British Grou? 
and for some time retired, died late las! 
week in Jersey City. 
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New Jersey 


Association 


of Insurance 


Agents 


at 





Atlantic City 





First Steps Taken 
To Broaden Activities 


VOTE SOON ON HIGHER DUES 


Conklin Elected President and Sinn 
Chairman of Executive Committee; 
Licensing Law Criticized 


By Epwin N. Eacer 


Initial steps were taken by the New 
Jersey Association of Insurance Agents 
at its fifty-third annual convention at 
the Hgjldon Hall Hotel in Atlantic City 
last Thursday and Friday to expand 


its Operations and enlarge its service 





Thomas Studios 
JOHN C. CONKLIN 


to producers in the state. The 
hundred agents present voted to ap- 
prove the report of the reorganization 
committee which proposes a permanent 
paid secretary and_ staff, with head- 
quarters in Newark, and an_ increase 
in dues to finance this program and 
also to meet expected higher assess- 
ments by the National Association. A 
special meeting of the New Jersey As- 
sociation will be called soon to vote 
on amending the constitution and pby- 
laws so as to incorporate the new dues 
schedule. Action at this forthcoming 
meeting will be final on this matter. 


New Officers 


several 


President Charles H. Frankenbach of 
Westfield, whose term of office expired 
last week, was succeeded by John C. 
Conklin of Hackensack, chairman of 
the executive committee during the last 
year. The latter’s post was filled by 
Alfred C. Sinn of Clifton, who has 
served on the executive committee sev- 
eral years. Charles J. Unger of Jersey 
City was reelected secretary-treasurer, 
and Past President Herbert L. Brooks 


of Bloomfield continues as state na- 
tional director. Messrs. Conklin and 
Sinn were installed by George DuR. 
Fairleigh, treasurer of the National 
Association. 

The following were elected to the ex- 
ecutive committee: Wesley R. Brauns- 
dorf, Westfield; Thomas L. Glenn, At- 
lantic City; J. C. Madara, Camden; 


H. Earl Munz, 
Allenhurst; Russell E. 


Paterson; Walter Reid, 
Stevens, Newark, 


and Mr. Frankenbach. Holdover mem- 
bers of the executive coninrttee are 
Messrs. Sinn, Braunsdorf and Madara. 


With regard to county vice presidents 
the present presidents of couniy boards 
coextensive with the state were elected, 
with one exception, Robert H. Harmer, 
immediate 
County, 
president for 


of Camden 
vice 
the 


past president 
who becomes the county 
that county. From 


CHARLES J. UNGER 
non-coextensive counties the following 
were elected vice presidents: 

Charles W. Fulton, Atlantic; Arthur 
M. DeMaris, Cape May; J. Herbert 
Fithian, Cumberland; Miss Ada Wil- 
kins, Gloucester; George R. Parker, 
Hunterdon; O. W. Acton, Salem; Harry 


E. Watt, Sussex, and Albert B. Craig, 
Warren. Mr. Craig of Blairstown, who 
this year celebrated his fiftieth year in 
insurance, has been Warren County vice 
president of the state association for 
thirty-five years. 


New Dues Schedule 


The proposal for acquiring a perma- 
nent paid secretary, who could assist 
the state association in increasing its 
membership and widening its prestige, 
was offered by the reorganization com- 
mittee, headed by Arthur L. Zimmer- 
man of Newark, chairman; Herbert A. 
Faunce, Atlantic City; Nesley R. 

3raunsdorf, Westfield, and Irving C. 
Saha, 3ayonne. The new dues sched- 
ules suggests $12.50 for agencies with 
premiums up to $10,000 annually, $25 
with premiums up to $40,000, $50 up to 


(Continued on Page 24) 


Rent, Leasehold Interest, U. & O. 
Lines Readily Sold Now, Says Martin 


Sales pointers for developing rent, 
leasehold interest and use and occu- 
pancy insurance were presented by 
George H. Martin, New Jersey state 
agent for the New York Underwriters 
Insurance Co., when speaking before 
the sales forum at the Haddon Hall 
Hotel in Atlantic City last Friday. He 
said that an excellent opportunity exists 
now for selling these lines and those 
rewarded will be agents who prepare 
—— go out and solicit. 

Taking up rent insurance Mr. Martin 
said: 

“Though purposely avoiding techni- 
calities in preference to discussing sales 
possibilities, there are however a few 
fundamentals that perhaps should be 
reviewed, and thoroughly understood. 
First, rent is the sum of money paid by 


a tenant for the use of a premises, 
whereas rental value is a term used 
when the owner occupies a premises, 


and thus represents the sum for which 
he could rent it. The same rent form 
is used when insuring the interest of 
either tenant or owner-occupant. 


Two Principal Forms 


“In number, there are several forms 
to fit various circumstances, though in 
principle there are really only two. 
These, of course, are basic, with one to 
cover the entire annual rental income 
or rental value, and the other to cover 
rental income or rental value for only 
the actual period estimated by the 
owner as the time it would require to 
restore the building if damaged or de- 
stroyed by fire or lightning, and the 
perils covered under the attachable ex- 
tended coverage endorsements, which 
should be included. 

“In event of loss, settlement as you 
know, is based on ‘such time as the 
building could. with reasonable diligence 
and dispatch, be rendered again tenant- 
able.’ It is important to keep this in 
mind as a selling point, particularly 
under present day conditions. Home 
owners, being conscious of the scarcity 
of homes, and realizing that the prob- 


lems of reconstruction are today ex- 
ceedingly difficult and often unduty 
prolonged, are eager listeners, and it 


takes but little selling to convince them 
of the advisability of protecting their 
rental interest on the basis of their 
annual rental income or rental value. 

“In some instances, they may require 
protection beyond the customary twelve 
months’ period, as provided for in the 
rules. It is evident that landlords par- 
ticularly, are conscious of the loss of 
rental income that may occur, for today 
many_are voluntarily buving rent in- 
surance. 


Developing a Sales Campaign 


“Are you getting your share? If you 
have neglected your possibilities, there 
are several ways to inaugurate a sales 
campaign right now. A good starting 
point is your dwelling property re- 
newals. Some agents have been success- 





ful in selling this form by boldly at- 
taching rent endorsements to renewals, 
and advising their policyholders — by 
mail that they have done so. Under 
such a program the agent must either 
know or estimate the amount of in- 
surance required, and to follow so dar- 
ing a plan, the agent obviously must 
be well acquainted with his clientele, or 
run the risk of rebuke and a lot of 
policy re-writing. In general it is more 
prudent to deliver a policy in person, 
and explain the proposed extension of 
the protection in question. 

“When soliciting a new line on dwell- 
ing property I have found it effective 
to quote the total premium for the 
amount of insurance agreed upon, in- 
cluding rent insurance and the extended 
coverage endorsement, referring to the 
complete protection as ‘broad form’ 
coverage,’ Mr. Martin said. “If the 
cost should be questioned, the difference 
between the ‘broad form’ and _ the 
‘limited form’ (fire and lightning only), 
may be explained. When this is under- 
stood the prospect usually accepts the 
‘broad form,’ including rent insurance, 
as the difference in cost is out-weighed 
by the extension of the protection. 

“The use of solicitation letters and 
company advertising material in solici- 
tation should not be neglected but it is 
important that such letters be followed 
up closely with a-personal call to make 
them really effective. Short letters, 
right to the point, are advisable. 

“Not only property owners are alert 
to the importance of rent insurance, for 
mortgagees and mortgage companies 
are suggesting to their mort; gagors that 


they carry rent or rental value insur- 
ance, particularly on mercantile and 
apartment house properties. It is ob- 


vious that if a risk of these types were 
to sustain a severe loss the mortgagee 
may be faced with the possibility of 
having to foreclose the mortgage and 
take over the damaged building, which 
they themselves could not repair under 
present conditions. To avoid such situa- 
tions some mortgagees are asking that 
the owners carry rental value insurance 
for at least eighteen to twenty-four 
months, and they would thus be guar- 
anteed that the owner could pay his 
interest, taxes, etc., even though the 
building couldn’t be repaired. 
Additional Living Expenses 

“A very important companion cover 
to rent insurance today is additiona! 
living expense insurance. Not infre- 
quently a householder at a time of loss 


will find he is unable to secure shelter 
for himself and family due to the 
scarcity of homes, and he may be 


forced to take up residence in a hotel 
or similar establishment. To do this 
will increase his normal living expenses 


over and above his rental value, that 
he may or may not have covered. The 
alert agent will acquaint his policy- 


holders with this form of protection and 
it is not difficult to create interest by 
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asking a few pertinent questions, which 
we may well ask ourselves, such as: 
“Could you find a place to rent in 
event you are forced out of your present 
home should it be damaged or de- 
stroyed by fire or some other peril? 
“Would it be possible to establish 
residence for your familv in a nearby 
home is restored to 


hotel until your 
ten: intability ? 

“Have you ever estimated how much 
extra it would cost for meals alone in 


suc h a contingency? 

“Have you considered the possibility 
of increased cost for transportation such 
a chanve to a temporary living location 
might bring about? 

“Should you be fortunate in locatin’’ 
a temporary dwelling, you would still 
be confronted with the extra expense 
of preparing it for occupancy, moving, 
possible tr ansportation, and many other 
unthought- of incidentals. 

“Additional living expense insurance 
will pay these extra expenses, and the 
standard extra expense insurance form 
may be used in providing coverage. 
The coverage may be written at the 
prospect’s dwelling building rate. With 
your suggestion he should determine 
the amount of insurance required and 
unless he would prefer to move in with 
his ‘in-laws,’ there should be little ob- 
jection to the small increase in pre- 
mium. 

“An excellent way to develop the sale 
of this form is to first buy it ourselves 
and then approach our present assureds 
and the prospect lists. It will require 
personal contact though an introductory 
sales letter on the subject preceding 
the solicitor will be helpful. 


Leasehold Interest 


“In addition to rent insurance there 
are many new Sales opportunities today 
for leasehold interest insurance. We 
hear reports of competitive bidding for 
leases On prominent street store loca- 
tions by various types of merchants in 
the retail trades, where long-term fixed 
and percentage-of- sales leases were en- 
tered into during the period of lower 
price levels. 

“In such areas, where the level of 
business rents is rising, lessees enjoying 
lower rentals have a leasehold profit 
which should be protected by lease- 
hold interest insurance. 

“The one important 
considered and thoroughly 
when soliciting leasehold insurance is 
the ‘fire clause’ in the prospect's lease. 
It is common for leases to be written in 
such a way that they may be terminated 
by either party at his option, in case 
a designated percentage of the property 
is destroyed. When a valuable lease is 
terminated in this way the insurable 
interest is represented by the excess 
rent which would have to be paid in 
securing equally poset quarters. 

“The lessor or landlord also has an 
interest in a lease which may be can- 
celed at the option of the lessee in 
event of property damage. If the lease 
is terminated because of fire the proper- 
ty, when re-built,,may bring a lower 
rent in the market prevailing when the 
property is again ready for occupancy. 
Such situations today are very remote. 

“An agency with an active real estate 
department should have much valuable 
information available that would be 
helpful in the sale of this form to pres- 
ent customers. 


feature to be 
understood 


Use and Occupancy 


“Of the various forms of consequen- 
tial loss coverage, use and occupancy 
is perhaps the most important and by 
far the most interesting. Thouch not at 
all new it came into its own to a great 
degree during the past few troublesome 
years, as wartime conditions focused 
attention on it for the protection it 
could provide should a plant or business 
shut-down following a fire be prolonged 
as a result of the operation of priorities 
and other Governmental restrictions. 

“This was not without its accompany- 
ing headaches for the carriers, as you 
remember the time element exclusion 
and assumption clauses recently abro- 
gated. It so happened during the war 
years that Federal regulations expedited 


as often as they delayed rehabilitation. 


Now, however, only housing and par- 
ticularly veteran’s housing, will benefit 
by Governmental aid. Concurrently ma- 
terials are scarce, and the labor supply 
is low. Consequently, restoration of a 
manufacturing plant or business prem- 
ises following a loss may be delayed 
by these shortages plus the fact that 
many building contractors are even now 
discouraged from bidding on repair and 
reconstruction jobs because of this and 
the further possibility of strikes. 
“Under these conditions it is not diffi- 
cult to visualize the market for use and 
occupancy insurance right before us. 
Selling use and occupancy insurance 
today is not the task it was a few years 
ago, for it is more easily understood by 
an increasing number of potential pros- 
pects and decidedly easier to explain. 
“Our forms have been reduced to 
basically two in number—one known as 
the two-item contribution form, which 
provides coverage for net profits, fixed 
charges, and salaries of key employes 
under Item No. One, and the assured’s 
entire ordinary pay-roll under Item No. 
Two. The other is commonly called 
the gross earnings form, which has re- 
cently been made available for manufac- 
turing plants, whereas it was originally 
designed for mercantile businesses only. 
“A careful study of these two forms 
will reveal them to be not as bewilder- 
ing as we are often prone to think, but 
it is important that they be understood 
in order that they may be properly ap- 
plied to provide the protection to fit 


the specific problem at hand. It is also 
advisable to figure the rates before call- 
ing on a prospect, in order that they 
may be quoted promptly, if required. 
It is usually more impressive, however, 
to quote the entire premium charge and 
break it down quickly to the cost per 
month after the amount to be carried 
has been determined and the form 
agreed upon. It is usually only neces- 
sary to say that the rate is seventy-five 
or eighty per cent of the eighty per 
cent average building rate, or whichever 
percentage is used for the form selected. 


Determining Preferable Form 


“To determine which of the two forms 
is applicable to vour prospects  busi- 
ness a work sheet provided for that 
purpose by the companies, or the rat- 
ing office, should be completed, as there 
could be a difference in cost between 
the two-item and gross earning forms 
which may be a determining factor in 
the sale, particularly if ordinary pay- 
roll is not to be covered. 

“Where the gross earnings form can 
unequivocally be used, the simplicity 
in arriving at the amount of use and 
occupancy insurance to be carried 
should quickly dispel any apprehension 
one may have on this point. It is al- 

ways advisable to have the prospect 
figure his own use and occupancy value, 
regardless of the form used. On a large 
line the prospect’s accountant is custo- 
marily the one to be familiarized with 
the operation of the work sheet, and 
you will rely on him for the result of 
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its application to the prospect’s busi- 
ness. 


Small Accounts 


“On small accounts, where the gross 
earnings form is definitely the more 
practicable, a simple explanation of the 
definition of ‘gross earnings’ is all that 
is usually required, and may be defined 
as net sales, less cost of merchandise, 
plus any other income deriv ed from the 
business, based on the previous year’s 
experience. Rent received for a leased 
portion of the premises is a common 
source of such other income. Having 
thus established the gross earnings, an 
estimate of the present year’s results 
should be added or deducted, as the 
case may be, according to the prospect's 
prediction. 

_ “In finally determining the amount of 
insurance to be carried under this form 
we should be particularly cautious if 
the prospect’s business is seasonal, or 
fluctuates, to make certain that he will 
be properly covered at the peaks of his 
business. There is a contribution clause 
in the form, with percentages ranging 
from 50% to 80% (with variations in 
the rate, depending upon the percentaci 
used), to provide for the determined 
amount of gross earnings to be insured, 
Therefore, it is obvious that a sufficient 
amount of insurance must-be carried 
properly to cover the prospect’s busi- 
ness at its peak, in order that he may 
not be penalized by the operation of the 
contribution clause. 

“Beyond our two basic forms there 
are others designed to fit almost any 
common or uncommon situation, such 
as the contingent use and occupancy 
forms; the agreed amount endorsement 
and the most recently adopted premium 
adjustment endorsement. However, 
should you detect some unusual situa- 
tion in the manufacturing or sales pro- 
cesses in any particular risk, you may 
be soliciting, it should be clarified and 
thoroughly understood by all parties 
concerned, for some of the other forms 
referred to may also be aplicable. When 
in doubt, don’t hesitate to call on your 
company fieldmen for assistance and 
interpretation. It is better to do this 
before rather than after a loss. 

“In soliciting use and occupancy in- 
surance it is expedient to be forearmed 
with a knowledge of the prospect's 
business. Case stories about the cover- 
age. with illustrations of the fortunes 
or misfortunes of others in the same 
business as your prospect are always 
impressive. Use pictures and stress the 
fact that use and occupancy insurance 
is as necessarv for the protection of the 
dollars of earnings as property damage 
insurance is necessary for the protec- 
tion of dollars invested in buildings, 
equipment, and material. Without the 
latter, the former will not go on.” 





ACCOUNTING COURSE OPENS 

The Insurance Society of New York 
opened a course in fire insurance ac- 
counting this week. This course has been 
given under the auspices of the Insur- 
ance Accountants Association for the 
past ten years. The lecturer is Bernard 


H. Voelker, C.P.A. Lectures will be 
held each Monday from 5:15 to 6:30 
The fee 1s 


p.m., at 107 William Street. 
$22.50 





GORDER COOK COUNTY MGR. 

The Norwich Union Fire announces 
appointment of Frederick Gorder as 
Cook County manager. Mr. Gorder will 
also continue supervision of Illinois fo 
the Norwich Union Fire and its afiili- 
ates, Eagle Fire of New York and 
Norwich Union Indemnity. 





SWAZEY WITH NORTHERN 
The Northern Assurance has appointc( 
Carl W. Swazey as state agent for Wis- 
consin, with headquarters at 712 N. ( = 
St., Milwaukee. A native of Wiscon-! 
he entered insurance in 1938 and ie 
had experience in home office and tlic 
field. For the last four years le 
traveled Indiana as special agent for the 
Home of New York 
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W sie OcaTED on the campus of the Clemson structed for comfortable living rather than —_ quarters of the frigate Constitution before 
your . . . . 
>and Agricultural College at Clemson, South for display. It is situated on a slope over- the destruction of the vessel was halted be- 
> this Carolina, stands “Fort Hill,” the plantation looking the Seneca River and is surrounded cause of the overwhelming public sentiment 
— home of the celebrated John Caldwell Cal- with boxwood, cedars, and many rare trees, aroused by Holmes’s famous poem, “Old 
heer houn, Senator, Secretary of War, Secretary including a varnish tree that was sent from Ironsides.” A massive state dining table and 
yects e e . . . . 
ti of State and Vice-President of the United Madagascar by Stephen Decatur, a hem- twelve matching chairs of solid mahogany, 
‘tunes States under two administrations. lock presented by Daniel all made by Duncan Phyfe, 
same wa ‘ ‘a “= ? ‘ 
lways The estate originally comprised some Webster, and an arbor vitae are fitting companion pieces 
3s the eleven hundred acres in the foothills of the donated by Henry Clay. Tra- to the sideboard. Another mu- 
irance 7 e , o,e . . . e 
it the Blue Ridge Mountains. When Mr. Calhoun dition states that Calhoun had seum piece in the collection is 
— purchased it in 1825, he made some very the cedars planted in the be- a priceless sofa with a huge 
rotec- " Fe if ® ‘ Pie 
dings, extensive alterations to the main structure. lief that they would prevent carved eagle from which it is 
It the Among these are the columns on the three malaria from being carried believed the eagle on the silver 
porches which are an outstanding feature —_ from the lowlands to the slope. dollar was modeled. 

NS of the house, for they are constructed of The furnishings of the house Fort Hill, which is now a 
York brick covered with plaster. An interesting are, on the whole, those used national shrine, is an appro- 
sau tale in connection with the size of the man- by the Calhoun family during priate monument to a man 
stir: sion relates that it is due to the fact that the statesman’s lifetime. Out- who was an outstanding advo- 
ae? Mrs. Calhoun added a room each time her standing among these is the cate of State sovereignty, and 
Mb husband left for an extended business trip. famous “Constitution” side- John Caldwell Calhoun who, in the words of Daniel 
6:30 The main house at Fort Hill was con- board which was presented to Webster, was noted for his 
fee 1 ° . . ° 

: Calhoun by Henry Clay as “indisputable basis of high character, un- 

a tribute to the former’s spotted integrity, and honor unimpeached.” 

aR. brilliant speech in defense * 
ge of the Federal Constitution. The Home, through its agents and bro- 
r wil The piece had been built kers, is America’s leading insurance protec- 
Aes for Clay from the mahog- tor of American Homes and the Homes of 
1 the any paneling in the officers’ American Industry. 
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New Jersey Agents’ Convention 


(Continued from Page 21) 


$100,000, $70 up to $200,000, and $100 
annually for agencies with premium in- 
come in excess of $200,000. 

It was revealed that 550 members of 
the state come in the min- 
imum dues category, 295 in the second 
classification, ninety-five in the third, 
twenty-five in the fourth and _ fifteen 
in the highest dues bracket. 

Mr. Zimmerman revealed that twenty- 
Six state associations throughout the 
country have paid secretaries. Only six 
states have lower minimum dues than 
New Jersey while sixteen states have 
ligher minimum dues, Sixteen states 
also have lower maximum dues than 
New Jersey and twenty-two have higher 
maximum dues. When the convention 
adopted the report of the committee 
the Middlesex County Association went 


association 





HERBERT 'L. 


BROOKS 


on record as opposing the proposed dues 
increases. 

\ difference of opinion developed as 
to actual worth of the present New 


Jersey licensing, or producers’ qualifi- 
cation law, which was sponsored by the 
agents’ association about three years 
ago. Past President Kdward F. Walton 
of Trenton, reporting as chairman of 
the qualifications’ committee, stated 


that the New Jersey Department of 
Banking and Insurance is licensing 
more insurance company employes, au- 
tomobile dealers and other part-timers 
than the agents’ association believes 
desirable. This relaxing of supervision, 
in the opinion of Mr. Walton, is due 
to the Department’s desire ‘to take no 
steps which would bring the state into 
conflict with Public Law 15 or Federal 
anti-discrimination acts. 
New Jersey Licensing Law 

The New Jersey law provides for a 
fairly rigid examination of an applicant 
for an agent’s license and the Depart- 
ment holds that if an applicant states 
that he, or she, will engage in insur- 
ance aS a major undertaking a license 


will be granted, if the examination is 
passed. Many New Jersey agents ap- 
parently feel the Department is not 


using sufficient discretion in passing 
on the desirability of applicants in the 
insurance business and allowing ex- 
amination results to be almost the only 
criterion for securing a license. 

Mr. Zimmerman strongly defended 
the qualification law as “very effective 
in keeping down the number of un- 
qualified persons entering insurance.” 
He said Department figures show there 
has been a 75% drop in agency appoint- 
ments since the law went on the statute 
books. 

The Department has taken the view, 
it was stated, that it cannot build a 
fence around the insurance business 
and must grant licenses to those ap- 
plicants who pass examinations. The 
fact 


that such applicants may devote 


’ 

most of their working time to auto- 
mobile selling, working in the home 
offices of insurance companies, or do- 
ing other work is not particularly ma- 
terial. It was also stated that the In- 
surance Department is not especially 
sympathetic to any amendments to the 
present law which would effectively bar 
part-timers from obtaining producers’ 
licenses. 

The hope was expressed by Mr. Wal- 
ton that agents seek company coopera- 
tion in not trying to appoint those 
applicants who are generally not con- 
sidered acceptable as proper persons to 
represent the business to the public. 
Others who spoke on this matter were 
William F. Turner and Harry Rothberg. 


Over 1,000 Members 


W. Russell Massey of Trenton, presi- 
dent of the Mercer County Association 
and chairman of the state membership 
committee, reported that the state as- 
sociation on September 1 had 1,013 
members, a net gain of thirty-four over 
1945. He strongly urged the members 
to be more active in membership work 
as there are many hundreds of agents 
in the state who are eligible to belong 
to the state association. 

Mr. Conklin presented an_ off-the- 
record report of the casualty committee 
and Herbert L. Brooks of Bloomfield, 
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state national director, reported on the 
recent Denver convention of the Na- 
tional Association. He told how the 
NAIA is aiming to finance its future 
expanded operations by seeking addi- 
tional income from the states. 

Mr. Sinn, reporting as chairman of 
the bank and agent auto committee, 
said that eleven New Jersey counties 
are working on the plan actively and 
aiming to keep interest high until more 
automobiles are offered to the public. 
He recommended that the Bureau of 
Casualty & Surety Underwriters be 
asked to approve a fifteen-month terin 
for automobile liability and property 
damage policies so as to coincide with 
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Gough and Stone Are 


Speakers at Banquet 
Chris A. Gough, Deputy New Jersey 
Commissioner in charge of insurance, de- 
clared that with respect to meeting re- 
quirements of Public Law 15, New Jer- 
sey is ahead of most other states in hay- 
ing a satisfactory rating organization. 
He termed Edward C. Stone, U. S. gen- 
eral manager and attorney for the Em- 
ployers Liability Group, “one of the out- 
standing squareshooters among company 
executives,” even though he disagrees 
with Mr. Stone concerning some of the 
latter’s proposals for changes in the All- 
Industry-Commissioners rating bills. 
Mr. Stone spoke at length at the ban- 
quet Thursday night on Federal and 
state insurance regulation and repeated 
his plea for more liberal competition in 
rates in that part of the premium dollar 
which does not include pure losses. He 
declared that there is no legal necessity 
for uniformity in state rate regulatory 
laws to meet Public Law 15 and _ he 
stated that the All-Industry bills call for 
too rigid regulation which does not per- 
mit non-participating stock carriers to 
compete successfully with participating 
carriers which are able to reduce rates 
by payments of dividends. 





N. ]. Convention Notes 





The America Fore Group was host at 
a large cocktail party given Thursday 
evening just prior to the annual ban- 
quet. Secretary R. F. Rieder, Assistant 
Secretary A. H. Derbyshne and Adver- 
tising Manager Frank S. Ennis served 
as hosts. 

+ & * 

The Fidelity & Deposit had headqnar- 
ters adjacent to the main convention 
hall in the Haddon Hall Hotel and 
served coffee and doughtnuts throughout 
the meeting. In charge was Paul S. 
Parris, resident vice president at New- 
ark, and assisting him were Milton Gim- 
ber, assistant manager at Newark, and 
Henry Purr, ‘special representative otf 
the company. Some years ago Mr. Burr 
was secretary of the New Jersey State 
Association when he was in the local 
agency field. 

* «* 

Among familiar figures missing at this 
convention were Leon A. Watson, man- 
ager of the New Jersey fire rating asso- 
ciation, who was on a hunting trip in 
the West; Fred A. Cox of Perth Atm- 
boy, former president and more recently 
chairman of the public relations cori- 
mittee of the state association; The»- 
dore S. Brown, former secretary and 
president, and his son, Vernon, and Past 
President Stanley Stults of Hightstown. 

sR 


Mrs. Thelma Fleming of Plainfiel(, 
president of the New Jersey Association 
of Insurance Women, headed a deleg:- 
tion of members of that group. Those 
present included Mrs. Cristine Nola», 
former president and organizer of tle 
association; Mrs. Ada Doyle, former 
president of the national insurance 
women’s organization; Bea Caldwe'l, 
Ada Wilkins and Mary Ogden, all ot 
Camden; Claire McCurrie, Esther Wo- 


(Continued on Page 29) 
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EXCERPT FROM BEST'S 1946 INSURANCE REPORTS 


A very notable improvement in the general position of the Firemen’s fleet, 
brought about by sound underwriting practice, efficient management, and 
a conservative investment policy, is evidenced by a comparative statement 
of the assets and liabilities as of the close of the years 1935 and 1945. 


Real Estate 
Mortgage Loans . 


U. S. Government bonds 


F. M. C. bonds 
Other bonds . 
Common stocks 
Preferred stocks . 


Cash 
Premium balances 
All others . 


Market value ulipamans 
TOTAL . 


Loss reserves . 
Unearned premiums . 
Perpetual deposits 
Miscellaneous 


TOTAL . 


Capital 

Net surplus 

Minority interest . 
Policyholders’ surplus 


TOTAL . 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco 6, Calif. 


SOUTHWESTERN DEPARTMENT 
912 Commerce Street 
Dallas 2, Texas 


ASSETS 


Dec. 31, 1945 


$4,633,561. 
4,414,956. 
30,518,172. 
450,000. 
7,922,392. 
15,801,849. 
16,781,645. 
5,911,186. 
7,635,854. 
1,734,017. 
580,445. 
$96,384,077. 








LIABILITIES Dec. 31, 1945 


$20,694,505. 
44,085,268. 
458,449. 
7,479,839. 
$72,718,061. 
9,397,690. 
14,266,518. 
1,808. 
23,666,016. 
$96,384,077. 











HOME OFFICE 
10 Park Place 
Newark 1, New Jersey 





Dec. 31, 1935 


$6,596,844. 
11,599,897. 
3,181,284. 
4,580,000. 
11,704,579. 
7,656,842. 
3,985,942. 
2,075,852. 
5,245,868. 
1,757,004. 
357,670. 





$58,741,782. 


Dec. 31, 1935 


$11,359,513. 
24,667,204. 
552,659. 
3,341,097. 
$39,920,473. 


9,397,690. 
9,386,520. 
37,099. 
18,821,309. 








$58,741,782. 


WESTERN DEPARTMENT 


120 So. LaSalle Street 





CANADIAN DEPARTMENTS 
465 Bay St., Toronto, Ontario 
535 Homer St., Vancouver, B. C. 


Chicago 3, Illinois 


FOREIGN DEPARTMENT 
111 John Street 
New York 7, New York 
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Pres. North Reports to 
Conn. Agents’ Meeting 


1946 MEETING IN NEW HAVEN 
Progress Reported Since Full-Time 
Secretary Took Office; Urges Plan- 
ning Now for Future Fia-ncing 
In his report of the administration, 
delivered at the annual meeting of the 
Connecticut Association of Insurance 
Agents held in the*‘Hotel Taft in New 
President David A. 


Haven yesterday, 


North pointed to the establishment of 
a permanent office and the employment 





DAVID A. NORTH 


of a full-time secretary as the outstand- 
ing achievement of the year. 

Although due credit was given to pre- 
vious administrations for drawing the 
original blueprints of the plan, and 
creating the desire for the establishment 
of the office, it fell to the present ad- 
ministration, Mr. North reported, to 
carry out the mandate of the last an- 
nual meeting to raise the necessary 
funds and employ the proper personnel 
for the office. 


Credit to Local Boards 


Credit was also given to the several 
local associations throughout the state 
for meeting the quotas which had been 
assigned to them tor this purpose. “How- 
ever,” Mr, North stated, “lest this be 
construed as purely a local board en- 
deavor, all members not affiliated with 
local boards were also invited to parti- 
cipate, and the result has been the 
creation of an official state association 
office supported by all the members, and 
designed to serve all the members.” 

Although the office was officially 
opened in Hartford as recently as Sep- 
tember 1, it has already proved of 
great value in handling much of the de- 
tail of current work. Mr. North stated. 

The fine relationship which the Con- 
necticut Association enjoys with the of- 
ficials of the Insurance Department at 
Hartford was also stressed by Mr. 
North, who pointed out that during this 
past year the two new rating laws, 
passed by the 1945 legislature, became 
effective. “In the administration of 
these laws,” Mr. North said, “the agents 
of Connecticut may be assured that their 
interests are on no plane tha» 
that of others in the industry in the 
capitol at Hartford.” 

Tribute was also paid to the excellent 
cooperation agents are enjoying from 
the qualification and licensing division 
of the Connecticut Insurance Depart- 
ment. 

Mr. North pointed out the general im- 
provement in the public relations activi- 
ties of the several local associations 


less a 


throughout the state, stimulated by the 
annual contests between boards which 


were recently instituted, and for which 
the John C. North Memorial Cup, 
named after the first president of the 
Association, is placed in competition. 
Activity in fire and accident prevention 
work, cooperation with Chambers of 
Commerce, civic clubs, community chests, 
and political groups, all have a bearing 
in the award of this trophy and have 
done much to stimulate better public 
relations on the part of local insurance 
men, he stated. 


Future Financing 


In closing his report, Mr. North 
pointed out the importance of planning 
now for a future revision of association 
financing, brought about by the new 
fiscal policy adopted by the National 
Association at its recent Denver con- 
vention, and the long range support ot 
the secretary’s office now being main- 
tained in Connecticut by voluntary sub- 
scription. 

In working out a formula to meet 
these needs Mr. North stated that ways 
must be established without imposing 
additional burdens on small agencies in 
the state, but to allocate more fairly 
the costs on the basis of ability to pay. 


Bar Assn. Program 
(Continued from Page 1) 


New York, president. 
Reports of general committees : 
Automobile Insurance Law, F. B. 
Saylor, chairman, Lincoln, Nebr. 
Aviation Insurance Law, W. Percy 
McDonald, chairman, Memphis, Tenn. 
Casualty Insurance Law, Glenn R. 
Dougherty, chairman, Milwaukee. 
Fidelity and Surety Insurance Law, 
Walter A. Mansfield, chairman, Detroit. 
Fire Insurance Law, John S. Foster, 
chairman, Newark, N. J. 
Health and Accident Insurance Law, 


F. Roland Allaben, chairman, Grand 
Rapids, Mich. 

Insurance Status, Elmer Warren Saw- 
yer, chairman, New York. 

Insurance Law Practice and Proce- 
dure, Forrest A. Betts, chairman, Los 
Angeles. 

Life Insurance Law, Harry T. Poore, 
chairman, Knoxville, Tenn. 

Marine and Inland Marine Insurance 
Law, George E. Beechwood, chairman, 
Philadelphia. 

Regulation 
Cecil C. Fraizer, 
Nebr. 

Veterans’ Affairs, Harry W. Colmery, 
chairman, Topeka, Kans. 

Workmen’s Compensation and Em- 
ployers’ Liability Insurance Law, Clar- 
ence W. Heyl, chairman, Peoria, III. 

(Those committee reports not reached 
at the time of adjournment will be in 
order at the Wednesday afternoon ses- 
sion.) 

“Relationship between the Life Insur- 
ance Underwriter and the Practicing 
Lawver,” by George E. Lackey, Detroit, 
co-chairman national conference of law- 
yers and life underwriters. 


October 29, 9:30 a.m.—Convention Hall 
Round Table I—Room No. 15 

Automobile Insurance Law, F. B. Baylor, 
chairman, presiding, 

Liability under Maintenance and Use Clause 
Including Loading and Unloading, Allen Mey- 
ers, Topeka, Kan. 

Legal Questions 
sponsibilitty Statutes, 
City. 

Recent Automobile Decisions and _ Present 
Jury Trends, Allen Whitfield, Des Moines, 

Round Table II—Room No. 16 

Fire Insurance Law, John S. Foster, chair- 
man, presiding. 

Primary Liability as between Overlapping 
Coverages, Edward I. Taylor, Hartford. 

Loss and Legal Situations Inherent in the 
1943 New York Standard Fire Policy, George 
D. Vail, Jr.,. New York. 

Round Table I1I—Room No. 

Health and Accident Insurance Law, F. Ro- 
land Allaben, chairman, presiding. 

Permanent Disability as Proper Subject of 
Declaratory Judgment Action, Martin J. Dinkel- 
spiel, San Francisco. 

Legal Aspects of Insurance Department Su- 


of Insurance Companies, 
chairman, Lincoln, 


Financial Re- 
Jersey 


Presented by 
Mark Townsend, 
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FIRE AND ALLIED LINES 


go John Street - New York 


James Y: Milne, President 





pervision with Regard to Accident and Health 
Insurance from the Viewpoint of Supervision 
and Jurisdiction as Affected by the SKFUA 
Decision, Victor S. Cohen, Chief of Policy 
Bureau, Insurance Department of New York. 

Voluntary Pre-payment Medical Care Plans 
vs, _ Compulsory Health Insurance and fed. 
eralized Medicine, T. V. McDavitt, Chicago, 
counsel for American Medical Association. lJ] 
members of the A.B.A. interested in Federalizeq 
medicine and insurance are invited to attend 
this meeting. 


Round Table IV—Room No. 12 

Workmen’s Compensation and Employers’ 
Liability Insurance Law, Clarence W. Heyl 
chairman, presiding. ni 

Pulmonary Tuberculosis as an Occupational 
Disease or Accidental Injury, George H. Det- 
weiler, Philadelphia. 

The right of a compensation carrier to cub. 
rogation against third party for injuries to 
employer as the result of tort, Joseph W. Pop. 
per, Macon, Ga. 

Jurisdiction—Workmen’s Compensation Acts 
—Longshoremen and Harbor Workers’ Act 
Jones Act, Robert E. Coughlan, Baltimore. 

Violation of Rules as a Defense in Work. 
men’s Compensation Cases, Emerson Baetz, Al- 


ton, * 
Round Table V—Room No. 2 

Fidelity and Surety Insurance Law, Walter 
A Mansfield, chairman, presiding. 

_ Termination of Liability Under Public Om. 
cial, Bonds, Theodore L. Sedgwick, Detroit. 
Government Contracts—The Ousting of Ju- 
dicial Control by Contracting Agencies, Alex: 
ander M. Heron, Washington, D. C. 


Round Table VI—Room No. 3 
Veterans’ Affairs, Harry W. Colmery, chair. 
man, presiding. 
Insurance Problems at the Front, Leonard M. 
Gardner, Washington, i AG 
Subject to be announced, H. W. Breining, 
Assistant Administrator for Insurance, Veterans 
Administration, Washington, D, C. 
2:00 »p.m—Convention Hall 
Round Table VJI—Room No. 15 
_ Marine and Inland Marine Insurance Law, 
George FE. Beechwood, chairman, presiding. 
Post-War Planning in Marine Insurance. 
speaker to be announced. 
Some Recent Aspects of Inland Marine In- 
surance, sneaker to he announced. 


Round Table VIII—Room No. 1 
Aviation Insurance Law, W. Percy McGon- 
a chairman, presiding, 
reparation and Trial of an Aviati “ase 
ee Haven, New York. sien taaSaiengn 
eview of Recent Aviation Decisi 2 
Bisa Hew Tork. ecisions, Robert 
ee. Scene, S, . Tipton, — general 
re al Transport Association, Washing. 
_ Round Table IX—Room No. 16 
Casualty Insurance Law, Glenn R. Dougherty 
chairman, presiding. ; 
_ Liability. of Rescue Volunteers, 
Cooper, Detroit. Discussion; 
Houtz, Indianapolis, Indiana, 
Legal Aspects of Coverage Under Compre- 
hensive Public Liability Policies, William L. 
Shumate, New York. ‘Discussion: Walter Sto- 
ver, Watertown, S. D. 
Subrogation in Casualty Insurance Law, Her- 
a L. a ae (This paper will not 
e presented but wi e prin i i 
PROCEEDINGS) printed in the Section 
_ Effect of the Soldiers’ and Sailors’ Civil Re- 
lief Act Upon Statutes of Limitation, H. Beale 
Rollins, Baltimore, Maryland. 
Round Table X—Room No. 3 
Insurance Law Practice and Procedure, For- 
rest A, Betts, chairman; presiding. ; 
Revelation of Insurance to Twelve Good and 
True, Kenneth B. Hawkins, Chicago. 
Constitutional and Procedural Problems Pre- 
sented by Proposals in Congress on Tort Lia- 
bility in Air Transportation, by Stanley C. Mor- 


ris, Charleston, W. Va. 


_Round Table XI—Room No. 12 

Life Insurance Law, Harry T. Poore, chair- 
man, presiding. 

pplication. of Creditors’ Exemption Statute 
Where Beneficiaries Predecease Insured, Albert 
Hirst, New York. 

Problems Involving Rights of Minors or In- 
fants Under Life Insurance Contracts, J. M. 
Peebles, Nashville, Tenn, 

Right to Life Insurance Policy Proceds in 
Community Property State Where Wife Bene- 
ficiary Predeceases Insured Husband, Ralph W. 
Malone, Dallas, Texas, 


Round Table XII—Room No. 2 

Regulation of Insurance Companies, Cecil C. 
Fraizer, chairman presiding. 
_ Report of Elmer Warren Sawyer, chairman, 
insurance status committee. . 

Regulation of Insurance and Public Law 15 
by Manual Gorman, special assistant to the 
Attorney General of the United States. 

Why Regulate Insurance Rates, Franklin J. 
Marryott, Boston. 

7:30 p.m.—Convention Hall 


Hotel Claridge—Annual Dinner 

Guests of Honor: Lawrence B. Carey, Com- 
missioner of Insurance of New Jersey. 

Carl B. Rix, Milwaukee. 

Wendell Berge, United States Assistant At- 
torney General, Washington, D. C. 
‘ Remarks—Insurance and the Anti-Trust 
4aws., 


Wednesday, Oct. 30, 2:00 p.m.—Room 20 


Convention Hall—General Session 
V. J. Skutt. charman, presiding. 
“Aviation—Present and Future,” by William 

A. Patterson, Chicago, president, United -\1! 
lines. 

“Insurance Jurisdiction and Supervision in 
Our Time,” by Maynard Garrison, Insurance 
Commissioner of California. 

“Relations between Insurance Company nd 
Practicing Lawyer,” by Edward C. Stone, Bos: 


George J. 
Marie’ Coate 


ton, United States general manager and genera 
counsel, Employers Group. 
Election of officers. 
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State Not Liable for 
Fire Set by Inmate 


ESCAPED FROM INSTITUTION 





Court of Appeals Holds State Has Duty 
Only to Take Reasonable Precau- 
tions Against Damage 





The New York Court of Appeals has 
held by a five to two decision that the 
Excelsior Insurance Co. of New York, 
vei & London & Globe and An- 
thony L. Wathley, property owner, are 
not ‘entitled to dam: iges from the state, 
on account of a fire set to a barn by 
Francis Flood, an_ eighteen-year-old 
moron, who ran away, or, as it is tech- 
nically termed “eloped” from the Was- 
saic State School in Amenia, N. Y. 

The prevailing opinion was written by 


Associate Judge Fuld, who was _ sup- 
ported by Chief Judge Loughran and 
Associate Judges Desmond, Townley 


and Hinkley, while the dissenting opin- 
ion was written by Associate Judge 
Conway, former Superintendent of In- 
surance, which latter opinion was con- 
curred in by Associate Judge Thacher. 

Nathan ‘L. Goldstein, Attorney-Gen- 
eral (Orrin G. Judd, Wendell P. Brown, 
Edward L. Ryan and John R. Davison 
of counsel), for appellant. John E. 
Mack for respondents. 


Majority Opinion 


In his opinion Judge Fuld said in 
part: 

“On the night of February 19, 1936, 
Francis Flood ran away from the Was- 
saic State school in Amenia, N. Y., a 
public institution for the care and treat- 


ment of mental defectives, where he 
had been for about four months. Com- 
ing to a lumber yard in nearby Dover 


Plains, he entered an unlocked barn 
owned by Anthony Wathley, one of the 
clamants in this case. Since it was 
sub-zero weather and he was. thinly 
clad, he kindled a fire in a bucket, using 
matches and cellophane which he had 
taken with him and pieces of straw 
wich he found lying loose atop some 
bales of hay. When he felt sufficiently 
warmed, he resumed his flight—first 
turning the bucket upside down in the 
belief that that was the way to put ‘out 
the flame. 

“Unfortunately, however, 
blazed and spread, causing 
damage for which Wathley and his co- 
claiimants—two insurance companies 
which became subrogated to his rights 
to the extent of payments, made to him 
under policies insuring the property 
against loss by fire—commenced this ac- 
tion upon consolidated claims for re- 
covery against the state on the ground 
of negligence. 

“Flood had previously eloped many 
times from the Rome State School— 
where he had spent about nine years 
prior to entering Wassaic in October, 
1935—and once before from Wassaic in 
November, 1935, some three months 
prior to> the fire. Eighteen years of 
age, he was a high-grade moron with 
an 1.Q. of 66—only slightly below the 
dividing line—and a mental age of a 
boy of ten and a half years. Nothing in 
either his history or his record fur- 
nished the slightest basis for a_ belief 
that it was dangerous for him to have 
iatches or that he might start a fire. 


the fire 
property 


Claim Dismissed in Lower Court 


“The Court of Claims dismissed the 
clims after trial, holding that the state 
could not reasonably have anticipated 
the fire damage on the basis of Flood’s 


poor record; that his elopement was 
neither the result of negligence nor, at 
any rate, the proximate or responsible 
cause of the fire; and that his super- 


vision and treatment by the Wassaic 
authorities were proper and reasonable 
der the circumstances. The Appel- 
late Division reversed and found that 
the state was guilty of actionable negli- 
gence, 

“The Court’ of Claims correctly de- 
cided in favor of the state. Since dis- 


missal of the claim is required as a 
matter of law, there is no need to con- 
sider the question of the weight of the 
evidence. 

“Toward the inmate Flood, 
had a ‘quasi-parental power’-—bound, Sir 


the state 


Frederick Pollock has observed, to use 
more diligence in informing itself what 
treatment was proper for him than a 
parent would be bound to use. (Pol- 
lock, Law of Torts, pp. 150-151). So 
far as third persons were concerned, 
though, the state stood in loco parentis 
(CE. Restatement of Torts, §§ 316-317), 
the state owed the community, the out- 
side world, no greater duty than could 
parents under similar circumstances. In 
the absence of reason indicating a need 
to isolate him, neither parent nor state 
is under the necessity of locking him up 
or keeping him under constant surveil- 
lance (Calabria v. State, 289 N. Y. 
613). 

“No hazard being apparent, Flood’s 
act cannot render the state responsible 
for the resulting damage. As Chief 
Judge Cardozo phrased it in Palsgraf 
v. Long Island R. R. Co. (248 N. Y., 339, 
at p. 344) “The risk reasonably to be 
perceived defines the duty to be 
obeyed,” and that test has, in principle, 
been consistently applied by the courts 
in determining whether to impose lia- 
bility upon the state where injury be- 
falls the patient sie elopes from public 
institutions (Cf. Calabria yv. State, su- 
pra; Martindale v. State, 269 N. Y., 554; 
Shattuck v. State, 166 Misc., 271, affd., 
254 App. Div. 926), or a third person 
who is assaulted by an escaped inmate 
of a mental hospital (Weiks v. State, 
267 App. Div. 233; Jones v. State 267 
App. Div. 254), or where property is 
damaged by such an inmate. (Benson 
v. State, 52 N. ¥., S. 2nd. 239). 

“A balance must be struck between 
contending interests—(1) the state’s 
duty to treat and care for its mente 
defective wards, with an eye toward re- 
turning them to society more useful 
citizens; and (2) the state’s concern 
that the inmates of its institutions cause 
no injury or damage to the property of 
those in the vicinity. That balance may 
be hard to achieve. We keep within 
settled legal principles, however, if the 
state is held only to a duty of taking 
precautions against those risks ‘reason- 
ably to be perceived’ (Palsgraf v. Long 
Island R. R. Co., supra, 344) and if 
the community assumes the risk of ac- 
cidental loss or damage to property by 


an inmate of an open institution such 
as Wassaic.” 
Conway Dissents 
Associate Judge Conway in his dis- 


senting opinion said in part: 

“The question presented for our con- 
sideration is the extent of the duty of 
the state to the owners and tenants of 
dwellings and outlying buildings adjoin- 
ing property taken by the state for the 
purpose of housing mental defectives 
from surrounding counties and New 
York City. On the facts here we think 
there is no question as to the negli- 

f the state: the rules of the 


gence of 
Mental Hygiene Department then in 


effect at this school show that elopers 
were to be kept ‘under close and con- 
stant observation, and the practice of 
the school was to provide constant at- 
tendance upon patients when they were 
outside the school buildings and to lock 
the doors at night when they were in- 
side. When the state itself took these 
precautions it may not at the same time 
deny the necessity for them. Mental 
Hygiene Law, section 2, subdivision 5 
makes the welfare of the community as 
well as the welfare of the mental de- 
fective reason for ‘supervision control or 
care.’ 

“There ‘is no question here but that 
Flood was an eloper. He had _ eloped 
from Rome State School and police offi- 
cials found him wandering in the city of 
Poughkeepsie. From there he was taken 
to Wassaic State School and later, on 
November 1, 1935, formally transferred 
from the custody of the Rome State 
School to that of Wassaic State School. 
The case record from Rome State 
School, which was sent to the officials 
at Wassaic, revealed that Flood ‘had 
to be kept in a lock-up ward’ be- 
cause of ‘his. proclivity of running 
away. The case record showed that 
he had eloped ‘at least four times’ from 
the Rome State School. When he 
reached Wassaic, since he was suffering 
from a communicable disease, he was 
placed in the ward of the hospital. On 
November 6, 1935, he escaped from that 
hospital ward through an open window, 
but was later returned to” the hospital. 
The nurse who left him without super- 
vision on February 19, 1936, went on 
duty in the hospital ward on November 
23, 1935. No notice was ever given her 
that Flood was an eloper, nor that he 
had run away from Wassaic on No 
vember 6. She was alone in the ward 
with about forty patients. Under in- 
structions from one of the doctors she 
took ten or twelve of the _ patients, 
Flood among them, to the basement for 
a smoke at about seven o’clock in the 
evening. After she lighted their ciga- 
rettes (since they were not permitted to 
have matches) she left them unattended 
for about ten minutes. During those 
ten minutes, so little supervision was 
there in the institution that Flood had 
the time and the opportunity to go up- 
stairs to a bathroom where he had hid- 
den some clothing three days before and 
to come down again and dress. 

“Clearly there was negligence in su- 
pervision. One extra nurse in a hos- 
pital ward would have prevented the 
destruction of very considerable prop- 
erty. Patients in hospital wards in all 
hospitals, whether institutional or not, 
are always supervised. Particularly is 
that the case where the patients are 
suffering from communicable diseases. 
The alternative is not iron bars or 
armed guards. We do not think that in 
order to avoid engaging an extra nurse, 
or even several, or a proper number of 
employes, so that there may be proper 
supervision, that those who administer 
the Department of Mental Hygiene and 
the appropriate boards of visitors would 
place all these mental defectives, 
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whether in hospital wards or not, under 
lock and key as prisoners. Yet that is 
what the state urges is the necessary 
result if it must pay his fire loss to the 
individual claimant, whose was so 
great that it exceeded his insurance 
coverage. 

“Tf there be negligence in supervision, 
then the only question is whether the 
conduct of the boy Flood should have 
been anticipated. As to that, we need 
do no more than quote the testimony 
of the clinical director of the school, 
who said that it is ‘impossible to state’ 
what these patients will do in the future 
whatever their past records. In addi- 
tion, the claimant’s' expert witness tes- 
tified that in his opinion Flood’s judg- 
ment was so defective that danger from 
any fire which he set anywhere could 
reasonably be anticipated and that it 
was not safe for Flood to be at large.” 


DIEMAND VISITOR ON COAST 


loss 








North America Head Calls Fire Losses 
This Year Worst in 30-Odd Years; 

Pleased Over P. C. Business Increase 

John A. Diemand, president, Insurance 
Co. of North America, who is on a field 
trip in the far west and mid-west states, 
met with State Insurance Commissioner 
Seth B. Thompson of Oregon while in 
Portland and was honor guest at a din- 
ner there, attended by Portland agencies 
representing his company. 

Mr. Diemand, gratified over business 
increases on the Pacific Coast which are 
a reflection of growth of population and 


industry, told his audience that the 
North America’s business was about 
34% greater this year than the same 
period a year ago. However, fire losses 
this year throughout the country have 
been the heaviest in 30-odd years, he 
said. As a result, the fire insurance 


companies were intensifying their pre- 
vention campaign. 

Mr. Diemand thought that a portion 
of the heavy fire loss could be traced 


to the fact that fire fighting equipment 
has deteriorated and it has been difficult 
to replace. New hazards in industry and 
the fact that industry has been so busy 
that it has little time for prevention 
measures was also noted by Diemand 
as factors in the total loss. 
MAIL IN AIR WRECK RECEIVED 
Secretary Harry B. Standen of the 
local brokerage and service departments 
of the North British Group at the New 
York home office recently received a 
muddy, barely decipherable air mail en- 
velope, to which was clipped a small 
slip signed by Albert Goldman, New 
York postmaster, stating that the letter 
had been recovered from a mail-carrying 
plane which had been in an accident. 
The letter was mailed to Mr. Standen 
by the Pacific coast department of the 
Underwriters Salvage Company and was 
postmarked “San Francisco, October 7.” 


VALINE NAMED STATE AGENT 


T. A. Valine, Jr. has been named state 
agent in Minnesota for the Connecticut 
Fire. He was formerly special agent for 
the Minneapolis inland marine depa:t- 
ment of the company. 
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Harrington and Parkinson in 
Spotlight at General Brokers’ Dinner 


Massachusetts Commissioner Guest Speaker at Astor Affair 
Before 800; Conway Presents Medal to Equitable Society 
Leader; Schwartz Cites 21-Year Progress of Association 


General Bro- 


to be an 


the 
grown 
New 
twenty-first 
Wednesday 


ballroom of 


Annual dinners of 


kers’ Association have 


Greater York’s in- 
circles and the 


held 


grand 


institution in 
surance an- 
eve- 
Hotel 
to expectations. Nearly 
a quality 


eathering, 
the 


lived 


nual 
ning in 
Astor, 
800 were 
program which 
Charles F. J. Harring 
Commissioner, 


NAIC 


up 


on hand to enjoy 
the 


Massachusetts 


included address by 


rton, 


Insurance who is chair- 


man of the committee on Federal 


legislation; the presidential report of 
S. Nicoll Schwartz, who is in his sec- 
ond term as head of General Brokers, 


association's 
Parkinson, 


presentation of the 
Thomas I. 


and the 
vold medal to 


president of Equitable Life Assurance 
Society of New York. 

\ssociate Judge Albert Conway of 
New York Court of Appeals, who was 
formerly Superintendent of Insurance 
of New York, was toastmaster at the 
affair, a capacity he has ably filled at 
previous annual dinners. It was Judge 
Conway's honor to introduce President 
Parkinson and to present the gold 
medal to him on behalf of the General 


Association in recognition of 
his meritorious service to the insurance 
industry.” It was the eleventh annual 
award and Mr. Parkinson’s predecessors 
include a distinguished group of insur- 
ance men. He responded appreciatively 
to Judge Conway’s complimentary refer- 
ences to his career in life insurance. 
Nationwide he is one of the leading life 
insurance executives; past president of 
the Chamber of Commerce of the State 
fF New York; a noted lawyer and edu- 
cator who is active as a director in 
several large corporations including Co- 
lumbia University, University of Penn- 
sylvania and the Rockefeller Foundation. 


Brokers’ 


Greenbaum Gives Welcome 


Nathan Greenbaum, executive com- 
mittee chairman of the association, 
sounded a note of friendly welcome as 
in past years, and made his usual ex- 
cellent impression. Mr. Greenbaum in- 
troduced Judge Conway and other dis- 
tinguished men on the dais including 
Frank A. Christensen, America Fore 


Group’ s president, who was the recipient 
of the 1945 gold medal; J. Victor Herd, 
president, National Automobile Under- 
writers Association; J. Dewey Dorsett, 
general manager, Association of Casu- 
alty & Surety Executives; William Les- 
lie, general manager, National Bureau 
of Casualty & Surety Underwriters; 
Henry D. Sayer, general manager, Com- 
pensation Insurance Rating Board; 
Deputy Motor Vehicle Commissioner 
Victor F. Veness who is in charge of 
administration of New York State’s 
financial responsibility law; also Insur- 
ance Department officials—Deputies A. 
I. Bohlinger, W. F. Martineau, Carl 
Tvpermass and Shelby C. Davis; C. A. 
Wheeler and Joseph Lawler, chief ex- 





S. NICOLL SCHWARTZ 


aminers of the Department. The Gen- 


eral Brokers were also glad to wel- 
come Lester D. Egbert, president of 
Insurance Brokers’ Association. 


Former Superintendents of Insurance 


invited included Louis Pink and Col. 
Francis R. Stoddard and Jesse S. 
Phillips. 

Nicoll Schwartz in Good Form 


Upon opening his address, President 
Schwartz was glad to report that “we 
have now reached the stage where the 
State Insurance Department as well as 
company bureaus invite the representa- 
tives of brokers’ organizations into con- 
ference to discuss with them, and to 
hear their views, on matters in which 
we have a common interest.” Likewise, 
he called attention to the usefulness 
over the past six years of the Brokers 
Associations Joint Council, founded by 
five organizations with parallel inter- 
ests. Said Mr. Schwartz: “This has 
provided a central medium through 
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which our views may be expressed effec- 
tively. At the same time it has made 
it possible for the Insurance Depart- 
ment, rating organizations, company 
executives and ee to deal with 
a representative group... 

Mr. Schwartz also put on the record 
that General Brokers’ Association, as 
non- -members of the All-Industry com- 


mittee, “reserves the right to enter ob- 
jections to any portion of the bills 
which may be presented to the 1947 


legislature—if we do not consider those 
bills to be in the best interests of the 
brokers and the insuring public whom 
we represent in this state.” 

Reciting the progress of the General 
Brokers’ Association in its busy career 
of twenty-one vears, Mr. Schwartz gave 
an impressive list of activities in which 
the organization has played a construc- 
tive role. Among them, he was happy 
to say that his plea of a year ago for 
minimum commissions for brokers had 
been heeded. Much progress, he de- 
clared, has already been made in that 
direction. The final result must await 
the development of legislation arising 
out of the requirements of Public Law 
15. , 

In closing, Mr. Schwartz said: “We 
feel that we have made a worthwhile 
contribution to the progress of insur- 
ance in general, that we have rendered 
valuable service to the insuring public, 
and that we have helped brokers by es- 
tablishing a friendly and cooperative re- 
lationship with all the other branches 
of insurance.” 


New Jersey Agents 
24) 


the large number of financed sale car 
contracts written for that period. 


(Continued from Page 


Careers of Officers 


elected President Conklin is 
a member of a well known insurance 
family. His father, now retired, was 
vice president of the Northern of New 
York and later United States manager 
of the Pearl Assurance. His brother, 
Charles H. Conklin, is now executive 
vice president of the Northern of New 
York. These three members of the fam- 
ily, together with their wives, attended 
the convention last week, as did also 
John C. Conklin, Jr., formerly a naval 
flying officer, who is associated with 
his father in the agency at Hacken- 
sack and making a specialty of aviation 
insurance. Mrs. Conklin, Jr., likewise 
was present. 

John C. Conklin started in the insur- 
ance business with R. A. Corroon & Co., 
New York, and in 1921 he established 
his own agency at Hackensack, N. J. 
The John C. Conklin Agency, one of the 
largest insurance agencies in the state, 
celebrated its twenty-fifth anniversary 
this year. 

Mr. Conklin was born in Hackensack, 
August 25, 1898. He was graduated from 
Lawrenceville School, Lawrenceville, N. 
J., in the class of 1918. In his senior 
year there he was vice president of the 
school and won his letters on the varsity 
baseball and basketball teams. He en- 
tered Yale in the class of 1922, but left 
college in his sophomore year to marry 
Harriet Swift of New Haven. 
Conklins have four 
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YOUR INQUIRIES SOLICITED 








John C., Jr.; Jane Fowler, wife oi 
Arthur Fowler; Harriet Joanne Conk- 
lin and Barbara Hope Conklin. 

Mr. Conklin has been an_ active 
worker in the New Jersey association 
for a number of years. He served on 
the executive committee and as_ chair- 
man of the workmen’s compensation 
committee. 


Alfred C. Sinn 


Mr. Sinn, newly elected chairman of 
the executive committee, has long been 
known for his genial personality and 
his keen interest in New Jersey Asso- 
ciation affairs. Born in Passaic on Jan- 
uary 28, 1902, he was graduated from 
public and private schools and entered 


insurance as an_ office boy with the 
Hamilton Insurance Co. in New York 
twenty-nine years ago. After serving 


that company two years he transferred 
to the Great American as an examiner 
at the home office in New York. In 
1923 he joined the Union of Canton in 
New York and shortly thereafter be- 
came a fieldman in New England, with 


headquarters first at Hartford and 
afterwards in Boston. 
In 1927. Mr. Sinn went with the 


agency in Clifton which had been es- 
tablished by his brother in 1922 and 
which will celebrate its twenty-fifth an- 
niversary next year. His brother re- 
tired not long afterwards and Alfred C. 
has been the head ever since. He mar- 
ried the former Miss Mildred B. Wil- 
son of Brooklyn. 

Mr. Sinn is serving also as a djrector 
of the First National Bank of Clifton 
and is treasurer and director of the 
East Clifton Savings & Loan Associa- 
tion. He is vice president of the North 
Jersey Country Club and a past presi- 
dent and one of the organizers of the 
Passaic County Association of Insur- 
ance Agents. He is a member of the 
advisory council of the Excelsior [n- 
surance Co. of Syracuse, N. Y.; also a 
past member of the Connecticut Field 
Club and New England Fire Insurance 
Exchange. 


Charles J. Unger 


Unger has just completed his 
second term as secretary-treasurer Ol 
the state association. He was elected 
in 1944 to succeed Theodore S. Brown 
of Perth Amboy. Mr. Unger is secre- 
tary-treasurer of the Nelson Gerteral 
Agency of Jersey City, associated with 
Harvey B. Nelson, Jr., son of Harvey 
B. Nelson, past president of the New 
Jersey Association. He has been in in- 


Mr. 


surance over twenty years, having 
started with the Automobile of Hart- 
ford in New York City. After four 


years there he joined Zweig, Smith & 
Co. and was with that agency five yeirs. 
Next he served four years with Nelson 
& Ward Co. agency in Jersey City and 
eleven years ago went with the Nelson 
General Agency when it was organized. 
He is married and father of a boy and 
girl, 
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_ Bank-Agent Auto Plan 


IT IS IS TAKING HOLD 





Telis Agents, However, That They Must 


Be More Active in Soliciting Cus- 
tomers for Themselves and Banks 





Walter Meiss, assistant United States 


' manager of the London Assurance and 


one of the pioneers more than a decade 
ago in the movement to get a larger 


' share of auto insurance and auto financ- 


ing for local agents and local banks, 


‘brought the agents up to date on the 
| whole general movement when he spoke 


before the sales forum on Friday morn- 
ing, October 18. He declared there is 
no fundamental weakness in the bank 
and agent auto plan; but slowness in 
acquiring full success is due simply to 
the fact that cars are not being manu- 
factured and distributed to the public 
in the large numbers expected in this 
post-war year. 

The fact that banks are making some 
loans proves, said Mr. Meiss, that the 
plan has real merit, that it is sound, 
practical and full of promise, as evi- 
denced by many imitations such as the 
bank and dealer plan, and the dealer 
and agent plan being advocated by op- 
ponents of the bank and agent plan. 

There are 6,000 banks prepared to 
handle the volume of auto business 
anticipated, said Mr. Meiss, though not 
all these banks will follow the bank 
and agent auto plan. In order for agents 
to step in when car business develops 
they should now and all the time work 
to get prospective car purchasers pre- 
pared to place their insurance and fi- 
nancing locally. Otherwise the dealer 
will certainly get this business, with or 
without applying economic pressure on 
car buyers. 

Mr. Meiss cautioned the agents not 
to antagonize dealers but to develop the 
idea of the local dealer, the local banker 
and the local insurance agent working 
together to build the financial strength 
of the community rather than letting 
business go to non-resident financial 
and insurance institutions. 


Play Down Cost Advantages 


Do not play up the cost advantages 
of the bank and agent auto plan too 
strenuously, Mr. Meiss cautioned. The 
finance companies may cut under the 
agents’ plan and even if there is a 
saving of $10 to $15 that does not 
count much with persons willing to pay 
present high prices for cars. Stress, 
rather, the improved service which auto 
purchaser secures by financing and in- 
suring locally. 

Also agents should go easy on telling 
banks how to set up details of a con- 
sumer loan department, Mr. Meiss con- 
tinued. Many local boards have made 
that mistake, he said. Bank attorneys 
will advise banks and they can also 
get all the help needed from the con- 
sumer loan division of the American 
sJankers Association. 

Some banks issue letters of credit so 
car buyers are armed ahead of time with 
spot cash when closing with dealers. 
Tt s tends to meet the objection that 
the dealer has the edge because he gets 
to the buyer first. 

Mr. Meiss stressed the point that a 
main objection of banks to the auto 
plan is lack of agent solicitation. There 
's “absolute necessity for constant and 
persistent publicity by the agent, point- 
Ing out the advantages of insuring with 
hin if this plan is to produce any 
tangible results,” he declared. He told 
how some local boards and banks use 
newspaper ads explaining the plan and 
givi ing the names of cooperating agents 
and banks. 

“Banks are ready to go on consumer 
financing,” Mr. Meiss stated, “and will 
turn to auto dealers if you, ‘their part- 





WALTER MEISS 


ners in the bank and agent auto plan, 
fail them in your responsibility as solici- 
tors. Your end of the bargain is to 
produce the customers, then write and 
service the insurance.” 

An objection to the plan is the charge 
that banks cannot handle dealers’ floor 
plan loans and therefore won’t get such 
accounts. .Mr. Meiss said that floor 
planning is not necessary if a bank 
confines itself to direct consumer loans. 
However, if a bank must make floor plan 
loans there are no barriers. Financing 
inventory is an old story in the banking 
field. May banks are capable of making 
capital loans, Mr. Meiss said, and if 
a loan which measures up to basic re- 
quirements happens to be too large for 
a local bank, a big city bank will gladly 
assist. 

In conclusion Mr. Meiss also pointed 
out the possibilities for agents to ex- 
tend this plan to the financing and in- 
suring of airplane sales. He urged the 
agents to prepare themselves for such 
business as may originate in their towns. 





Convention Notes 
(Continued from Page 24) 


dene, Ann Richie, Esther Halpen, Myra 
Knight, Marion Cramer. 
* * * 


Fred L. Bross of the Yorkshire re- 
ceived an ovation at the banquet for 
kis singing of several popular ballads. 

* © & 

A telegram was read from Roger F. 
Murray, oldest living past president of 
the state association, who was unable 
to attend. 

* ££ 2 

The Wilson Cup was awarded to the 
Mercer County Association for its out- 
standing progress during the last year, 
including membership and other activi- 
ties. Fred A, Hoadley of Trenton, im- 
mediate past president of the county 
association, received the cup. 

ae, 

Retiring President Charles H. Frank- 
enbach was presented with an order on 
a silversmith by the convention as a 
token of appreciation of his fine services 
for many years. Herbert L. Brooks pre- 
sented to Mrs. Frankenbach a large 
bouquet of American Beauty roses and 
expressed the gratitude of the associa- 
tion for her loving and loyal assistance 
to her husband in his work for the 
organization. 

* x 

John C. Conklin, in accepting the post 
as president, asked for better coopera- 
tion between companies and producers 
and pledged his best efforts to the ad- 
vancement of agency standards in New 
Jersey. 





Broad Form Liability Cover Answer 
To Demand for Improved Protection 


Numerous advantages of the broad 
form, or comprehensive, liability insur- 
ance policy were cited by Edward Uhler, 
superintendent at Philadelphia of cas- 
ualty insurance for the Fidelity & Cas- 
ualty, when addressing the sales forum 
at Atlantic City on Friday morning. He 
declared that those agents who have not 
yet realized the important place the 
broad form has in the casualty business 
should review their present liability 
business with an aim of converting lim- 
ited forms to broad forms and _ solicit 
new broad form accounts with the aid 
of survey plans provided by their cas- 
ualty companies. 

“After more than five years’ existence 
we have as evidence of its worth general 
acceptance of the broad form by the 
liability buying public,” said Mr. Uhler. 
“Rightfully it has and will continue to 
revolutionize the writing of public lia- 
bility insurance. To the insurance pro- 
ducer it is the greatest sales aid in the 
history of the liability insurance busi- 
ness. It has already and will continue 
to result in an over-all increase in the 
total volume of public liability premium. 
This increase, however, is going to those 
producers who appreciate the value of 
broad form and who, in turn, acquaint 
their present assureds and _ prospects 
with its benefits. 


Two-Point Program for Agents 

“We put first the review of present 
files because it is essential to protect 
what you now have,” Mr. Uhler said. 
“This, from a defensive standpoint, is 
not only desirable but essential if the 
sales aid is to be used to advantage 
rather than have it prove a boomerang. 
If you don’t it is likely that at the ex- 
piration dates of individual limited poli- 
cies you will discover that some other 
producer has acquainted your assured 
with the advantages of broad form and 
that your renewal is not desired. “It 
is very easy to lose such limited form 
policies because you do not have the 
opportunity to defend yourself. On ac- 
count of the simplicity by which the 
broad form picks up coverage of limited 
form policies it is not until many 
months, and some time years in the case 
of term insurance, that you discover the 
loss, and by that time it is of course 
too late. 

“As to the second point of the sug- 
gested planned program, I would like 
to stress that part pertaining to the use 
of the regular printed survey form. It 
goes without saying that solicitation of 
new accounts is essential and the use of 
the survey has definitely proved its 
worth as a developer of additional busi- 
ness. A lot of thought and study went 
into the preparation of the form and 
always uppermost in the minds of its 
authors was its possibilities as a sales 
medium. It, of course, serves a_ prac- 
tical underwriting function in that it 
does develop all of the known exppsures, 
thus making possible the inclusion of all 
known hazards, the basic underwriting 
requirement of broad form insurance. 

“There are, however, certain optional 
coverages, that is coverages that may 
be included or excluded, and the survey 
form provides an excellent opportunity 
for a producer to bring to the attention 
of his client the desirability of rounding 
out complete protection by the inclusion 
of these optional coverages, thus pro- 
ducing additional premium income. 


Optional Coverages 

“The optional coverages available with 
the broad form are three: property dam- 
age, contractual liability, products lia- 
bility. 

“Never, never submit a broad form 
proposition without including property 
damage protection. This was brought 





home very forcibly to me in the early 
days of broad form when one of the 
better agents of my company accepted 
wholeheartedly the benefits of coimpre- 
hensive cover. In selling the broad form 
he made the statement that ‘this is a 
new form of liability insurance, a com- 
prehensive policy that will cover your 
legal liability for any accidents that 
might occur.’ There was no intention to 
deceive, but what he had in mind was 
any bodily injury accident would be 
covered. 

“As you would expect, an accident in- 
volving property damage occurred and 
the facts in the case were sufficient to 
justify the policyholder to expect and 
to receive protection. 

“In connection with property damage 
liability insurance a great misunder- 
standing exists, not only as to the need 
of it but also as to the need of ade- 
quate limits,” Mr. Uhler stated. ‘For 
the most part, when we think of P.D. 
claims we are inclined to. think of the 
torn suit, broken eyeglasses, or perhaps 
paint or some other foreign substance 
spilling on a dress. If this type of claim 
constituted the real property damage 
exposure we would have little justifica- 
tion for impressing its need on the pub- 
lic. 

Contractual Liability 


“As to contractual liability, the second 
of the optional coverages, probably all 
agents are well aware of the difference 
between legal liability usually covered 
and contractual liability, but I am satis- 
fied that few insurance buyers are aware 
of the difference and the survey affords 
an excellent opportunity of showing the 
need for protection where such contrac- 
tual obligations exist,” said Mr. Uhler. 

“The third optional coverage is prod- 
ucts liability, perhaps the most abused 
and misunderstood of all liability lines. 
A good many agents are convinced that 
companies do not want products lia- 
bility but this is not quite true. What 
they do not want are those product 
lines which are bought rather than sold. 
I am referring to the patent medicine, 
cosmetic lines, ete. 

“Because such hazardous products 
make for a large portion of the products 
insurance now written there is an aver- 
sion on the part of the companies to 
these lines. You will find, however, that 
companies generally are agreeable to the 
writing of products liability in connec- 
tion with the normal business, and 
again the survey has been prepared with 
the thought of encouraging its produc- 
tion. 

“Originally some criticism was directed 
at the form, the claim being made that 
too much detail was involved. Actually 
that is not true. In assembling the data 
required for the writing of a broad 
form policy you are assembling no more 
information than would be required for 
the issuance of individual limited form 
policies. 

“Because I have stressed the use of 
the survey form in connection with the 
solicitation of new broad form accounts 
I do not mean to infer that it can’t be 
used to advantage in converting existing 
limited form policies. As a matter of 
fact, it lends itself very well as you, as 
the agent on one or more limited form 
policies, are in a position to complete 
partially at least the survey form_be- 
fore contracting your assured. It is then 
a simple matter to present to your client 
a picture of what is covered and to de- 
velop the possible need for protection 
against other exposures. 

Can Be Sold in Smaller Cities 

“To you agents in the smaller cities 
and towns let me remind you that this 


(Continued on Page 37) 
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BUTZ JOINS AIU IN NEW YORK 





Appointed Reinsurance Manager of 
Corporation; Formerly With Sterl- 
ing Offices and Employers 
William A. Butz has joined American 
International Underwriters Corporation, 
New York, as reinsurance manager, ac- 


cording to E. A. G. Manton, president. 
Before entering the Army in January, 
1942, Mr. Butz was connected with the 


Employers’ Group in Boston as assistant 
superintendent of the reinsurance de- 
partment. Prior to that he was assistant 
secretary of Sterling Offices, Ltd., re- 
insurance brokers of New York, and di- 
rector and assistant secretary of the 
Lion Fire of New York. 

During the war Mr. Butz served in 
the U. S. Army for five years and was 
released to inactive duty as lieutenant 
colonel in September, 1946. He served 
twenty months in the European theatre 
including fifteen months in Germany, 
eight of which were in Berlin. 

Mr. Butz is an associate of the Insur- 
ance Institute of America, a member 
of the Insurance Society of New York 
and a member of the Insurance Library 
Association of Boston. : 


JOSEPH L. PRICE TO RETIRE 





Officer of Phoenix of Connecticut 
Group; To Be Succeeded in Rhode 
Island by T. E. Hopkins 
Joseph L. Price, secretary of the 
Equitable Fire & Marine of Providence, 
Rk. I., and general agent of the Phoenix 
and Connecticut Fire of the Phoenix- 
gy Group, will retire on Octo- 
ber 31. Mr. Price was the successor of 
George C. Long, Jr., now president of 
the Phoenix Group, as special agent 

in Louisiana and Mississippi. 

Mr. Price will be succeeded by T. E. 
Hopkins, formerly of the Western de- 
partment of the Phoenix-Connecticut 


Group, as field representative for the 
Phoenix, Connecticut Fire and Equi- 
table Fire & Marine in Rhode Island. 


L. L. Short Resigns From 


General Motors Companies 
Short, 





Livingston L. former president 


of General Exchange Insurance Corp. 
and Motors Insurance Corp., has re- 
signed from the General Motors or- 
ganization after twenty-seven years’ 
service. He had recently returned from 
war service abroad. Mr. Short joined 
General Motors in October, 1919, and 


in 1922 became vice president and gen- 
eral manager of General Exchange 
Corp. The insurance corporation was 
formed in 1925 with Mr. Short as vice 
president and general manager. Two 
years later he became president. On 
December 17, 1942, he resigned to enter 
Government service and was succeeded 
by Lewis L. Lukes. 
Mr. Short was active 
the National Automobile 
and was also a member of 
committee of the National 
Underwriters Association. 


Commercial Union Staff 


Honors D. B. Sherwood 


A farewell dinner was tendered to 
Donald B. Sherwood on Friday evening, 
October 18, at the Union League Club 


in formation of 
Theft Bureau 
the finance 
Automobile 





in New York, by the head office staff 
of the Commercial Union Assurance. 
About twenty-five friends gathered to 


wish Mr. Sherwood well on the occa- 
sion of his leaving the company, of 
which he was general adjuster, to join 
the National Board of Fire Underwrit- 
ers. Mr. Sherwood was presented with 
an appropriate remembrance as a token 
of the high regard in which he is held 
by his associates. 


FOUNDERS’ F. & M. COMPLETED 





Seawell in Charge of San Francisco 
Office With Peterson as Assistant; 
Luce Is Chief Examiner 


The initial organization of Founders’ 
Fire & Marine Insurance Co., home 
office in Los Angeles, has been com- 
pleted and the company is now writing 
insurance, it was announced. by Preston 
Hotchkis, president. The company’s 
capital and surplus of $4,000,000 was 
raised by private subscription. 

The company will probably restrict its 
operations to California for at least the 
first year. The company is aggressively 
developing its organization throughout 
California, Mr. Hotchkis stated. A San 
Francisco office has been opened with 


Wm. T. Seawell, Jr. in charge and Ed- 
gar C. Peterson as his assistant. Both 


are widely known in northern California 
insurance circles, Mr. Seawell having 
formerly been connected with the San 
Francisco office of Crum & Forster, 
and Mr. Peterson with the San Fran- 
cisco office of the North British .& 
Mercantile. 

Other additions to the 
staff announced by Mr. 
Roy B. Luce, formerly with Edward 
3rown & Sons, Los Angeles, as chief 
examiner; William J. Shoemz iker, well 
known in Los Angeles agency circles, 
as special agent in the Los Angeles 
office, and Miss Jonne Vickers, for- 
merly with the hos Angeles office of 
the Great American, as marine un- 
derwriter and assistant to Hamilton 
Thacher, Jr., marine secretary of the 
company. 

Other appointments are Paul Schminke, 
special agent in San Diego, and Jack 
Fontaine, special agent for the San 
Joaquin Valley with offices in Fsesno. 
Officers of the company are Victor H. 
Rossetti, chairman of the board; Mr. 
Hotchkis, president; Allen H. Talmage, 
vice president; Ralph P. Cousins, vice 
president and secretary; Mr. Thacher, 
Jr., marine secretary, and A. H. Hall, 
comptroller, 


institution’s 
Hotchkis are 





Cullen Marine Supervisor 
Of American at Newark 


The American Insurance Group an- 
nounces appointment of A. J. Cullen as 
marine supervisor at the head office in 
Newark. Mr. Cullen has been regional 
supervisor for a number of states in 
the East with offices: in Philadelphia 
He will now assist in the operations of 
the marine division as a whole with em- 
phasis on production activities. 

Mr. Cullen has been in var‘ous under- 
writing and production capacities of the 
fire and marine business for sixteen 
years. 





Robert D. Morse Dies 


Robert D. Morse, secretary and ac- 
counting officer of the Hartford Fire, 
died in his sleep in a Chicago hotel 
October 18. He was on a business trip 
for the company. A native of Marl- 
boro, Mass., Mr. Morse was a son of 
the late Mr. and Mrs. Edward Irving 
Morse. After attending schools in 
Marlboro, he entered Harvard Univer- 
sity, completing his course in three 
years and graduating from the univer- 
sity in 1910. He began his business 
career with the investment and bank- 
ing firm of Harris, Forbes & Co. in 
Boston. 

During World War I he served in 
Naval aviation. He joined the auditing 
department of the Hartford Fire in 
1919, was transferred to the investment 
department in 1925 and was made actu- 
ary in 1929. In 1935 Mr. Morse was 
elected an assistant secretary, advanc- 
ing to secretary in December, 1940. 


Corroon & Reynolds 
Advances R. R. Wilde 


SUCCEEDS LATE E. S. INGLIS 





Assisted by Vice President Thomsen; 
Arleth, Lofink, Bundow, Harras and 
Allen Assistant Secretaries 





The Corroon & Reynolds organiza- 
tion has made a number of changes 
following the recent death of Vice 
President E. S. Inglis. Vice President 
R. R. Wilde has succeeded to the duties 
of Mr. Inglis in general supervision of 
the agency underwriting throughout 
the country. He will be assisted by Vice 
President H. J. Thomsen. 

The following have been elected as- 
sistant secretaries of each of the 
group companies: August Arleth, Fred 
kK. Lofink, Carl H. Bundow, J. Walter 
Harras, Thomas F. Allen. 

Careers of Wilde and Thomsen 

Mr. Wilde was associated with Mr. 
Inglis over a long period of years, both 
with Corroon & Reynolds and prior to 


that with the North British & Mer- 
cantile. He commenced his insurance 
experience with the North British & 


Mercantile in 1911 and advanced to the 
position of assistant general agent of 
the Western department, leaving that 
organization to join the State Assur- 
ance of Liverpool as assistant United 
States manager in charge of underwrit- 
ing. When the management of the 
State was taken over by the Royal 
Exchange Mr. Wilde went along in an 
official capacity, from which company 
he resigned on February 1, 1928, to be- 
come associated with Corroon & Reyn- 
olds as immediate assistant to Mr. 
Inglis, and was in direct charge of both 
the Eastern and Western departments. 
Mr. Wilde is also commissioner of 
finance in his home town of Glen 
Rock, N. 


Vice President Thomsen was for a 


number of years associated with the 
North British & Mercantile and was 
secretary of the company at the time 


of his resignation, when he joined Crum 
& Forster to assume underwriting 
duties with that organization. He joined 
Corroon & Reynolds July 1, 1928, as- 
sisting Mr. Inglis in direct charge of 
the Southern department, later assum- 
ing direct charge of the Eastern de- 
partment. In addition to the Southern 
department he will now assume super- 
vision of the underwriting in the West- 
ern department. Assisting Mr. Thom- 
sen in the Western department will be 
Mr. Arleth and Mr. Lofink. 

Bundow and Owen 

Mr. Bundow, who has been state 
agent in Kentucky and Tennessee, is 
being called to the home office and is 
to take over direct supervision of the 
Southern department. Prior to going 
in the field, Mr. Bundow was an un- 
derwriter at the home office and, with 
his long experience both in the home 
office and in the field, he is fully quali- 
fied to assume his new duties. Mr. Har- 
ras will assist Mr. Bundow in the 
Southern department. 

John M. Owen who for several years 
has been secretary in charge of the 
Philadelphia office is also being called 
to the home office and will be in direct 
supervision of the Eastern department. 
Mr. Owen was also an underwriter at 
the home office before going in the field 
and he has traveled extensively in the 


Eastern territory. He has spent his 
entire career in the insurance business 
and is well eauipped to take on his 
added _ responsibilities. He will be as- 
sisted in the Eastern department by 
Mr. Allen. 

The addition of Mr. Owen and Mr. 


Bundow will round out and strengthen 
the home office staff. They will assume 
their new duties within the next few 
weeks. 


Mr. 
Paula 





Morse leaves his wife, Mrs. 
J. Morse: a son, Robert D. 
Morse, Jr., of Windsor; a daughter, 
Mrs. Nancy Morse Stanfield of Lake 
Worth, Fla., and a brother, Howard R. 
Morse, who is business manager of 


Loomis School. 
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Institute Meeting 


(Continued from Page 20) 


professor of insurance, Indiana Univer- 
sity 

The Insurance Institute is now en- 
gaged on a national survey of all forms 
Of insurance education, the specific re- 
sults of which will not be released for 
some weeks, but President McLain said 
it is already apparent that there is a 
great deal of educational and training 
work to be done throughout every field 
of insurance. There is an especially 
wide need for orientation training of 
home office and field office employes. 
It is rather surprising, Mr. McLain 
continued, that there are few courses 
being given in insurance fundamentals 
and that alone furnishes a really big job 
to be done. He said that on the surface 
the situation among the life companies 
looks better than the picture for com- 
panies writing general lines. “But,” he 
added, “when we’ve had time to analyze 
fully what the life companies have told 
us I think we will find that here, too, 
the job of home office and field office 
employes’ education and training has 
been, for all practical considerations, al- 
most entirely skipped.” Stressing the 
business-wide importance of training 
right down the line Mr. McLain thouglit 
that “one inadequately trained and 
probably disgruntled employe can seti- 
ously damage good will that may cost 
anything from $10,000 or $100,000 in 
managerial and sales payroll to build.” 
The Institute’s survey is developing 
interesting data on the educational ac- 
tivities conducted or sponsored by the 


insurance associations and_ societies. 
Mr. McLain credited these organiza- 


tions with an extremely important con- 
tribution, but said that with the possible 
exception of education and training for 
insurance sales forces, the society and 
association programs reach a relatively 
small number out of the total of insur- 
ance employes. 

He then outlined five main factors to 
be considered, in the light of needs in- 
dicated by the Institute’s survey, if 4 
business-wide educational program is to 
be established. 

1. There must be a practical plan 
bass trained teachers and instructors. ; 

Text material must be created, coordi: 


= and revised. 
3. Teaching aids are needed—training fi!ms. 


for de- 


recordings, charts, exhibits, gadgets of all sorts. 
The need, here, is not only to originate a 
but to keep continuously posted on what 1s 





being done in other fields and of finding wa 
and means to make simple adaptations to i” 
surance teaching requirements. 

4. The program must provide for research 

5. Provision must be made to sell the pro 
gram to the business, then keep it sold. 

President McLain introduced Chair- 
man Frederick Richardson of General 
Accident who said: “We in the insut- 

. Lise 
ance business are servants of the publi¢ 
and we should be judged by the way we 
serve the public.” 

E. R. Hardy discussed the importace 
of thorough education, and declare 
there was too much vocational training 
in the universities. too great a varicty 
of vocational studies whereas a_ ‘eal 
university must emphasize academic 
subjects. 
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H. & A. Conference for “Wholesome 


Regulation” but Not Rate Fixing 
Submits A. & H. Bill to All-Industry Committee and NAIC; 


Fraizer Gives Reasons Why Statutory 
Rate Regulation Is Impracticable 


C. C. Fraizer, general counsel, Health 
& Accident Underwriters Conference, 
came to New York this week well pre- 
pared to convince the All-Industry 
comntittee and the Insurance Commis- 


F sioners—both in session at Hotel Com- 


modore—that the bill proposed by the 
conference for uniform sickness and ac- 
cident regulatory legislation, if enacted 
by the states (or such parts thereof as 
may be necessary to supplement legisla- 
tion now existent) “will provide the full 
measure of regulation of the sickness 
and accident insurance industry con- 
templated by the SEUA decision and 
Public Law 15.” 

The position of the conference on 
regulatory legislation was set forth in a 
strongly worded statement, sent out by 
Mr. Fraizer on October 17, together 
with a memorandum indicating the ex- 
tent of existing general regulation of 
the health and accident business in the 
various states. In addition, all members 
of the All-Industry committee and the 
Insurance Commissioners received in 
advance of this week’s gathering in New 
York a 24-page draft of the proposed 
regulatory bill. 

This draft “is based upon the present 
uniform standard provisions law, with 
certain additions and modifications in- 
tended to meet modern requirements.” 
Furthermore, the conference took care 
to avoid conflict with the present uni- 
form standard provisions law, pointing 
out that “it is important to avoid any 
situation which would make it impos- 
sible for a company to design a policy 
meeting the requirements of both laws.” 


No Provision for Rate Approval 


Giving added emphasis to its previ- 
ously announced opposition to A. & H. 
rate fixing, the conference set forth in 
its statement seven reasons why no 
provision has been made in its bill for 
rate approval. They follow: 

-“(a) It would tend to stifle competi- 
tion which now produces sickness and 
accident coverage at the lowest possible 
cost to the public, 

“(b) The various and different kinds 
of disability coverage makes rating im- 
practicable. 

“(c) The present competitive nature 
‘f the business which has produced de- 
sira ble extended coverages and great 
dey ‘lopment and has brought this form 
of protection to many millions of peo- 
ple, must be preserved. 

“(d) Since health and accident in- 
surance, like life insurance, and unlike 
tre and casualty, deals with individual 
holicyholders on a personal basis with 
Varying types of coverages, statutory 
rate regulation is neither feasible nor 
advisable. 
_“(e) The standardization and freez- 
ing of health and accident premiums by 
tate fixing is not in the public interest 
and is contrary to the principles of the 
SEUA decision and Public Law 15. 

“(f) Different rates for different 
‘tates on personal insurance would re- 
sult in chaos and make company opera- 
tion ; expensive ‘and cumbersome. 

“(s) Any variation in rates would 
and 








Bureau’s Bill Also Filed 


The proposed draft of A. & H. regu- 
latory legislation, drawn up by the Bu- 
reau of Personal Accident & Health 
Underwriters, was also before the All- 
Industry committee and the Insurance 
Commissioners meeting at Hotel Com- 
modore, New York, this week. Unlike 
the bill submitted by the H. & A. Con- 
ference, regulation of individual A. & 
H. policy rates is provided in section 
4 of the bureau bill. As we go to press, 
it is reported that the conference and 
bureau are trying to reconcile their dif- 
ferences over this question of rate regu- 
lation. 





lines, and particular discontent by those 
who move into a low- -premium state and 
have an old policy.” 

Extent of Existing Regulation 

In its memorandum the conference 
went on record in support of whole- 
some general regulation of the A. & H. 
business. Attention was called to the 
substantial amount of such regulation 
which now exists, by statute and by de- 
partmental rulings. This was summar- 
ized in the memorandum as follows: 

“1, Rather strict statutory require- 
ments governing the formation, incor- 
poration and authorization of carriers. 
In addition, states have _ substantial 
power to grant or withhold authority to 
write health and accident business by 
existing carriers. Thus states may ex- 
ercise a considerable amount of control 
in the very birth of the business. 

“2. Varying agent’s qualification and 
licensing laws, accompanied by the 
power to cancel or withhold licenses for 
misconduct and other powers of disci- 
pline. Limited department budgets and 
personnel often handicap complete ef- 
fectiveness, but nevertheless the power 
exists. 

“3. Varying laws governing filing and 


approval of policy forms, and related 
thereto are— va 
“(a) Standard provisions law or 


(Continued on Page 34) 


SERENA 


All-Industry Bills 
Scored by Ins. Buyers 


POSITION OF RISK RESEARCH 


Businessmen Countrywide Alerted to 
“Danger to Free Enterprise”; Over- 
regulation of Insurance Seen 


William J. Fitzsimons, president of 
Risk Research Institute, who is insur- 
ance buyer of the New York Herald 
Tribune, issued a warning yesterday 
(October 24) to businessmen through- 
out the country that the “model” regu- 
latory bills drafted by the All-Industry 
committee constituted a danger to free 
enterprise and that they are “economi- 
cally unsound, extremely dangerous to 
the American business pattern, and 
seriously harmful to the public interest.” 

Mr. Fitzsimons’ appeal followed a 
vote by which members of Risk Re- 
search, representing nearly 200 business 
firms from coast to coast, had ap- 
proved action taken by their committee 
on legislation in condemning the over- 
regulation of the insurance business 
which the All-Industry committee’s bills 
represent. The legislative committee of 
Risk Research voiced its protests last 
June at the organization’s annual busi- 
ness session. “At that time,” says a 
second report dated October 22, “we 
expressed our confidence that the insur- 
ance industry would produce superior 
measures with which to meet the end of 
the moratorium provided by Public Law 
15. Unfortunately, that has not been 
done. On the contrary, the.determina- 
tion to have the ‘model’ bills enacted 
into law seems to have grown.” 


Three Principal Findings 


Risk Research Institute bases its 
critical attitude regarding the regula- 
tory bills upon three principal findings 
as follows: 

“1. The procedures called for in these 
bills, in practical application, will re- 
strict and tend ultimately to destroy the 
already limited elements of competi- 
tion among insurers. 

“2. These bills would give Govern- 
ment excessive powers over the public’s 
sources of insurance protection. 

“3. The clearly apparent aim of these 
bills is to provide a formula which will 
permit the insurance business—the big- 
gest business in the country—to do what 
is expressly forbidden under the basic 
pattern of our Federal law, namely, to 
fix prices in concert,” 

It is further stated by Risk Research 
that the All-Industry committee bills 
“provide for regulation in minute de- 





tail of practically every act and ex- 
pense item of insurance carriers, right 
down to producers’ commissions and 


salaries. It sets up something akin to 
an Insurance OPA, CPA, WSB, all 
rolled into one. That this must result 
in a tight, inelastic, cumbersome system 
is self evident. Our whole experience 
with recent Government controls proves 
that. It is bound to make anything like 
free competition extremely difficult, if 
not impossible.” 














BALTIMORE 


“There are no circumstances, however 
unfortunate, that clever people do not 
extract some advantage from them.” 


LA ROCHEFOUCAULD. 


If you are all settled to listen to your favorite radio program and the 
| announcer says, “The facilities of this station for the next half hour, 
have been purchased by Candidate Whozis,” don’t curse. Spend the 
half hour listing candidates for public office who are prospects for 
public official bonds. The time to solicit them is before, not after 
| election. Generally, this is election year. 
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F. R. Cameron Joining 
Public Nat’] of Miami 


EXECUTIVE VICE PRESIDENT 








Has Resigned as Actuary of American 
Surety to Take New Post Novem- 
ber 15; Florida Co. Expanding 





Freeland R. Cameron has resigned as 
actuary of the American Surety to be- 
come executive vice president and gen- 
eral manager of the Public National In- 
surance Co. of Miami Beach, Fla., effec- 
tive November 15. This company started 
business about a year ago and its char- 
ter permits the writing of all lines ex- 
cept life insurance. President is Ed- 
ward Mercer. Capitalization as of last 
December 31 was $100,000 but this was 
increaséd to $200,000 in May of this 
year. 


Lee David French, who resigned some 
time ago as executive vice president of 
Public National, formed a new company 
called the State Fire & Casualty which 
started business October 1 in Miami. 


Mr. French is president of this com- 
pany. 

Mr. Cameron has been with the 
American Surety and New York Cas- 


ualty for the past fifteen years in vari- 
ous positions in the home office and 
metropolitan N. Y. and the Newark 
branches. Before that he was with 
Woodward, Fondiller & Ryan, consult- 
ing actuaries in New York, and with 
Ocean Accident. Born in Point Pleas- 
ant, N. J., he was graduated from Wil- 
liams College in 1928. He is a fellow 
of the Casualty Actuarial Society and a 
member of the Insurance Society of 


New York. 
Fornoft and Hall Win 


Promotions in Employers’ 


Howell Fornoff has been appointed by 
the Employers’ Group as superintendent 
of its New York surety department suc- 
ceeding J. R. Wells who was advanced 
recently to the head office as assistant 
to the managers. The Employers has 
also appointed Thomas I. Hall as su- 
perintendent of its New York fidelity 
department. He has been with the com- 





pany as fidelity underwriter and pro- 
ducer for nearly twenty years. Last 
year he was. secretary-treasurer of 


Surety Association of New York. 


No Decision Yet in N. J. 
On Retrospective Plans 


It is reported that the New Jersey 
Department of Banking and Insurance 
is giving careful study to arguments pro- 
duced by both agents and companies at 
a recent hearing in connection with 
retrospective rating plans for compen- 
sation insurance. These plans were 
filed with the Department last May, and 
although they have worked successfully 
in other states, the organized agents of 
New Jersey contend that they are not 
needed in their state. 

At the hearing, which was held in the 
Department’s offices in Trenton, the 
New Jersey Association of Insurance 
Agents registered its opposition to adop- 
tion of the retrospective rating plans 
for use in that state. Insurance Com- 
missioner L. B. Carey has not an- 
nounced his decision. 








N. J. Insurance Women to 


Have Insurance Law Course 
The Insurance Women of New Jersey 
are conducting a course on insurance 
laws, beginning October 30, in the Ray- 
mond Commerce Building, Newark. 
The sessions start at 7 o’clock and will 


consist of a two-hour lecture, ending 
with an examination. Harold Feuer- 
stein, Newark lawyer, will be the 


principal speaker. Mary Specht, chair- 
man of the educational committee of 
the group, will be glad to accept reser- 
vations. Her telephone number is Mar- 


ket 3-3377, Newark. 
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E. W. Sawyer Clarifies Position of 
Two Producer Groups on Regulation 


In one of his best talks to date on 
regulatory legislation E. W. Sawyer, 
counsel for the National Association of 
Insurance Brokers and the National As- 
sociation of Casualty & Surety Agents, 
told the Indiana Association of Insur- 
ance Agents Oct. 22 that a state regu- 
latory program under Public Law 15 
should not be a test of political strength 
of factions within the business but 
rather: “It should be a carefully rea- 
soned program, a live and let live pro- 
gram, recognizing so far as it is possible 
the reasonable needs of all branches of 
the business, but dominated by, and 
yielding to, the paramount interest of 
the public. We shall be charting the 
course of our business for all time.” 

Mr. Sawyer admitted that it will take 
a long time to develop an economic 
philosophy in the insurance business in 
which welfare of the public “becomes 
automatically our first consideration.” 
But he was certain that the effort will 
be worthwhile and he urged, in bring- 
ing his address to a close: “Let’s put 
aside selfish motives; let’s forget griev- 
ances with other groups in the business, 
and let’s stop recriminations over re- 
sponsibility for our present difficulties. 
Shed your apathy, come out of your 
shells, and play the part that your in- 
terest in the insurance business entitles 
and obligates you to play. If you will 
do that and if other segments of the 
business will do the same, we can build 
in our business a new economic philoso- 
phy with potentialities that dwarf our 
past accomplishments.” 


Position of His Organizations 


Because there has been some misun- 
derstanding of the position of his two 
producer organizations, Mr. Sawyer 
clarified the atmosphere by saying: “We 
strongly favor the type of regulation 
set forth in the All-Industry bills, and 
have not withdrawn our support of 
those bills. We insist, however, that 
the degree of regulation be determined 
by each state. We will have no part 
of any attempt to force a drastic de- 
gree of regulation upon any state. We 
believe the function of the All-Industry 
cemmittee is advisory only, and that it 
should not become a lobbying committee 
for the bills as they stand. 

“This position was taken for several 
reasons: 1. These organizations believe 
enactment of drastic regulation of rates 
by all states is not in the public interest, 
will curtail freedom and competition in 
the business, and will perpetuate much 
of the economic philosophy that has 
proved disastrous. 

“2. These organizations believe that 
it is not the privilege of any group to 
deprive a state of the right to deter- 
mine its own needs for public protec- 
tion. 

“3. Irrespective of their opinion of 
the bills, these organizations believe op- 
position to such drastic regulation is so 
strong that the bills can be enacted 
only by a compromise similar to that 
suggested, 

“4. Even if they felt differently with 
respect to the bills and the chances of 
enacting them without change, they 
would not wish to take part in foisting 
upon the insurance business a system 
not representative of the views and de- 
sires of the business as a whole.” 

Specifically, the two organizations 
have proposed to the All-Industry com- 
mittee that consideration be given to 
the simple deletions in two sections of 
the bills, thus establishing guides for a 
“minimum” degree of regulation for 
states favoring a considerably less -- 
tic degree of regulation. Said Mr. Saw- 
yer: “This would preserve the type of 
regulation so carefully worked out by 
the committee, but would permit each 
state to determine the degree of regu- 
lation needed to protect public interest 
within its borders under the conditions 


there existing, which as you well know, 
vary greatly between states.” 

The speaker then gave his Indiana au- 
dience the benefit of his own sizeup of 
major problems involved in the rate 
regulatory  situation—summarizing as 
follows some of the points about which 
producers everywhere are concerned: 

Gives Sizeup of Situation 

“1. The only reason for regulation of 
insurance is protection of public inter- 
est. We were recently told by Donald 
C. Bowersock, president of the Boston 
and the Old Colony, that a committee 
of the National Board of Fire Under- 
writers, composed of highly-trained in- 
surance company lawyers, after study 
of the requirements of Public Law 15, 
made a report. In that report these 
lawyers did not recommend that we go 
beyond requiring filing of rates before 
use, with power in the Insurance Com- 
missioner to order discontinuance, after 
hearing, of rates and rating practices 
found to violate established standards. 
In view of this advice, why should there 
be excessively rigid control of rates 
going far beyond the requirements of 
Public Law 15 and far beyond protec- 
tion of the public? 

“2. If an Insurance Commissioner is 
given power to approve or disapprove 
rates, can an independent insurer, with 
its limited experience, prevail upon him 
to approve for it rates differing ma- 
terially from rates filed by a rating 
organization and supported by a vastly 
greater volume of experience data? If 
not, what has become of freedom and 
competition? Is this a perpetuation of 
the old economic philosophy ? 

“3. The All-Industry committee stated 
that it believed preservation of compe- 
titive opportunity in the insurance busi- 
ness was essential and that this objec- 
tive should be secured ‘to as great an 
extent as was possible without defeating 
the paramount objectives.’ In view of 
the result accomplished in the All-In- 
dustry bills as they now stand, pro- 
ducers are asking: ‘What are the para- 
mount objectives that had to be pro- 
tected at the cost of restrictions upon 
freedom and competition in the busi- 
ness?’ 

Big Question of Dividends 

“4. If strict regulation of rates car. 
force uniform or substantially uniform 
rates for participating companies, and 
those rates contain, as they must, ex- 
pense factors to meet the cost of 
agency companies, direct-writing par- 
ticipating companies are guaranteed the 
ability to pay substantial dividends out 
of the difference in acquisition cost. 
W hile direct- -writing, participating com- 
panies are active at present only in the 
casualty field, it is only a question of 
time when they will become increas- 
ingly active in fire insurance. Produc- 
ers who have watched the steady and 


Surety Claim Men Get Crime 


Data from Federal Agencies 


The Surety Company Claim Men’s 
Forum devoted its entire session on Oc- 
tober 15 to a discussion of types of 
crime that are causing property losses 
to commercial and financial institu- 
tions, and were fortunate in hearing up- 
to-date information on‘this subject from 
representatives of three Federal Gov- 
ernment agencies who were guest 
speakers. It was the unanimous opinion 
that the meeting will promote a closer 
bond of cooperation between claim men 
and the Federal agencies in curbing 
criminal activities as they affect busi- 
ness. 

Federal agency men who spoke were 
Special Agent Donald V. Shannon of 
the FBI, Supervising Agent U. E. 
Baughman of the United States Secret 
Service, and James M. Graham, assist- 
ant inspector in charge of the New York 
Division of the United States Post 
Office Department. 

The next meeting of the forum will 
be held October 30 at which E. J. 
O’Donnell of the Hartford Accident will 
preside. 





rapid trend of business away from non- 
participating companies in states with 
drastic rate-regulatory laws believe that 
all companies will eventually be forced 
to become participating companies to 
meet this competition and, if that does 
not stop the trend, eventually to become 
direct- -writing, participating companies. 

“5. If an Insurance Commissioner is 
given power to approve or disapprove 
rates, including the expense factors, 
does he not have the power to fix the 
amount of compensation of agents and 
brokers? Commissioner Harrington of 
Massachusetts has pointed out that un- 
der the New York law which, like the 
All-Industry bills, is silent on this point, 
a former Superintendent was able to 
use his power to control acquisition cost 
and the part of it agents would receive. 

“6. In the face of a clear direction 
from Congress that freedom and compe- 
tition in insurance must be preserved, 
producers are seriously questioning 
whether the strict regulation of the All- 
Industry bills as they now stand even 
closely approaches the Congressional 
plan of a collaborative regulation of the 
business in the public interest. 

“7, In some quarters producers are 
asking: ‘Why, under a plan for regula- 
tion of insurance in public interest, is it 
thought necessary to regulate the pub- 


lic? What has the public done to re- 
quire the proposed iron-clad mother- 
ing?’ 


“These are a few of the many phases 
of rate-regulation that have led a great 
many producers to take a firm stand 
that they want no regulation of rates 
not required to protect the public, and 
that preservation of state regulation re- 
quires freedom of action and freedom 
for competition to the greatest degree 
consistent with public protection.” 
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Survey of Financial 
Responsibility Law; 


INCREASING STRINGENCY NOTED 





1947 Legislative Sessions to See Trend 
Extended; Kentucky and 
Missouri Actions 


By BETHUNE JONES 


While no state has yet followed 
Massachusetts in the enactment of 
compulsory motor vehicle liability in- 
surance, a survey shows that an in- 
creasing number of states in recent 
years have passed more stringent finan- 
cial responsibility laws, with prospects 
that this trend will be extended into 
the forty-four state legislative sessions 
scheduled to convene in 1947, 

With comparatively few legislatures 
convening in regular session this year, 
action to tighten financial responsibility 
requirements was taken by two states— 
Kentucky and Missouri. Such measures, 
designed to promote highway safety 
and further chances of recovery of 
losses suffered through accidents, were 
enacted last year in Georgia, Illinois, 
Maryland, Minnesota, Nebraska and 
Wisconsin; by Virginia in 1944; and 
since 1937 'by a number of other states, 
including Indiana, Maine, Michigan, 
New Hampshire, New York, Ohio, 
Oregon and Vermont. 

Most of the new laws of the states 
mentioned are of the type requiring 
suspension of the driving privilieges of 
motorists involved in accidents who are 
unable, upon reporting the accident, to 
demonstrate through liability insurance 
or its equivalent the ability to dis- 
charge their possible liability for in- 
juries and damages. Some of the other 
new measures along with others among 
the financial responsibility laws on the 
statute books of some thirty-five states, 
however, are of the older type which 
require a showing of financial responsi- 
bility and impose penalties only upon 
failure to satisfy a judgment. 


Model Bill 


Making such laws applicable upon 
the happening of an accident rather 
—_ after failure to satisfy a judgment 

has been proven by experience to be 
far more effective. Pioneered by New 
Hampshire and since adopted by 2 
growing number of other states, this 
feature is incorporated in a model fi 
nancial responsibility bill drafted by 
committee of representatives of the 
American Automobile Association, As- 
sociation of Casualty & Surety Execu- 
tives, American Mutual Alliance and 
American Bar Association. This model 
bill already has been used by a number 
of states and is expected to be the 
basis of proposals advanced in other 
states next year. 

The laws applicable after failure to 
satisfy judgments have proven by ex 
perience to have little effect in increas- 
ing the number of injured drivers or 
in keeping irresponsible drivers off the 
highways. Reason for this is that in- 
jured persons have little incentive 10 
seek a judgment against financially ir- 
responsible drivers just for the satis- 
faction of seeing their licenses sus- 
pended or revoked. Another weakness 
of such laws is that it may take years 
to obtain a judgment. 

Effect of the newer type of financial 
responsibility laws, which apply imme- 
diately upon the happening of accident, 
has been different. To protect himself 
against loss of driving privileges sh« re" 
he become involved in an accident, 
driver is practically forced to take ‘o 
liability insurance unless he is otlier- 
wise able to demonstrate ability to meet 
possible judgment against him. Enact- 
ment of such a law in New York State 
in 1942 caused the proportion of insi red 
vehicles on road in that state to rise 
from 30% to 80%. A similar law en 
acted in Virginia in 1944 brought about 
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Paul Benbrook, casualty actuary in 
“the Texas Insurance Department, gave 
‘the National Association of Independ- 
'ent Insurers in annual session last week 


in Chicago the benefit of his personal 
observations on the subject of Mexico 
coverage for American tourists. This 
‘is a problem which is receiving careful 
' study at the present time and for which, 
'in Mr. Benbrook’s opinion, the Ameri- 
can insurance industry will find the 
proper solution “thereby meeting the 
challenge and affording American mo- 
Htorists the necessary protection wher- 
ever they may travel.” 
At the outset Mr. Benbrook corrected 
the misimpression that American com- 
fF panies cannot, under any circumstances, 
enter Mexico to write insurance. He 
said: “As I understand it, the principal 
requirement of the Mexican law is that 
the surplus realized on business writ- 
ten in Mexico must either remain in 
that country or be invested in securi- 
ties approved by the Mexican Insurance 
Department.” It is also true, he added, 
that companies in Mexico are subject 
to more regulation than the companies 
in this country, “as all forms and rec- 
ords used by a company are either pre- 
scribed or approved by the Insurance 
Department. They -regulate very rigidly 
every element of expense in the rates, 
including 10% for acquisition costs and 
a 10% profit factor.” 


Unique Texas Situation 


Speaking of the Texas situation in 
connection with Mexico coverage, which 
he described as rather unique, Mr. Ben- 
brook explained: 

“In all other jurisdictions, the ques- 
tion of extending coverage for auto- 
mobiles operated in Mexico or any 
other Latin American country depends 
largely upon the underwriting policy 
and attitude of the company. The auto- 
mobile policy contracts generally afford 
coverage in the United States, its ter- 
ritories and possessions, Newfoundland 
and Canada. On the other hand, there 
are some companies that issue policies 
affording coverage anywhere in North 
\merica. Likewise, some of the compa- 
nies are willing to endorse their policies 
to afford coverage for the operation of 
an automobile in the republic of Mex- 
ico. In Texas, coverage can be afforded 
only in accordance with the rules and 
rates prescribed by the Texas Board of 
Insurance Commissioners in one of the 
following three ways: 

“1, By attachment of Endorsement 74— 
Mexico Coverage—-Limited Form—which  af- 
fords coverage while the automobile is_oper- 
ated within twenty-five miles of the United 
States border and for a period not to exceed 
ten days at any one time. This endorsement 
is attached without charge and is advantageous 
for insureds who live near the border, but is 
absolutely unsatisfactory for tourists. 

“2. By the attachment of Endorsement 73 
—Mexico Coverage—Broad Form—the Texas 
standard automobile policy is broadened to 
afford coverage throughout the republic of 
Mexico. For this coverage there is a_ slight 
additional charge and is a very satisfactory 
arrangement for tourists if the company has 
adequate adjustment facilities through Mexican 
legal firms or Mexican company adjusters. 

“3, In 1943 the Texas legislature enacted 
a law permitting Mexican insurance companies 
to offer tourists’ policies for American motor- 
ists through licensed Texas agents by deposit- 
ing $25,000 in American currency with the 
Texas State Treasurer. The law makes it legal 
for Texas agents to solicit and write ‘special 
automobile policies for tourists’ and relieves the 
agent of any liability as provided by Article 
5056 (Texas insurance laws) which holds an 
agent liable to the limits of the coverage writ- 
ten on a policy issued in an unauthorized 
company.” 


Tourist Policy Not Satisfactory in 
All Respects 


Even though it is possible for tourists 
to obtain a special tourist -policy pro- 
mulgated by the Mexican Insurance De- 
partment, Mr. Benbrook said that “it is 
not satisfactory in all respects due to 
the differences in the general viewpoint 
of the American motorist and the Mex- 
ican motorist and the American com- 
Dany official and the Mexican company 


Mexico Coverage for American 


Auto Tourists Viewed by Benbrook 


official. It could be analyzed this way: 
American policyholders look to their 
insurance companies in the perform- 
ance of their contracts to furnish them 
with a great deal of protection. Ameri- 
can policies are extremely broad in 
their scope as compared with the Mexi- 
can policies; and on the contrary, the 
Mexican policies, according to Ameri- 
can standards, are highly restrictive. 
They contain many exclusions and even 
the insuring agreements do not go as 
far as the American policies. 

“Nevertheless, the value of the tour- 
ist policy is in that part of the con- 
tract which we commonly refer to as 
‘service. It may be said that the Mexi- 
can companies have almost a monopoly 
on service facilities within the republic. 
They know how to adjust claims; how 
to keep the policyholders out of jail 
and are in a position to satisfy Ameri- 
can motorists from the standpoint of 
peace of mind while touring in the re- 
public. In all likelihood, they will main- 
tain this monopoly insofar as service 
facilities are concerned, because it is 
just as difficult for an American ad- 
juster to adjust losses and protect the 
policyholder in Mexico as it would be 
for a Mexican adjuster to attempt to 
serve Mexican tourists while traveling 
in the United States. 

“Tt is our understanding that Ameri- 
can companies are not in violation of 
any Mexican law bv _ extending the 
American policy to afford coverage in 
Mexico and that there was nothing to 
prevent Mexican adjusters or attorneys 
from settling losses occurring in Mex- 
ico. Due to the great distances involved 
and the necessitv of settling losses on 
claims quickly. it appears that some 
arrangement will have to be worked out 
to utilize the facilities which now exist 
and could be done on a basis which 
would be profitable both to the Ameri- 
can and the Mexican companies as well.” 





Duke’s Tewels Insured 


The Duke of Windsor’s jewels were 
insured in London Lloyd’s and the loss 


is estimated at $80,000 to $100,000. 


Pittsburgh Ins. Club 
Elects Weidner Pres’t 

IS RELIANCE LIFE EXECUTIVE 

G. F. Avery, E. W. Murphy Named 


Vice Presidents; Deputy Commis- 
sioner Alexander Installs Officers 





Norbert H. Weidner, manager of the 
home office department of the Reliance 
Life, was elected president of the Insur- 
ance Club of Pittsburgh at the recent 
annual meeting of the organization. Mr. 
Weidner, the twentieth president of the 
Insurance Club, has been associated 
with Reliance Life since 1929. 

Mr. Weidner has served the club for 
three terms as a director, and as the 
general chairman of the 1946 Pitts- 
burgh Insurance Day. He is a past 
president of the Pittsburgh Life Under- 
writers Association, at present vice 
president of the State Association of 
Life Underwriters, and is once again 
active in the Community Fund cam- 
paign, serving as associate chairman of 
Division 1, covéring Allegheny County. 

The vice presidents are George F. 
Avery, assistant manager, the United 
States F. & G, and E. W. Murphy, 


agent. David H. Blayney, secretary of 
Clarence V. Watkins & Co. was re- 
elected treasurer. Also reelected as 


secretary was William J. Schofield, Jr., 
field representative, Eureka Casualty, 
Elected to the board of directors were: 
Arthur C. Bachman, manager, Home 
Insurance; Horace T. Cator, manager, 
Fidelity & Deposit; Dewey Clark, sec- 


retary, Frank T. Lauinger Co.; J. C. 
Donaldson, special agent, Hartfor« 
Fire; James H. Foster, state agent, 


Royal Liverpool Group; John B. Ladley, 
partner, W. L. Ladley Sons; Harold V. 
Lundy, resident manager, Ocean Acci- 
dent; E. D. Sweet, resident manager, 
Massachusetts Bonding; Paul J. Trim- 
bur, vice president, L. A. Burnett Co. 

The three immediate past presidents 
automatically become members of the 
board. They are the retiring president, 
Val. E. Schott, assistant manager, Aetna 
Casualty & Surety; Paul M. Simmer- 
man, manager, claim department, Na- 
tional Union Fire; and FE. A. Logue, 
state agent, Globe & Rutgers. 

Members retiring from the official 
family include: W. M. Guthrie, comp- 
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FOR YOUR 
UNUSUAL RISKS 


Coal Operators Casualty Company 


specializes in unusual risks... 


PROFESSIONAL LIABILITY FOR BEAUTY PARLORS « PROPERTY DAMAGE 
WORKMEN'S COMPENSATION AND 


GENERAL LIABILITY FOR COAL MINES AND WORKMEN'S COMPENSATION 
AND GENERAL LIABILITY FOR COMMERCIAL CLASSIFICATIONS. 


Agents and brokers not having facilities for writing these classes of busi- 


ness are invited to submit their problems to us. Our individual executive 














attention has helped many others; perhaps we can do the same for you. 


COAL OPERATORS. 
CASUALTY COMPANY 











NORBERT H. WEIDNER 


troller, Reliance Life; C H. Bokman, 
resident manager, New Amsterdam Cas- 
ualty; R. F. Holz, manager, Continental 
Casualty; W. S. King, assistant to pro- 
prietor, McCloskey & O’Neil; J. J. 
O’Donnell, secretary, Lon C. Jeffrey 
Co.; A. W_ Pardew, president, W. W. 
Flanegin & Co.; Wallace M. Reid of 
Wallace M. Reid & Co.; F. P. Siefker, 
Allegheny division of the Middle Depart- 
ment Rating Association. 

Pittsburgh’s Mayor Lawrence Talks 

The new officers and directors were 
installed by Ralph H. Alexander, deputy 
insurance commissioner of Pennsylvania 
who was also the club’s ninth president 
and its first honorary member. 

Mayor David L. Lawrence who is also 
a member of the Insurance Club was 
present and briefly addressed the mem- 
bers. 

Annual committee reports were pre- 
sented by Mr. Avery, activities; William 
A. Shaw, W. J. Kellar agency, educa- 
tion; Mr. Guthrie, legislative; William 
H. Osburn, manager, Aetna Casualty & 
Surety, golf; Mr. Blayney, finance; S. 
E. Price, cashier, Fidelity & Casualty 
Co., audit; Mr. Weidner, Pittsburgh In- 
surance Day; and Mr. Bokman, new 
quarters committee. 

Mr. Weidner, announces that commit- 
tee appointments, including the Insur- 
ance Day committee will be made soon. 





Ure Joins New England 
Casualty as Claim Supt. 


Kenneth E. Ure has joined the New 
England Casualty as home office claim 
department superintendent and will lo- 
cate in Springfield, Mass. He succeeds 
Hicks Atwell resigned. 

A graduate of Colgate University 
with B.A. degree and of Syracuse Uni- 
versity with LL.B. degree, Mr. Ure has 
been associated since 1935 with the 
American Surety in various branches 
of its claim service. New England Cas- 
ualty is a member of the Springfield 
Group of insurance companies. 





J. H. SHALE, JR. IN NEW POST 


J. Horace Shale, Jr. is a newly ap- 
pointed special agent of American Cas- 
ualty Co., assigned to northern New 
Jersey area and with headquarters in 
Newark. Mr. Shale, who comes of an 
insurance family, has a background of 
experience in field work. His father is 
J. Horace Shale who at one time was 
vice president and general manager of 
the Commercial Casualty of Newark. 





COLONEL DEANS ILL 

Colonel Parke P. Deans, member of 
the Virginia Industrial Commission 
which administers the workmen’s com- 
pensation act, has been confined to his 
home for several weeks by illness. In 
point of service he is the ranking mem- 
ber of the commission. 
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Health Plan Instituted 
For Calif. Farm Bureau 


FAMILY OR GROUP COVERAGES 








Associated Indemnity, California-West- 
ern States Life, Occidental Life 
Underwriting the Program 





Associated Indemnity Co. of San 
Francisco, California- Western States 
Life and Occidental Life of California 
are underwriting a health program for 
the California Farm Bureau Federation, 
Berkeley, Calif., providing hospitaliza- 
tion, surgical and medical care benefits. 

Under the plan members of the Farm 
Bureau can obtain for themselves, their 
employes and dependents either family 
or Group coverage. In literature sent 
to bureau members the following defini- 
tions were given: 

“Member—A member of a farm bu- 
reau who is an owner or operator of 
farm lands or who employs farm labor. 

“Employe—An employe, with at least 
six months’ of continuous employment 
with a member, or an employe of a 
farm bureau or the California Farm 
Bureau Federation. 

“Dependent—(1) A spouse of a mem- 
ber or employe; (2) An unmarried child 
between three years of age and seven- 
teen years of age, inclusive, who is 
under the custody, care and control of 
the member or employe and who is en- 
tirely dependent upon the member or 
employe. 

“Farm Bureau Center—A local unit 
of a county farm bureau organization, 
the boundaries of which are defined and 
which has been organized for the con- 
venience of farm bureau members re- 
siding therein for attendance at meet- 
ings and in carrying out farm bureau 
activities. 

“Commodity Department—A group of 
county farm bureau members who have 
definitely signified a desire to be af- 
filiated and to work with other farmers 
in farm bureau work connected with 
the production, processing or market- 
ing of a given commodity. For pur- 
poses of this Farm Bureau program no 
farm bureau member can be considered 
a member of more than one commodity 
department, and in the event a member 
shall be afhliated with more than one 
commodity department he shall be clas- 
sified according to the commodity from 
which he normally derives the largest 
proportion of his net income. 

“Family Coverage-—The coverage pro- 
vided under the family policies issued 
to members and employes who have 
not qualified for Group coverage. 

“Group Coverage—The coverage pro- 
vided under group contracts issued to 


the California Farm Bureau Federation 
covering: (1) Members and their de- 
pendents; (2) Employes of members 


and their dependents who have qualified 
for ne coverage, and (3) Employes 
of the California Farm Bureau Federa- 
tion and affiliated farm bureaus and 
their dependents.” 


Schedule of Benefits 


The schedule of benefits includes: 
hospital confinement cases; surgical 
operating expense; medical care during 
hospital confinement; x-ray and labora- 
tory examinations; medical care at 
home or the doctor’s office. Payments 
will be made with the first day of treat- 
ment for each accident and with the 
fourth day of treatment for each illness. 

Under family coverage the monthly 
cost if paid annually is $3 for a mem- 
ber or employe; $3.50 for a spouse, and 
$1 for each child. Under Group cover- 
age the monthly cost, if paid annually, 
is $3 for a member or employe; $2.50 
for a spouse, and $1.50 for all children. 
In all cases an initial registration fee 
of $5 is required, but if it is paid for 


family coverage no additional fee is 
required for transfer to Group coverage. 

Free selection of physician, surgeon 
or hospital is left to the member, the 
only provision being that the physician 
or surgeon must hold an unrevoked li- 
cense to practice medicine and surgery 
issued by the authorities of the state 
in which he practices. 

In his letter to farm bureau members, 
Roy B. Wiser of the California Farm 
Bureau Federation says: “These com- 
panies have agreed to operate on a 
fixed administrative fee basis under 
which our members are assured of a 
maximum return for their contribu- 
tions.” 

Vice President Gordon Paine of the 
Associated Indemnity Co., at San Fran- 
cisco, will be the administrative execu- 
tive handling the plan for the com- 
panies, and all claims will go through 
that office. V. T. Ellsworth, research 
economist, will have supervioion over 
the plan for the Farm Bureau Federa- 
tion. 

The plan has been approved by 
Department of Insurance as one 
meets the requirements of the 
ance Code sections relating to 
insurance. 

This is believed to be the first move- 
ment to bring farmers and farm labor 
under any plan of group insurance em- 
bodying hospitalization, surgical and 
medical care. 
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H. & A. Conference 


(Continued from Page 31) 


varying modifications thereof, and 

“(b) Use of ‘The Official Guide’ 
which has been adopted by the Na- 
tional Association of Insurance Com- 
missioners, and which in most states 
has the force and effect of law. 

“In this respect, Departments have a 
vast reservoir of discretionary power 
available for use for the public good. 

“4. Group laws, ranging from rather 
complete and comprehensive legislation 
down to some very minimum require- 
ments. 

“5. Anti-discrimination laws. 

“6. Anti-rebating laws. 

“7. Laws prohibiting misrepresenta- 
tion and false advertising of policy con- 
tracts, but existing in too few states. 


Periodic Examinations 


“8. Laws requiring the filing of an- 
nual statements and other reports, from 
the departmental checking and exami- 
nation of which can test company sol- 
vency. 

“9 Laws governing the examination 
of companies periodically or at the dis- 
cretion of departments, during the 
course of which solvency and general 
practices of the company may be tested. 
Here exists a vast power. 

“10. The power to withhold company 
licenses or certificates of authority for 
reasonable cause such as questionable 
solvency, misconduct and improper 
practices. Here again lies a vast reser- 
voir of discretionary power.” 

A valuable part of this memorandum 
was a chart showing state-by-state the 
present extent and scope of general 
regulation. It was noted that’ many 
states have no agent’s qualification law, 
“vet most of them undoubtedly can ex- 
ert a high degree of control and regu- 
lation of agents under their power to 
either license or withhold license, plus 
implied powers available in many 
states.” It was further noted that only 
about five states do not require filing 
and approval of policy forms; neverthe- 
less most companies file all forms even 
though not specifically required. 

The bill submitted by the conference 
provides among other things for stand- 
ard provisions, approval of policies, con- 
trol and regulation of advertising con- 
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Senator Ferguson To Be 
Federation Speaker Dec. 11 


U. S. Senator Homer Ferguson of 
Michigan, ranking member of the Sen- 
ate Judiciary Committee, will be the 
luncheon speaker of the Insurance Fed- 
eration of New York, Inc., in connec- 
tion with its thirty-second convention 


to be held December 11, in the Com- 
modore Hotel. 

In speaking of his acceptance of the 
invitation Gustave R. Michelsen, execu- 
tive committee chairman of the Federa- 
tion, said: “We are fortunate in secur- 
ing Senator Ferguson as a speaker for 
he represents all that is sound and pro- 
gressive in economic planning and 
his record in the past has proved his 
views and actions in regard to industry 
as being in line with the principles on 
which this democracy was founded—the 
continuance of private enterprise free 
from Federal interference.” 

Senator Ferguson was chairman of 
the “Pe irl Harbor Investigating Com- 
mittee”; has made a record in the sen- 
ate for his clarity of thought on inter- 
national affairs and for his far-sighted 
stand on domestic issues. 

The Insurance Commissioners will be 
in session during the week of the fedt 
eration luncheon and an invitation has 
been extended to them to sit on the dais 
as guests of the federation. The turn- 
out is expected to exceed that of any 
previous annual luncheon. 


ROBERT M. NUGENT DEAD 


Peerless Casualty’s V. P. in N. Y. Was 
Honored in 1942 Upon His 50th 
Milestone in Insurance Field 
Robert M. Nugent, 76, vice president 
of Peerless Casualty in charge of its 
bail bond department at 116 John 
Street, New York, died last Sunday in 
Roosevelt Hospital, N. Y. Born in Ire- 
land, Mr. Nugent had lived in New 
York City for fifty-eight years and was 
widely known in surety circles here. 
He was a nephew of the late Gen. Rob- 

ert Nugent of the U. S. Army. 

Mr. Nugent entered the insurance 
business in 1892 when he came to the 
United States from Dundalk, Ireland. 
He started with the old Lawyers’ 
Surety Co., and later became manager 
of the downtown office of the National 
Surety Co. in New York. During the 
1920’s he opened and managed a Mex- 
ico City office for that company. 

In 1930 Mr. Nugent was chosen by 
sixteen surety companies to manage a 
central bail bond bureau, a cooperative 
agency organized to correct bail bond 
evils in the courts. The bureau was dis- 
continued three years later. 

In April, 1942, Mr. Nugent was hon- 
ored for his fifty years in the surety 
business at a luncheon attended by 
many insurance executives and leaders. 








Surviving are his wife, Mrs. Eliza- 
beth Drummond Diaz Nugent; a step- 


daughter, Isabelle Diaz, and a brother, 
Frederick G. Nugent. 


trol of form and contents of policies; 
also for anti-discrimination, rebates and 
other miscellaneous provisions, and for 
special statutes relating to grown, 
blanket, franchise and industrial poli- 
cies. 
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OF WORCESTER, MASSACHUSETTS 


Education Committee of 
Nat’! Ass’n Now Set Up 


Clarence Sholl, president, Globe (Cas- 
ualty of Columbus, O., is the chairman 
of the new education committee of Na- 
tional Association of Accident & Health 
Underwriters, formerly known as the 
Purdue advisory committee. Joseph W, 
Scherr, Jr., vice president and_ secre- 
tary, Inter-Ocean Casualty, is co- 
chairman of this committee, of which 
the following executives are members: 

R. J. Costigan, Business Men’s As- 
surance manager, Kansas City; Harold 
R. Gordon, managing director, Health 
& Accident Conference; Fred Grainger, 
vice president, Federal Life & Casu- 
alty; Emerson Davis, Dallas manager, 
Inter-Ocean Casualty ; C. C. Inman, II- 
linois Mutual Casualty’s vice president; 
Marion Houston, manager, Washington 
National in Kansas City; E. H. Muel- 
ler, general agent at Milwaukee; Sam 
ic: ‘Carroll, vice president, Mutual 'Bene- 
fit Health, & Accident; H. P. Skog- 
lund, president, North "American Life 
& Casualty, and R. B. Smith, manager, 
Great Northern Life, Oklahoma’ City, 
president, National Association. 

This committee will meet in Decem- 
ber for the purpose of seWing up defi- 
nite standards and procedure for estab- 
lishment of the Purdue plan of courses 
in other areas of the United States not 
now covered by Purdue. The committee 
recommended that this plan be de- 
veloped on the present basis of includ- 
ing four additional universities. The 
first of these is the University of Cali- 
fornia, which is to serve the West 
Coast; the second is the University of 
Utah, to be followed. by a selection of 
a university in the northeastern part 
of the country, and another later in the 
southeastern part of the country. 

The University of California A. & H. 
course, scheduled to begin November 4, 
will run for two weeks, and will be 
operated on the pattern of the Purdue 
University course. O. J. Breidenbaugh, 
assisted by William Barr, will conduct 
the classes. Early registrations indicate 
that the class will be fully subscribed 
long before the opening date. 


St. Louis A. & H. Group to 


Welcome Smith Nov. 28 


Rolland B. Smith of Oklahoma City, 
president of the National Association of 
A. & H. Underwriters, will be enter- 
tained by the Accident & Health Un- 
derwriters of St. Louis at their No- 
vember 28 dinner meeting. A Christmiis 
party is being arranged for Decembe 
27, and for the January, 1947 meeting 
the organization has invited Travis | 
Wallace, president, Great American 
Reserve of Dallas,“to be guest speaker. 








SIX NEW CLUBS CONTEMPLATED 


The National Association of A. & [I. 
Underwriters -at its recent executive 
board meeting decided to stimulate loc’ ul 
interest in forming associations i“ op 
following cities: Rochester, N. Y.; 

Pa.; Albuquerque, N. M.; New 7 
leans, Houston and Phoenix, Ariz. 
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Tarbell Urges Support 
Of New Statement Blank 


IN ADDRESS TO ACCOUNTANTS 





Other Speakers at Annual Conference 
of Association Treat Aviation, Rein- 
surance and Research Problems 


Viewed in retrospect, the seventh an- 
nua! conference of the Insurance Ac- 
coutants’ Association, held recently at 
Endicott, N. Y., was one of the busiest 
and most constructive held by that or- 
ganization in recent years. In attend- 
ance were 160 delegates representing 
the leading fire and casualty companies 
of the United States. Welcomed by 
Thomas J. Watson, president of Inter- 
national Business Machines Corp., who 
declared that the greater demand jim- 
posed on business by changing condi- 
tions in a changing world presented a 
challenge that must be met, the ac- 
countants settled down to a program of 
intensive work on current problems. 

Robert C. Ratcliffe, Royal-Liverpool 
Group, who as president of the asso- 
ciation had the honor of introducing 
Mr. Watson, stressed in his opening 
address that the organization is work- 
ing in close harmony with the National 
Board of Fire Underwriters, “our own 
uniiorm accounting committee being 
represented on a similar committee of 
the board.” 


Tarbell on Combined Annual 
Statement Blank 


Keen interest was evidenced at the 
opening session in the proposed com- 
bined fire and casualty annual state- 
ment blank, submitted by T. F. Tarbell, 
Travelers casualty actuary, as chairman 
of a joint committee of members of the 
uniform accounting committee of the 
Insurance Accountants’ Association arid 
the Association of Casualty & Surety 
\ccountants & Statisticians. The new 
form, Mr. Tarbell said, is the result 
of nearly a year’s intensive study by 
members of this committee. However, 
he credited the accountants’ association 
for initiating the basic idea of the form. 
Highlights of the proposed blank, as 
set forth by Mr. Tarbell, are the fol- 
lowing: 

“The blank is a modern one. It ex- 
hibits results on the earned-accrual 
basis. It follows the normal arrange- 
ment of showing assets, liabilities, in- 
come and surplus. Detailed information 
and data of a statistical nature support- 
ing the statement proper are included 
in segregated exhibits. 

“It provides, so far as possible, for 

the uniformity of accounts of both fire 
and casualty companies, a desirable fea- 
ture because of the New York uniform 
accounting law. 
_ “It provides a single form of blank 
for reporting the financial condition and 
operating results of both fire and casu- 
alty companies. This also is a desirable 
feature because of legislation now in 
effect in New York which permits fire 
or casualty companies to write as rein- 
surance lines of business heretofore re- 
stricted to the respective classes of 
companies and legislation in effect in 
a considerable number of states per- 
hitting either class of company to write 
certain coverages which heretofore were 
required to be divided between the re- 
spective classes. A typical example of 
this is full coverage automobile insur- 
ance, 

Ir. Tarbell said that throughout its 
work and deliberations the committee 
kent in mind the fact that its objective 
was to produce a blank which would 
not only be an improvement on the 
existing blanks but which would satis- 
tactorily meet the requirements and 
views of a large majority of the com- 
panies, “It is our belief that we have 
Produced a blank which will serve the 
greatest good of the greatest number 
Irom the standpoint of the companies 
themselves, the Insurance Departments 
and the general public. ... It has been 
Put to the acid test by a number of 
companies. It is possible that a wider 


test by companies not represented on 
the committee may develop some ‘bugs’ 
or result in desirable refinements and 
changes. It is strongly urged that each 
company member should test the pro- 
posed blank by filling in his company’s 
1945 statement figures .. .” 

In closing Mr. Tarbell emphasized 
that approval of the klank by the com- 
panies will be only the initial step. “The 
ultimate decision will rest with the Na- 
tional Association of Insurance Com- 
missioners,” he said. 


Shadwell, Chambers, Dick Also Speak 

Following Mr. Tarbell’s address the 
afternoon speakers were Reed M. 
Chambers, president of U. S. Aviation 
Underwriters, who outlined recent de- 
velopments in the aviation field in their 
relation to fire and casualty companies; 
Palmer Dick, Springfield Fire & Marine, 
and Howard Shadwell, secretary, Hol- 
born Agency Corp., New York. 


may be added. 


data available at our office. 
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A Broker's Dream 
The Preferred’s 60th Anniversary Disability Policy for 


you to submit to your best clients—covers from first day, 
both accident and health—for life on accident and two 
years’ benefits on health. Obtain details of coverage which 


This is easy to sell if presented. Rates attractive. Sales 
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Mr. Shadwell offered encouragement 
to the accountants to take a greater 
interest in the planning and arrange- 








j: Phoferrecd BY BROKERS WHO WANT THE BEST 








ment of their companies’ reinsurances. 





In this connection he made a few sug- 
gestions as to the lines upon which ac- 
countants might direct their investiga- 
tions. He called attention to “the ob- 
vious matter of gaps or overlapping be- 
tween the coverages of the various de- 
partments” and to the question of uni- 
formity of wordings as far as it is pos- 
sible. He thought that more attention 
should be given to the markets where 
reinsurance contracts are placed. 
Another fertile ground for study, he 


said, is the old question of first surplus 
treaty vs. spread loss cover, “both of 
which have their uses.” In addition, Mr. 
Shadwell said that the accountant is 
particularly well equipped to judge the 
expense involved in maintaining certain 
types of reinsurance. In his opinion,facul- 
tative reinsurance is burdensome in this 
respect and “could very often be almost 
eliminated by the arrangement of a 
second surplus treaty or a_ so-called 












The financial 
statements of the GENERAL 
ACCIDENT and the POTOMAC testify 


to wise management and successful 





underwriting operations. The ex- 
treme liquidity of both companies 
is evidenced by the fact that cash 
on hand plus bonds and stocks 
greatly exceed all reserves in each 
instance. No policyholder could 


ask for greater stability or security. 


Ask the agents who represent these companies 











open cover.” 
Scott Harris on Research 

A thought-provoking talk on “Re- 
search” by Scott Harris, executive vice 
president, Joseph Froggatt & Co., Inc., 
New York, also featured this meeting. 
Mr. Harris maintained that as a result 
of searches into the fire insurance in- 
dustry from the outside, commonly 
termed investigations, research within 
the industry has been given some im- 
petus. Constructive changes have re- 
sulted. 

The speaker said that the casualty 
business has been much more aggres- 
sive and progressive than fire insurance 
in the matter of research, and he ex- 
plained: “This may be due to the fact 
that compared to the fire industry, casu- 
alty insurance is a relatively new indus- 
try and has continuously had to treat 
with new undertakings.” Continuing, he 
said in part: 

“There are a number of research ave- 
nues which should be traveled by top 
management of the fire and casualty 
companies and one of those is the mat- 
ter of personnel. ... There are many 
individual units in the ‘Are industry 
where there is a decided gap between 
top executives and what is sometimes 
termed in the vernacular as the second, 
third and fourth position of responsi- 
bility. However, something is lacking in 
long-range planning since no wel! de- 
fined program exists under which there 
are attracted into the industry young 
men possessing all of the proper quali- 
fications, to fit them for top responsi- 
bilities. With the right picture painted 
as to their possible future in the indus- 
try, every unit of our business would 
be able to attract a constant stream of 
new talent...” 

“Another avenue of research down 
whith all management might walk for 
profit is the matter of acquisition costs 
of business. If it is correct, and I am 
not saying that it is not, that there is 
a widespreading curiosity on the part 
of the insurance buying public as to 
where its premium dollar goes, then is it 
not but logical that the item which looms 
next largest to losses, namely acquisi- 
tion costs, would arouse a_ greater 
amount of their curiosity? If that is so 
and it would seem to be but logical, 
should it not be that much more re- 
search be made as to what classifica- 
tions or what lines of insurance are 
written without selling effort and what 
lines of business are sold only as a re- 
sult of selling effort ?” 

An open forum on all related sub- 
jects featured the second morning’s ses- 
sion of the meeting, panel members 
being R. Schaaf, Globe & Rutgers Fire; 
C. G. Vanderfeen, comptroller, National 
Surety Corp.; G. D. Hafely, Sun In- 
surance Office; F. M. Dominick, assist- 
ant secretary, 3oston Insurance Co. 
E. G. Crapser, secretary, Pacific Fire, 
was moderator. 

Speakers at the closing session were 
George R. Ladner, Phoenix & London 
Group; George T. Dearborn, assistant 
secretary, Potomac Insurance Co., and 
Paul Seghers, author and tax expert. 
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Folks hereabouts seem to be getting 
very Demo-critical. 


i ee 


Marie (Health & Accident Under- 
writers Conference) Meade is a cutie. 
She must think we don’t read_ this 
column, She just sent us the Don J. 
(Washington National of Chicago) Wel- 
lenkamp gag which we printed here a 
few weeks ago and which read: “Your 
legs is what if you ain’t got two pretty 
good ones, you can’t get to first base 
and neither can your sister.” Sorry, 
Marie, but we only print our gags once 


te see, our customers are so smart, 
they get ’em the very first time. 
Thanks, anny-hoo. 

a 


Just when things begin to take on a 
rosy hue and we are beginning to see 
daylight —along comes Funk & Wag- 
nalls, those dear dictionary boys, and 


warn us that the annual insurance re- 
view which we write for their Inter- 
national Year Book every year—will 


hereafter have a November 15th dead- 
line. Business of getting into a dither 


again. 
* * x 


There we go (above) bragging about 
our bright customers when along comes 
a communique from Leo (Equitable 
Life) Eisen in which he still calls our 
Prentice-Hall book “The Secret of Sell- 
ing Life Insurance.” Everybody—well, 
nearly everybody—knows we have settled 
“How to Sell Life Insurance” as 


upon 
the five-star-complete-final title. One 
thing Leo said amused us. He closed 
with this thought: “after the book is 


released, and curtain calls sound, and 
there are shouts for the author, I'll bet 
Syl Walker will walk out on the stage.” 


As Hi Phillips usually says: “Wanna 
bet ?” 
* * * 

Miriam (Equitable Life) Sachs pulls 
us up short with a reference to the Roy 
(Rochester Dynamo) Duffus “short bier” 
wheeze which appeared here on October 
18th. She says Roy was not the origi- 
nator (and-who-said-he-was-all-we-said- 
was-he-sent-it-in) but that it was the 
brain-child of “M. Goldberg, a ‘very 
genial member of the Equitable’s agency 
department.” She encloses “Exhibit A” 
in the form of a copy of “Agency Items” 
containing the gag. It is interesting to 
this Old Meaney to note that “Agency 
Items” treated Mr. Goldberg to a bath 
of anonymity and referred to him simply 
as “one of our actuaries.” So, we sup- 
pose, we'll now need an affidavit from 
Miriam, the editor of “Agency Items,” 
and the Commissioner of Public Safety 
in Philadelphia, testifying to whether or 
not the words “one of our actuaries” 
refer to Mr. Goldberg. 

x * 


Street Seen—(concerning guys lamped 
on insurance pavements in Old Gotham 
Town)—Arthur (Home Insurance Co.) 
Cox. Malcolm B. (Frank and DuBois) 
Dutcher. Phil (Charles Ludwig Inc. 
brokers) Pollack. Stan (Hartford Fire) 
Bower. George (Royal’s - new - uptown- 
manager - and - what-was-he-doing-down- 
town) Huneke. Joe (U.S.F. and G. claim 
expert) Conklin, having lunch and 
mighty Whyte of him (local joke). 

“hi we 


Someone or other said recently (and 
we can’t for the life of us think who 
said it), “You wouldn’t worry about 
what people think of you if you knew 
how seldom they do.” 

* ok x 

But it was Emerson who said “Wise, 
cultivated, genial conversation is the last 
flower of civilization.” 


—MERVIN L. LANE. 





NORTH AMERICA WINS AWARD 


Gets Top Honors from Direct Mail 
Ad Assn. for Under-Insurance 
Campaign Prepared for Agents 

The Company of North 

America on October 18 was awarded top 

honors for its “Star Campaign” on un- 

for 


Insurance 


der-insurance, prepared especially 
agents of the North America fire com- 
panies. The award was_ presented by 
the Direct Mail Advertising Association 
now at its annual convention in Chicago. 
The association each year selects out- 
standing direct mail advertising cam- 
paigns as the “50 leaders” in that form 
of sales promotion. 

North America’s “Star Campaign” was 


first announced to North America 
agents in October, 1945. It has been 
used continuously since that time by 


agents of all three North America fire 
companies in an effort to overcome the 
condition of under-insurance, which 
exists due to rising values. The “Star 
Campaign” was designed specifically to 
sell additional amounts of fire insurance 
to those who own real estate or house- 
hold goods which were insured at the 
values existing ten or twelve years ago. 
In view of the rise in value of all forms 
of property during the past dozen years, 
it was deemed essential by North 
America that property-owners be noti- 
fied by agents of the hazard existing 
in the event of a severe fire, should 
their insurance be insufficient to cover 
their loss fully. 

Agents discovered during the cam- 
paign that while approximately 96% of 
all the owners of homes in the United 
States carried some fire insurance, only 
a small percentage were adequately 
covered. 

The campaign consists of a series of 


three letters with enclosures and was 
presented with complete instructions to 
North America agents. Nearly all of 
the agents using the campaign, have 
already reported marked increases in 
premium income. 





PROFESSIONAL WOMEN’S POLICY 

William E. Lebby, California state 
manager for Massachusetts Indemnity 
Co., is offering to the public a new non- 
cancellable disability policy for business 
and professional women, ages twenty- 
one to fifty. The policy, when disability 
from illness or accident causes loss of 
professional or business time, pays for 
all sickness and accidents, hospital or 
nurse or surgical operation, with house 
confinement not required. 
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President of N.Y. Women’s League Has 
Been Insurance Broker for 14 Years 





Left to right: Major Hugo E. Rogers, 


Drucker-Hilberi Co. 


Borough President; Mrs. Mary O’R. Boll- 


man and Deputy Police Commissioner Albert Williams. 


Mary O’R. Bollman, president of 
Doric Brokerage, Inc., 110 West For- 
tieth Street, is president of New York 
League of Business and Professional 
Women and has accomplished much in 
increasing the membership of the 
League. She presided October 15 at a 
luncheon held in conjunction with the 
New York Board of Trade at the Hotel 
Pennsylvania. 

Speakers at the lunch included Hugo 
E. Rogers, president of Borough of 
Manhattan, whose topic was “What 
Business Men and Business and Pro- 
fessional Women Can Do to Make New 
York City a Better Community,” and 
Deputy Police Commissioner Albert 
Williams who discussed the new traffic 
regulations in New York City which are 
preventing all-day parking in mid-town 
New York. 

Among guests at the luncheon were 
Thomas Noble, president of Young 
Men’s Board of Trade; and H. L. 





Buffalo Agency 50 Years 


Travelers General Agent 


The Elliott-Tabor Agency, Inc. of 
Buffalo observed its fiftieth anniversary 
as a general agency for the Travelers 
at a dinner, October 15, in Hotel Stat- 
ler. Thomas W. Cole, vice president of 
Travelers Insurance and head of its 
home office agency department, spoke. 
Harry Anderson, assistant superinten- 
dent of agencies, also attended. Gen- 
eral Agent Maurice S. Tabor presided. 


Cc. C. HARPER HONORED 
C. C. Harper, manager, Richmond, 
Va., claim office of the affiliated Kem- 
per companies, recently was_ elected 
vice president of the Richmond Claim 
Men’s Association. 
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INSURANCE SALESMAN —H. O. OPPORTUNITY 


For a man preferably (but not necessarily) with A&H or 
Life Insurance selling experience. Unusual opportunity. Com- 


municate, in confidence, and state experience. Box 1675, 


THE EASTERN UNDERWRITER 


New York 7, N. Y. 




















Brooks and Gustave R. Michelsen of 
New York Board of Trade. Many 
women celebrities were present. ; 
Mrs. Bollman’s Career 

Mrs. Bollman has been actively en- 
gaged in the insurance business since 
1932 when she organized and was elected 
president of Doric Brokerage, Inc., which 
handles all types of insurance, especially 
coverage on real estate. Her business 
has shown steady growth and today Mrs, 
Bollman is one of the outstanding women 
producers in the general insurance field. 

Before entering insurance wotk Mrs. 
Bollman was with one of the biggest 
cotton goods houses in New York City, 
having advanced from stenographer to 
head of its mail order department. 
_Among her insurance and civic affilia- 
tions today in addition to presidency of 
the New York League of Business and 
Professional Women, are the following: 
member, insurance section, New York 
Board of Trade; chairman of the newly 
formed Multi-Party Committee of Wo- 
men; member of Pan-American Club, 
the Women’s City Club of New York, 
American Women’s Association and 
English Speaking Union. 





Financial Responsibility 
(Continued from Page 32) 


an increase in the number of insured 
vehicles of from 3314% to 75%. 


Kentucky Bill 

_ The latest state to enact such a law 
is Kentucky, whose 1946 legislature 
passed a bill to go into effect next 
Jan. 1. It will require that a driver 
make a written report to the State 
Revenue Department of any accident 
involving death, injury or material 
damage of more than $50. If the driver 
is unable to furnish proof through in- 
surance or otherwise that he can sat- 
isfy any judgment that might be ren- 
dered against him, the revenue depart- 
ment will be required to take up the 
licenses he holds for himself and_ his 
car. Heretofore Kentucky law has re- 
quired financial responsibility only of 
drivers whose licenses have been re- 
voked or who have failed to pay’ a 
civil judgment arising from an accident. 

Less stringent in that it applys only 
after failure to satisfy a judgment 's 
the bill passed this year by the Missour! 
legislature. It provides that any per- 
son involved in an automobile accident 
who fails to satisfy any judgment 
against him within thirty days after 
it becomes final will be prevented from 
driving in Missouri and will have to 
surrender all licenses. Driving privileges 
could be regained only by satisfying 
the judgment and then demonstrating 
future financial responsibility through 
insurance or posting bond. 
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“Heads Fidelity - Surety Committee of 
» Nat'l Assn. C. & S. Agents; Sig- 
nificance of His Appointment 

Carl P. Daniel, president’ of the Na- 
Itiona! Association of Casualty & Surety 
Agents, has appointed H. F. Warner of 
Kansas City, Mo. who is president of 
bSpeed-Warner, Inc., as chairman. of the 
Association’s committee on fidelity and 
surety bonds. The membership of his 
committee will be announced soon. 

Mr. Warner has had considerable ex- 
perience in committee work of this na- 
ture, having until recently served as 
chairman of the fidelity and surety com- 
mittee of the National Association of In- 
surance Agents. 

Mr. Daniel said this appointment 1s 
the first move in the association’s pro- 


























ath cram of focusing the best insurance in- 

- Boll. tellience of its members upon prob- 
lems of the insurance business and con- 

sen of stantly working for better insurance 

sen of oe : 

Many service for the public. 

ISSUES SLOT MACHINE POLICY 
ly en- PAAU Originates, Dispenses Policies for 
since Air Travelers; Experiment Tried 

elected at N. Y. Terminal 
Which The Associated Aviation Under- 
cially BF writers, of which Daniel deR. M. Scarritt 
isiness fis manager, has installed vending ma- 
y Mrs. Bchines which dispense insurance policies 
women for air travelers at the Airlines Terminal, 
e field. JB) East Forty-second Street, New York 
< Mrs. City. They are called “insurographs.” 
iggest [Five of these machines have been in- 
< City, [Estalled at the terminal’on an experi- 
her to [menial basis, under permission of the 
New York Insurance Department. The 
affilia. IB policies are issued currently by the 
ncy of Ig Fidelity & Casualty Co. Sales are made 
ss and fg through agents of the company, Mr. 
wing: Searritt says. . 
York The insurograph calls for an operating 
newly [Procedure almost as simple as that in- 
Wo. [evolved in chewing gum and candy ven- 
Club, ors: The machine stamps the contract 
Vouk with time and date of the policy which 
and fas good for seven days, and adjusts the 


contracts to the insurograph’s window so 
that the buyer may fill in his flight’s 
departure and destination points, name 
and address of beneficiary and signature. 
With the punching of a button, the 
machine retains duplicates for the files 
of the insurance company and slips the 
original to the buyer. Envelopes are 


lity 











sured available for mailing the policy to the 
beneficiary. 
For twenty-five cents put into the 

a law slot, the buyer obtains $5,000 of coverage, 
lature and for each additional quarter, $5,000 
next with a maximum of $25,000, providing 
lriver indemnity for loss of life or limb or 
State sight through accidental bodily injury 
ident while in transit as a passenger on speci- 
terial fied scheduled airlines and on other speci- 
lriver fed conveyances or while waiting in any 
h in- airport or due to exposure in transit. 
sat- Such a policy already has been issued 
ren- by AAU for some time, but the insuro- 
part- graphs were installed only on October 
» the Since that time, sales have averaged 
1 his 400 daily. 
5 re- ' 
y bs Five Win Certificates 
ay’ a From Insurance Institute 
dent. The Insurance Institute of America 
only announces that five students finished 
nt 1s their course of studies at the close of 
sour! the third semester of 1946, and will re- 
_ per ceive final certificates. They are: 
ident Middle Atlantic: Mary C. Brennan, 
ment American Surety, New York, casualty 
after graduate; Carl J. Schreiber, Great 
from American, New York, fire graduate. 
e to Middle West: Clarence M. Corn- 
leges Well, agent, West Des Moines, casualty 
fying graduate. 
ating Canada: . J. ‘Herbert Forbes, agent, 
ough Hamilton, fire graduate; Stanley J. 





Keen, Canadian Indemnity, Winnipeg, 
Casualty graduate. 





PRODUCER -COMPANY MEETING 


Set for Nov. 1 at Ass’n of Casualty & 
Surety Executives, 60 John St., 
N. Y.; Closed to Public 

The contemplated producer-company 
conference has been set for November 1 
at the offices of the Association of Cas- 
ualty & Surety Executives, 60 John 
Street, New York. Each of the various 
producer organizations, brokers and 
agents alike, will be represented by 
small groups of their key men, and the 
same arrangement will apply to the 
companies. The conference will start 
without a fixed agenda but certain sub- 
jects requested by participating groups 
will be placed on the program for dis- 
cussion. 

_ Producers and companies felt the ini- 
tial meeting should be a small gathering 
which would be more likely to produce 
concrete results. Consequently, atten- 
dance at this conference will not be 
open to the public. 
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Broad Form Liability 
(Continued from Page 29) 


is not a protection designed exclusively 
for use in the bigger cities. Nor is it 
a form of protection that is needed by 
only the larger risks. On account of 
certain premium requirements that pre- 
vailed at the time broad form coverage 
was introduced the impression might 
have been created that it was designed 
only for the larger risks. Better and 
broader protection is just as essential 
for the small risk as it is for the big 
one. No risk is too small for the broad 
form coverage. 

“Up to this time we have assumed 
the superiority of broad form versus 
limited forms, and it might be well if 
we would review here the advantages 
of the broad forms. 

“1. The worth of any contract of in- 
surance is found in its insuring agree- 
ments. The insuring clause of the broad 
form liability insurance is superior to 
the limited form because, in addition to 
covering the liability imposed upon the 
assured by law, it includes protection 
against certain contractual liability ob- 
ligations. 

“2. Important, too, is the fact that 
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being a package policy it prevents the 
possibility of gaps in the protection, a 
situation that must always exist in the 
case of individual limited form policies. 

“3. Along the same lines, but at the 
other extreme, broad form prevents 
costly overlapping of coverages. At first 
thought this might be considered unim- 
portant but it does happen and, of 
course, is not to the financial advantage 
of an assured. 

Full Automatic Coverage 

“4. Considered by some people as 
the most important feature of broad 
form is that it provides full automatic 
coverage. Many schedule policies can 
be endorsed to provide a form of auto- 
matic protection but even then the auto- 
matic feature is not complete in that 
some form of notice is required by the 
limited form policy. 

“5. Not the least important of the 
advantages offered by broad form vs. 
limited form is the simplicity and econ- 
omy involved in the handling of broad 
form. Simplicity for the assured, as it 
means that an assured need only give 
consideration to his casualty insurance 
problems once a year and in some cases 
once every three years. Economy for 
the agent in that it means the handling 
of only one policy instead of several 
and some times many. 

“6. Last, but far from the least, pro- 
tection is provided against the unknown 
hazards,” stressed Mr. Uhler. 

Unknown Hazards 

“Probably no feature of broad form 
protection has provoked as much discus- 
sion as has this unknown hazard pro- 
tection. Anticipating your question as 
to what is an unknown hazard, I must 
state frankly that I do not know. If I 
could name for you an unknown hazard 
in connection with any given risk it 
would then be no longer unknown. Be- 
ing known, then it would be an exposure 
that actually existed and a premium 
charge would be in order in line with 
the basic requirement of broad form in- 
surance that a charge be made for all 
known hazards. 

“Unknown hazard might be defined as 
the unexpected, and certainly it must 
be a source of great satisfaction to an 
assured to know that he is protected 
should the unexpected result in financial 
loss on account of resulting legal lia- 
bility. It is the only form of insurance 
protection that can be paid for it and 
after an accident happens. A holder of 
a broad form policy is actually in the 
position of purchasing protection after 
the damage has been done. 

“This is true because often an un- 
known hazard does not become a known 
exposure until legal liability has been 
established. It should always be made 
clear to the policyholder, of course, that 
should an unknown hazard develop into 
a knéwn one a premium charge will be 
made. 

“The regular charge should not be 
confused with the broad form change 
of $5.00 B.I. and $2.50 P.D., standard 
limits, made at the time the policy is 
issued. Some criticism has been directed 
at this charge but I think you will agree 
that it is little enough to pay for the 
privilege of being able to purchase pro- 
tection after an accident has occurred. 

“We have no quarrel with the term 
‘comprehensive’ except that it is not 
readily understood by the layman. To 
him it is just another all-inclusive phrase 
created by the insurance companies to 
dress up their product. For sales pur- 
poses it does not produce the results 
that can be obtained by the use of the 
term ‘broad form.’ This is especially 
true when, in reference to broad form; 
comparison is made with the limited 
form policies. 

“Experience has shown us that the 
use of broad versus limited in corres- 
pondence and conversations immediately 
draws a picture that is readily under- 
stood by an assured or prospect.” 


PACIFIC EMPLOYERS ENTER VA. 
Pacific Employers of Los Angeles has 

entered Virginia to 

compensation. 
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Restricted Coverage For 
N. Y. Domestic Servants 


HENRY D. SAYER’S STATEMENT 
Manager Compensation Insurance Rat- 
ing Board Issues Instructions on 


New Law Effective Jan. 1, 1947 








As reported in last week’s issue of The 
Eastern Underwriter, Henry D. Sayer, 
general. manager, Compensation Insur- 
ance Rating Board of New York, has 
issued instructions to the companies in 
connection with restricted coverage for 
domestic servants under the new law 
effective January 1, 1947. The following 
is the complete text of Mr. Sayer’s 
statement, issued too late for inclusion 
last week: 

“An important change in the work- 
men’s compensation law with respect to 
domestic workers becomes effective on 
January 1, 1947. By Chapter 311, Laws 
of 1946, the workmen’s compensation 
law was amended to provide that do- 
mestic workers, other than those em- 
ployed on farms, employed by the same 
employer for a mininum of forty- eight 
hours a week in a city or village of not 
less than 40,000 population, come within 
the mandatory provisions of the law 
and therefore the employer of any such 
domestic workers must provide work- 
men’s compensation insurance covering 
them. Although the new law specifi- 
cally provides that the failure of any 
employer to provide such insurance 
shall not be a misdemeanor, as in the 
case of other employes, nonetheless any 
employer who is subject to the new law 
becomes personally liable for the pay- 
ment of compensation benefits on ac- 
count of the injury of his domestic 
worker in case he is not insured. In the 
event of serious injury, such compen- 
sation benefits and medical expense may 
constitute a heavy burden on the em- 
ployer. 

Two Classes of Domestic Workers 

“Although all domestic workers here- 
tofore have been excluded from the 
mandatory provisions of the law, many 
employers have brought their domestic 
workers within the coverage of the 
Compensation Law by voluntary insur- 
ance. It will be noted that there now 
are two classes of domestic workers— 
those in cities of 40,000 or more popula- 
tion who work a minimum of forty- 
eight hours a week and who will here- 
after come under the mandatory provi- 
sions of the law, and those who work 
than forty-eight hours a week or 
are employed other than in a city or 
village of less than 40,000 population 
and who therefore do not come within 
the mandatory provisions of the law. 

“As to the latter class of domestic 
workers, voluntary coverage by insur- 
ance will still be possible, but for em- 
ployers who desire to obtain insurance 
coverage only for those domestic work- 
ers who come within the mandatory 
provisions of the amended law, a form 
of restrictive coverage has been author- 
ized by the Compensation Insurance 
Rating Board with the approval of the 
Superintendent of Insurance. Policies 
affording coverage for domestic workers 
may be endorsed to restrict the cover- 
age as respects such workers to those 
persons who come within the mandatory 
provisions of the law. 

“Unless the restrictive endorsement is 
used, the policy will be deemed to cover 
all domstic workers of the named em- 
ployer regardless of the number of 
hours of employment and regardless of 
the place of employment. A _ circular 
letter has been issued by the Compen- 
sation Insurance Rating Board to all of 
its members setting forth the form of 
endorsement for such restrictive cover- 
age and the conditions under which it 
may be used.” 
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Domestic Workers’ Endorsement 


The Superintendent of Insurance has 


approved the following endorsement to 
be used 


in connection with policies 


VA. AUTO RATE HEARINGS 





State Corporation Commission Considers 
10.3% Liability B. I. Increase; 
33% Property Damage 

Following a hearing on petition of 
companies for increases in automobile 
liability and property damage rates, the 
Virginia State Corporation Commission 
had the matter under advisement this 
week. Companies are asking an advance 
of 10.3% in liability for bodily injury 
rates and an increase of 33% for prop- 
erty damage rates. At the hearing, 
George A. Peery, statistician for the 
commission, testified that the average 
claim cost for bodily injury increased 
from $444 in 1941 to $617 in 1945. For the 
same period the average claim cost for 
property damage has increased from $33 
to $60 Rising costs of hospitalization 
and sharply increased cost of automo- 
bile repairs were credited by other wit- 
nesses for this increase. 

It was admitted by the companies, 
despite the per claim cost increases, that 
their aggregate profits during the war 
years had been nearly $700,000 above the 
2.5% limit set by the State Corporation 
Commission. The companies contended 
that wartime experience was not an ac- 
curate index of anticipated profits and 
asked for increases on current rates to 
protect them against loss in the post- 
war period when much heavier automo- 
bile traffic is anticipated. 





Auto Property Damage 
Rates Increased in N. C. 


William Hodges, North Carolina, 
Commissioner of Insurance, has an- 


nounced a revision in property damage 
insurance rates for private passenger 
automobiles to be applicable to all 
policies written on and after September 
30, and all policies with an effective 
date on or after December 1, 1946, 
regardless of when written. The new 
rates represent an increase of 25.9% 
over existing automobile property dam- 
age insurance rates which became effec- 
tive January 1, 1946, and are neces- 
sitated because of a great increase in 
the number of automobile accidents 
during the past year and a tremendous 
increase in repair costs. 

No increase in automobile bodily in- 
jury rates is being approved by the 
Insurance Department at this time, al- 
though it appears likely that some in- 
crease will be necessary at a future date 
due to the increase in the number of 
accidents and the mounting costs of 
claim settlements. 





issued to become effective on or after 
January 1, 1947: 

“It is agreed that such insurance as 
is afforded by this policy with respect 
to domestic workers applies only to 
such domestic workers as are employed 
by this employer for a minimum of 
forty-eight hours per week in a city or 
village in the state of New York having 
a population of forty thousand or more. 

“Note: This endorsement is for use 
with the Standard Workmen’s Compen- 
sation and Employers’ Liability Policy 
when the only coverage desired as re- 
spects domestic workers is with respect 
to those domestic workers who are en- 
titled to workmen’s compensation bene- 
fits by reason of Chapter 311, Laws of 
1946, New York, effective January 1, 
1947.” 


Rust Elected President 
Of Independent Insurers 


ANNUAL MEETING IN CHICAGO 
E. P. Gallagher, I. S. Markel Are Vice 
Presidents; Rate Regulatory 

Bills Resolution 





Adlai H. Rust, executive vice presi- 
dent, State Farm Mutual Automobile 


was elected president of the National 
Association of Independent Insurers at 
the second annual meeting of the asso- 
ciation held in Chicago last week. Other 
officers elected include: 

Vice president, Edward P. Gallagher, 
vice president and general counsel, 
American States; vice president, Irving 
S. Markel, vice president, American 
Fidelity & Casualty; secretary, C. W. 
Leftwich, vice president and secretary, 
Farm Bureau Casualty; treasurer, 
Howard D. Brown, general manager, 
Detroit Automobile Inter-Insurance Ex- 
change. Vestal Lemmon was re-elected 
manager and also elected assistant sec- 
retary-treasurer. 

Highlights of the meeting included 
addresses by Superintendent Robert E. 
Dineen of New York on the model rat- 
ing bills, (reviewed in The Eastern Un- 
derwriter, October 18); “Statistical 
Plans” by Edward P. Gallagher; “Mex- 
ico Coverage” by Paul Benbrook, cas- 
ualty actuary, Texas Insurance Depart- 
ment (reviewed in this issue), and “Fi- 
nancial Responsibility Laws” by H. E. 
Curry, actuary, State Farm Insurance 
Companies. 

The association adopted the principles 
to be included in an automobile statis- 
tical plan and other casualty statistical 
plans and authorized its statistical com- 
mittee to proceed with preparation of 
final drafts. The officers were directed 
to file such plans with the insurance su- 
pervisory officials of the states where 
rating laws have been enacted. 

Furthermore, the association will en- 
large its activities by creating a statis- 
tical set-up for collecting and consoli- 
dating the experience data of its mem- 
ber companies desiring such service. 


Attitude on Rate Regulatory Bills 


An entire day was devoted to dis- 
cussion of the rate regulatory bills, the 
Federal Trade Commission act, the Rob- 
inson-Patman act and the Clayton act. 
Several fears were voiced as to the 
effect upon independent companies if 
the model rating bills be enacted and the 
group felt that they could consistently 
at this time advocate changes in the 
bills even though Henry Moser, the out- 
going president, as a member of the 
All-Industry Committee gave his com- 
mitment to the legislation. The Com- 
missioners’ resolution that was adopted 
at Portland emphasized that rate- 
making legislation is a progressive mat- 
ter and that there is always room for 
advancement in it. Also, most of the 
members seemed to favor the principle 
of subsequent disapproval of rates 
without the necessity of submitting sup- 
porting data with rate filings. 


Resolutions Adopted 


After a full discussion the associa- 
tion adopted a resolution commending 
Henry S. Moser and Erwin A. Meyers 
for their activities as representatives of 
the association on the All-Industry 
Committee. The following resolution was 
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also adopted with respect to the rate 
regulatory bills: 

“Be it resolved: 

“1. That the association ratify the 
acts of its representatives on the All- 
Industry Committee in voting to accept 
and approve the casualty and _ surety- 
and fire and marine rate regulatory bills 
at the June meeting of the All-Industry 
Committee. 

“2 That the board of governors from 
time to time direct its representatives 
on the All-Industry Committee to pre- 
sent to said committee, such amend- 
ments which in the judgment of said 
board may be necessary or advisable— 
including any clarifying amendments 
and an amendment to delete the re- 
duirement of the filing of supporting in- 
formation under proper safeguards. 

“3. That the association proclaim 
that by its past and future participa- 
tion in the development of the afore- 
said raté regulatory acts, it intends no 
implication that the association denies 
the merit of any other acts that may 
embody substantially the same __ pro- 
visions.” 


COMBINE CHICAGO OFFICES 


Saunders, Manager for Eagle, Globe 
and Royal; Fiery, Assistant Mana- 
ger, Runey, Production Head 
The Eagle, Globe and Royal Indem- 
nity Cos. have consolidated their Chi- 
cago offices with K. O. Saunders as 
manager; FE, Irving Fiery, assistant 
manager, and Frank B. Runey, produc- 











tion manager. 

Mr. Fiery is in charge of casualty 
underwriting, assisted by Frank 6. 
Grothe. John Ahern is in charge of 
automobile underwriting; IT. W. Me- 


Gowan, compensation and liability, and 
E. B. Schaefer, burglary and plate glass. 


Mr. Runey is assisted by Donald 
Spenser in Cook County and Craig 
Calkins, Arthur L. Anderson and John 


Tarpey as special agents, Charles H. 
Kunzer is superintendent of the bond- 
ing department, assisted by L. W. Zut- 
termeister; George Mauloff is accident 
and health superintendent, with Charles 
Woodward as assistant, and John F 
Murphy is in charge of the boiler and 
machinery department. 


STUNGEVICIUS ON BOARD 

Felix Stungevicius, Lumbermens Mt- 
tual Casualty Co., has been elected 4 
director of the Chicago Junior Associa- 
tion of Commerce, Mr. Stungevicius ' 
national chairman of the U. S. Junior 
Chamber “Charter of Opportunity” com 
mittee and chairman of the internation’ 
relations committee of the Chiicage 
Junior Association of Commerce. He !s 
also Vice Consul of Uruguay in Chicag®. 









Ger 
the 

“rec 
aga 

ero 
mot 
pow 
con 
acti 
qua 
gua 
use 
pos 


pre 





